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” SPRING OPENING 
of He soil — 


Mr. Dealer: 

Meet Spring Fully Equipped to Serve the 
Farmers of Your Community. Suggest 
Home Improvements -- Brooder Houses 
Hog Houses -- Milk Houses -- Grain Bins 


Barn Improvements -- Poultry Houses | 
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DEALER FRIENDS— a 








--on the coming of Spring . 


HIS home was built right.after World 

War I. It’s an inspiring example of 
how America fights its wars, wins them, 
cleans up the mess and gets back to the 
business of living. 


America will do the same in World War II. 
It may take longer this time, but the job 
will be done, after which we'll get back to 
the business of full scale home building. 


Today our first duty is to buy defense 
bonds, put Uncle Sam’s lumber needs first 
and lend a hand. Yet the dealer’s position 
has marked advantages over what he faced 
in 1917-18. Then, civilian improvements 
were limited to $1,000. Now, they are set 
at $6,000 in defense areas, with a total of 
600,000 homes forecast for the year. Nor 
does this include farm improvements. Pro- 
duction of food is the nation’s Must No. 1. 
That means farm improvements will be 
maintained to insure maximum produc- 





.. anh Building 


tion. That means the farmer will spend 
money with the lumber dealer. 


To the utmost limit of its facilities Frost 
will supply its dealer customers’ require- 
ments to meet this opportunity so far as its 
first obligations to imperative Government 
needs will permit. Knowing the trade is 
accepting unavoidable delays with patriotic 
good grace, Frost is aware that the best 
service it can render now will not be for- 
gotten when peace-time business returns. 


DALLAS IMPSON 


Const. Foreman, Huttig, Ark. 


Service Record, 32 years. 


Loyal and efficient men like 
Impson_ supervise building 
and improvements at each of § 
Frost’s nine big plants. 
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DEALERS! Maintain volume and hold your staff together! 


PREFABRICATE FARM STRUCTURES LIKE 
THESE RIGHT IN YOUR OWN YARD! 











CONSTRUCTION BULLETIN NO. AG200 


Prefabrication of Small Poultry Structures 
DOUGLAS FIR PLYWOOD ASSOCIATION 
Tac OMA, . AGENGTON 
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e plans in the 2 Construction Bulletins are adapted 
1 thoroughly tested agricultural college designs. 


SPECIFY DOUGLAS FIR PLYWOOD 
BY THESE “GRADE TRADE-MARKS” 


elf your yard is in a small town 
outside of defense areas, you are 
doubtless asking yourself: (1) How 
can I maintain volume in spite of 
restricted building? (2) How can 
I hold my organization together? 


Here’s the answer to your problem: 
Go after the farm market with pre- 
fabricated plywood farm structures. 


Every farmer in the United States 
has been asked to produce more; 
hundreds are even changing their 
types of crops. Soon there will be 
a tremendous demand for farm 
production housing. Many farmers 
will have neither the time, skill nor 
tools to build their own structures. 
But they have money and will buy 
ready-to-use shelters that meet 
their demands exactly! 


HERE'S AN EXAMPLE: You would prefab- 
ticate the sections of this hog cot from Ex- 
terior-type Plywood and deliver them to the 
farmer. He lays them out as shown, then 
quickly and easily assembles them by him- 
self, because the sections are lightweight 
yet rigid. The resulting structure is sturdy, 
durable and long-lived. If assembled with 
screws or bolts, it is readily demountable. 
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Let spice production aaa take the place of regular 
building. Get started NOW-—using our 8 tested plans 
for Exterior Plywood hog and poultry shelters! 


SEND FOR FREE CONSTRUCTION BULLETINS 


The Douglas Fir Plywood Associa- 
tion has just published 2 Construc- 
tion Bulletins containing college- 
tested plans for 4 hog and 4 poultry 
houses. You can build these struc- 
tures FAST by prefabricating them 
from Exterior-type Douglas Fir 
Plywood right in your own yard. 
Your own yard men and local car- 
penters can easily do the work. Set 
these shelters up where farmers 
can see them... sales will be quick 
and easy. You'll have no trouble 
maintaining volume . . . you'll be 
cooperating with the national ef- 
fort to increase food production 
. .. and you'll be in a position to 
prefabricate residences and other 
buildings when business gets back 
to normal. Write for your free 
bulletins NOW. Douglas Fir Ply- 
wood Association, Tacoma, Wash. 
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This Country of Ours 


Sell Farmers Before 
Plowing Begins 


ith the pall of winter slowly 
WW dissolving under the warmer 
sun of approaching = spring, 
Nature is about to revitalize the north 
country—brightening it with gay color, 
and stirring the winter-born lethargy 
in men’s hearts. The first few days of 
budding trees and early blooms will 
usher in a great surge of human 
activity along what this vear must be 
called ‘‘all fronts.” 

Of the three vital war fronts—mil- 
tary, armament production and food— 
the last is the first that must be won. 
Without victory there we = shall lack 
the element of success on the 
other fronts. the farmer 
this year becomes the commander-in- 
chief of our first frontal offensive—the 
hattle to feed ourselves and many other 
of the world’s peoples. 


basic 


two Thus, 





The farmer must produce 15 percent 
more of many foodstuffs than he pro- 


duced last year. He will need in- 
creased food storage capacity, and 


facilities for greater working efficiency, 
particularly in view of an imminent 
shortage of farm labor. This means 
new farm structures, and repair and 
enlargement of old structures. 

Supplving the building needs of the 
farmer to the end that he can make 
his contribution to the Nation’s war 
effort, is the specific duty of the retail 
lumber and building material dealer, 
and now is the time for him to begin 
his job. 

In the interim between these waning 
winter days and the time when all of 
the farmer’s time and energy will be 
required in his fields, the lumber dealer 
and his salesmen can get an attentive 
and receptive audience. It is in this 
interim that the heavy missionary sales 
work should be done. After plowing 
begins the biggest sales opportunity 
will be lost. 

Walk around 


Discuss their 


Call on the farmers. 
their farms with them. 
building and with 
them. Point out places where repairs 


problems needs 
should be made to save money in the 


long run. Make suggestions to them, 


and make notes of the suggestions so 
can effective fol- 
low-up, and send them the kind of 
literature and plans they will need— 
building plans, and information on 
finance plans that are available. The 
farm building market this year can and 
should be a great one, but lumber deal- 
ers will not get the business unless they 
go after it. The farmer must be sold 
intelligently and aggressively. Above 
all, most of the selling must be done 
before the farmer gets too busy in his 
fields to have time to listen. 


you organize an 





Wartime Advertising 


ETAILERS who are not enthusi- 

RR astic about advertising under any 

circumstances may well look at 

the policies of several highly successful 

industries that just now have little to 
sell the public. 

There are well-known products that 
are completely or practically off the 
market. These materials are needed 
in defense: aluminum, copper and the 
like. Producers do not need to create 
immediate markets, for the Government 
is allocating all they can make. 

3ut these producers continue to ad- 
vertise to the public; explaining the 
situation, describing research efforts 
aimed at making their goods even more 
useful and desirable, promising once 
more to supply customers at the earli- 





CASH FARM INCOME UP 
34 PERCENT 


Cash farm income from farm 
marketings for the 12 months of 
1941 amounted to 11,121 million 
dollars. This was nearly 34 per- 
cent higher than income received 
in 1940, and with the exception 
of 1929 was higher than for any 


other calendar year since 1920. 


U. S. DEPARTMENT OF 
COMMERCE 











est moment defense needs will permit. 
We are told that British firms, with 
nothing on their shelves that they are 
allowed to sell the public, continue ad- 
vertising to their old customers. 

These advertisers are looking wisely 
to the future. This war is certain to 
make and to lose a good many markets. 
Alternative articles are for the moment 
taking the places of materials used in 
defense; and alternatives may 
continue to hold their emergency mar- 
kets. Producers of defense articles are 
learning much about production and 
uses, and this knowledge doubtless will 
help them in recapturing and extend- 
ing old markets. The emergency can 
work either way. This is no time to 
lose contact either with new ideas or 
with old markets. 

Advertising can and should be more 
than the mere announcement of goods 
in stock. It can build public remem- 
brance and confidence against the time 
when the emergency is over. It can 
be a pledge on the part of the company 
that it will make every preparation for 
intelligent and efficient service. Make 
no mistake about it; other industries 
are already casting speculative glances 
toward our local markets. 


these 





Practical Patriotism 


S SHORTAGES 
acute, and restrictions more 
widely effective, Americans who 

have been apathetic about the war 
ettort will be acutely aware of the cir- 
cumscriptions it is going to impose 
upon their lives and habits. The time 
for true patriotism to shine is at hand 
when compliance with war-imposed 
orders is tantamount with sacrifice. It 


become more 


must be a brand of patriotism that 
exceeds flag waving. 

To exhibit and 
headedness in the face of adversity is 
to be patriotic. 
tives when they clash with the nation’s 
To ke pa- 


self control clear 


To forget selfish mo- 


welfare is to be patriotic. 
tient with the shortcomings of our 
chosen leaders is to be patriotic. Mav 
America 


» | 
take these 


patriotism in 
forms. 





VALUABLE TECHNICAL ASSISTANCE FOR YOU—From 
actual installation experience and close 
contact with the construction of more 
than 10,000 defense homes in the past 
14 months, Upson architect-engineers 
have worked out new ingenious 
systems for handling and erection of 
interior walls. 


SAVES TIME — CuTS Cost—In lots of 100 
units or more, our new Upson Strong- 
‘Bilt Panels are delivered pre-cut to 
usual wall height and room length— 
all ready to lift into place. No joints 
except corners. Pre-cutting can be pro- 
vided to fit your demountable joint 
method. Delivered pre-sized—one coat 


SS 


on 


of paint has met all requirements. Can 
be papered. Applied according to 
simple specifications, new Upson 
Strong-Bilt Panels w#/ll not warp or 
buckle. High structural strength and 
insulating value. 


PRACTICALLY 100% SALVAGE IN DEMOUNTING— 
With Upson patented Floating Fasten- 
er, Strong-Bilt Panels provide the only 
truly demountable interior wall avail- 
able today.Removal and re-application 
is accomplished without damage to 
panel. Our new time and cost saving 
methods are yours for the asking. The 
Upson Company, Department 5-A, 
Lockport, New York. 


For immediate assistance from 


men who are doing it... 


CALL UPSON new vor 2300 











STRONG-BILT 
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In the face of increasingly difficult 
times, one of the dealer’s major prob- 
lems is producing a volume of business 
that will tend to offset that lost through 
the restrictions on new house construc- 
tion. Mercer Lumber Company of 
Evanston, Ill., through the extensive 
use of signs, has promoted the sale of 
unfinished furniture, work benches, 
dog houses, garden furniture and many 
other similar articles, and from this 
they have developed a very satisfactory 
volume of business. 

Some of the signs, as may be seen in 
the top left illustration, are located on 
trucks, so that whenever a delivery is 
made the company’s message is carried 
with it. The signs are always varied 
so that the same ad is not constantly 
repeated on all the trucks. Some ads 
suggest the purchase of a knocked- 
down tool bench; others advertise 
“Bundles for Children,” which may be 
purchased for a dollar, and weigh 
about 40-50 pounds. These bundles 
are composed of shorts and other odds 
and ends that normally would be hard 
to dispose of, but to children they offer 
untold possibilities and serve to inter- 
est youngsters in the use of tools. 

Birch logs for fireplaces are also ad- 
vertised on the trucks, as are unpainted 
furniture and other items. The appeal 


that is made is varied, so that a per- 
son, say, who has no interest in tool 
benches, might be a good prospect for 
a ping pong table or a doll house. 
Many products are advertised to 
appeal to many types of customers. 
None of these products use significant 























amounts of critical materials, but they 
do serve to keep lumber moving from 
the yard to the customer, and they keep 
the organization intact and going. 

Trucks are not the only media that 
are used to advertise these products. 
A fence which surrounds the yard has 
a small sign on top of each post, sug- 
gesting to the passerby that he might 
be interested in the purchase of a bird 
house, some unpainted furniture, a 
lumber kit or some similar item. 

Inside the office, on the sheds in the 
yard, and elsewhere on the property 
are signs that promote the sale of these 
products. 

Proof of the extent of this business 
may be seen from the fact that the 
Wren Shop, which can be seen back of 
the picture showing two of the dog 
houses, steadily employs five men to 
build these products—and this is from 
a type of business that is not normally 
considered lumber yard business. 

The vard fronts on a heavily traveled 
road, and along this side of the yard 
there is a long display room with 
large glass windows where artistically 
grouped units of the unpainted furni- 
ture are shown. The attractive arrange- 
ment of the display brings in the women 
customers, who are becoming more im- 
portant to the lumber yard every day. 

If the signs that are used were placed 
without thought as to their unity and 
eve appeal, the yard might have the ap- 
pearance of a row of billboards after a 
bad storm, but thought was given to 
the appearance so that the result is 
pleasing—and what is more—sound 
merchandising. 
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CEDAR SHAVINGS 
TENNES TABLES ot 
EQUIPMENT 


trues LADDERS 
WORK BENCHES 


Top left: sign on truck advertising un- 
painted furniture; top right: dog houses 
sold by this company, the building hous- 
ing the Wren Shop is directly behind, 
entrance being by the sign marked 
"Shop"; top above: signs on fence 
around yard; directly above: sign on 
yard shed listing some of the products 
that are sold 
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How Budgeted Modernizing en- 
abled four farmers to remodel 
their homes is explained on these 
pages. At left is the McMartin 
home in Hamilton county, lowa, 
as it appeared after a six-year re- 
habilitation program. Below, is 
Mrs. Stewart of Jackson county, 
Mich., working in her modernized 
kitchen, which was installed during 
a twelve-year farm improvement 
program. At right, below, on fac- 
ing page, is the Herman Pohl fam- 
ily home, Calhoun county, lowa, 
which resulted from a_ five-year 
modernizing program 
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Onens Steady Gorm Market to Dealer 


lor every new home that is built in 
rural areas, there are perhaps a hun- 


dred that need modernizing—homes 
that are structurally sound—too good 
to scrap, yet too uncomfortable and 


inconvenient to permit a family to farm 
satisfactorily or profitably 
Shrinking from the financial burden 
of remodeling, farmers continue to 
allow old homes to deteriorate. 
Yet, once a farmer embarks upon a 
long-range modernizing program, he 
often provides the lumber dealer with a 
materials for years. The 
key to the problem is simply BUD- 
GETED MODERNIZING, a pay-as- 
you-go plan in which a critical exam- 
ination is made of the old house and 
a period of years the necessities 
and conveniences are added. 


In vlatinn ms 
nsulation, 101 


these 


‘ a 
market tor 


example, can be con- 
sidered in connection with new siding, 


plastering, or roofing. Dormers, or 
other enlargement of the upstairs 


ré s can be arranged for with a new 
root. Porches can be eliminated or 
dded with new and remodeled rooms, 


Kitchen, base- 
athroom must be considered 
with water installations; foundation, 
heating plant and cellarway are a part 
of the basement plan, and chimneys and 


entrance. 


fireplaces should be considered with the 
heating plant. 

The crux of the program is to de- 
cide which projects are most important 
and which must be undertaken first. 

Sometimes, as was the case with the 
Herbert Green farm in Redwood 
county, Minn., necessity dictates the 
choice. The foundations of the farm 
home, to which Mr. and Mrs. Green 
had moved when they were bride and 
groom, were giving way. The center 
of the floor had sagged three or four 
inches and not a door could be closed. 
It was apparent that a new foundation 
was needed before anything construc- 
tive could be accomplished. 

Said Mr. Green, “we decided in con- 
sidering the foundation problem that 
we wanted a deeper basement with a 
floor and a furnace. But instead of 
deepening the basement we raised the 
house 12 to 14 inches. By the time 
we had worked around the wall to the 
ell part of the house, however, we 
thought it would be just as well to fill 
out the rest of the basement and 
replace the side porch with an 8 by 8 
foot dinette and a 5 by 8 foot bath- 
room. 

“Adding the extra rooms necessi- 
tated changes in the old floor plan and 


as they were easier to make at that 
time than they would be later, we went 
ahead and modernized the whole base- 
ment and first floor.” 


Having in mind an altered field and 
cropping system, the Green family de- 
cided to switch the entrance of the 
house from west to east. The old 14 
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by 16-foot kitchen was, veritably, an 
exercise lot, so 25 square feet of it was 
taken for a vestibule leading to the 
new entrance. In the kitchen the range 
was placed five feet nearer the cabinet, 
and a sink, a refrigerator and 8 feet 
of working surface along the north 
kitchen wall was installed under new 
shorter and broader windows. A fold- 
ing breakfast table was provided for 
against the west wall. Then a 7-foot 
arch was cut between the kitchen and 
the dinette to provide room for extra 
tables during harvest time. 


Insulation Used in Refinishing 


Of course the plaster had cracked 
from all the lifting and straightening 
to which the house had been subjected. 
The plaster, therefore, was patched 
and the walls lined with an insulating 
material that would take a finish. 


This finished the first phase of the 
modernizing program for the Greens’ 
house. But they stopped at that point 
only to earn more money to continue 
the rehabilitation, for they already had 
plans for modernizing the second floor. 

The problem faced by Mr. and Mrs. 
Duncan McMartin was slightly differ- 
ent. They were moving into an old 
farm house in Hamilton county, Iowa, 
and they had to make it livable, while 
earning enough to pay for it. 

“We had been accustomed to mod- 
ern conviences,” said Mrs. McMartin, 
“and from that viewpoint the house 
needed everything.” 


The first year the basement was dug, 
the chimney built, and a furnace in- 
stalled. Since they wanted a fireplace, 
the best location for the chimney 
seemed to be at the front of the house, 
so a front door and window were closed 
to make room for it. The only other 
thing accomplished that year was to 
provide compressed natural gas for 
cooking. 

The second year a new roof was 
put on. 

The third year it was necessary to 
replenish funds. 


The fourth year the first floor was 
remodeled. A 40-foot trip outside the 
house between the kitchen and the 
basement entrance was reduced by pro- 
viding an inside passage and a new 
basement entrance. A back stairway 
was removed from a pantry and the 
pantry converted into a dining room 
with a new bay window. Well and 
cistern water were brought into the 
kitchen and laundry. A side porch off 
of the kitchen was widened and en- 
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closed, and a new front entrance was 
constructed on the south side of the 
living room to open onto the driveway. 

“In remodeling the interior,” stated 
Mrs. McMartin, ‘we eliminated nine 
doors and three rooms, and up to now 
we haven't missed them. All old paper 
was removed and replaced with new; 
woodwork and floors were refinished. 
Some new flooring was laid and minor 
repairs were made in the siding. The 
outside was painted.” 

During the fifth year water was ex- 
tended to the second floor and a bath- 
room with fixtures installed. The 
house was wired and electricity from 
the local REA project connected. 

The home modernization program 
was completed in the sixth year along 
with a farm fencing project that like- 
wise was finished during the year. 

Mrs. I. O. Stewart of Jackson 
county, Mich., however reversed the 
above procedure. 

“The first money made on a farm,” 
she said, “should be spent outside. The 
land must be fertile and the equipment 
to work it must be available or you 
won't have the income to support a 
higher standard of living.” 

Which probably explains why mod- 
ernization of the Stewart home has 
extended into the twelfth year. But 
Mrs. Stewart was ready with plans 
when the money finally was available. 
Of course her first objective was to 
make an efficient workshop of her 
kitchen, and to find a place within the 
existing walls for a bathroom. 

“Piecemeal modernizing has impor- 
tant advantages,” said Mrs. Stewart. 
“First, the total cost is not required 
at one time; second, by proceeding 
slowly many mistakes can be avoided; 
and third, the family can begin enjoy- 
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ing the conveniences as they are made. 
Of course a great deal of careful plan- 
ing must be done. Each project, as for 
example a bathroom, must be worked 
out in relation to all other projects. 
I remember it took us a year to get 
the cellar stairway and the grade en- 
trance planned. And I was longer 
than that in finding a place for the 
bathroom.” 

Incidentally, part of an old bedroom 
was converted into the bath, the rest 
of the bedroom was turned into a serv- 
ice hall. A closet was removed from 
beneath a stairway that ascended from 
the old bedroom and part of the space 
thus gained accommodated a recessed 
tub and the rest of the space was con- 
verted into a linen closet. 

Motivated by an entirely different 
idea, the Herman Pohl family, Cal- 
houn county, Iowa, turned to remod- 
eling instead of pursuing a policy of 
buying additional land. After re- 
flecting upon the point that their ob- 
ject in owning more land was to pro- 
vide better living conditions, they de- 
cided it would be better to spend the 
money at once in modernizing their 
home. 

They therefore embarked upon a five 
year modernizing program which in- 
cluded an insulation job that cut their 
fuel bills in half. The insulation plus 
a dormer with three windows created 
livable conditions in two bedrooms on 
the second floor. Besides the usual 
repairs, a new front entrance, electrical 
wiring, a modernized kitchen and the 
installation of a bathroom and a com- 
plete new water system provided the 
better living conditions they had for- 
merly hoped to obtain by earning more 
money through the purchase of more 
land. 
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\SULAT 


Fuel means power; power means 


production: production means_ tanks, 


guns, and planes for hard-pressed 
armies. 
With this appeal insulation has 


stepped into the building picture as a 
merchantable product in its own right. 
It can be sold over the phone, like 
sugar. It can be peddled house-to- 
like bath brushes. It can be 
sold by direct-mail, like encyclopedias. 
No longer do you have to build a new 
house or hunt up a fancy remodeling 
‘ob to sell insulation. 

Insulation sells itself for itself be- 
fuel—fuel that can be 
turned into power—production—tanks, 
guns and planes for our armies. Insu- 
lation saves fuel that has to be mined 
—and shipped in bottoms that are 
needed to send supplies to Bataan; to 
the East Indies; to Africa; to the 

Basin—fuel has to be trans- 
ported in rolling stock needed to move 
ammunition, food, materials to our 
training soldiers—and engines that 
haul rolling stock, and ships that ply 
the sea, need fuel, more fuel. 

It is patriotic to save fuel; it is patri- 
otic to buy insulation. One firm 
thought about this and decided it was 
their duty to spread that gospel: of 
course they tied it up with remodeling, 
but they did more than that, they also 
tied it up with their phone ; and putting 


house, 


cause it saves 


Donetz 
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SOLD BY PHONE 
Develops New 
Remodeling Jobs 


their staff to work, they found they 
could sell insulation—just like you sell 
table-tennis tables. 

They didn't hire a half-a-dozen girls 
to call up everybody in the city and so 
obtain leads they couldn’t call on until 
the prospects were cooled off; they 
took just one girl who, day in and day 
out, plugged calls at regular hours. 
She soon became expert through work 
and experience in the job of developing 
prospects over the phone. 

It was found that the morning hours 
ten to twelve, the afternoon hours from 
two to five, and the evening period 
from six-thirty to eight were the best 
times of the day to call. At other pe- 
riods the housewife was apt to be up- 
stairs making the beds or working at 
some distance from the phone, and of 
course it was unwise to call during the 
lunch or dinner hour. 

On rainy days, it was discovered, the 
housewife often reflected the gloomy 
weather, therefore rainy days and the 
two or three days just before holidays, 
when people are planning to go away 
or receive guests, are poor days for 
telephone solicitation. 

xcept for the instances mentioned, 
the best plan proved to be that of plug- 
ging away day by day, calling new 
prospects, calling back on old prospects 
that seemed interested, and keeping a 
card index of each call and a personal 
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record of what happened when the 
party was contacted, 

If a woman said that there had been 
sickness in the family and they couldn't 
afford to insulate the house, a note to 
that effect was made on a 3 by 5 index 
card. If a daughter was just getting 
married, or a son was leaving for the 
army, that personal information was 
jotted down to be used on a subse- 
quent call. In this way a case history 
was built for the use of any salesman 
who might call on the family. 

In conjunction with telephone solici- 
tation, direct mail is sometimes used. 
If after a reasonable time no answer 
to the letter has been received, a fol- 
low-up telephone call is made. 

Salesmen, of course, call on all pros- 
pects who seem to have any real inter- 
est in insulating or remodeling their 

The insulation department op- 
in connection with the roofing, 
and remodeling department. 
attic finishing and_ recreation 
work has been done, and 
now that people in defense areas are 
moving to their attics or their recrea- 
tion rooms in order to rent other rooms 
to defense workers there is more call 
than ever for insulation. 


homies. 
erates 
siding 
Much 
room 


Whenever a prospect for insulation 
is found an estimator is sent out to 
take measurements and to make a sur- 
vey of the work to be done, and of 
course an attempt is made to tie in any 
remodeling work that can be done best 
at the time insulation is installed. 


It has been found necessary to stress 
two things with each customer. One, 
that if air ducts or hot water systems 
are to be extended, the remodeling 
work will run into money: usually at 
least as high as $400 to $700. The sec- 
ond thing is that before the job is 
started a check must be made to see 
that any sheet metal, or heating plant 
or other critical material that might be 
necessary is available for the job. For 
as the credit is handled through FHA 
it is necessary to be sure that the en- 
tire job can be completed so that all 
concerned can get their money. 

In spite of the scarcity of some ma- 
terials, however, selling insulation and 
remodeling has proved a lucrative busi- 
ness. What with the stress being laid 
on saving fuel and saving money for 
defense bonds, insulation has become a 
commodity that sells itself for itself. 

How to sell it? Well, next to a per- 
sonal call, telephone solicitation is the 
most direct method, and it doesn’t 
waste much time. 




















March 7, 1942 


Amemcan fiumberman 


An Entirely New Outlook With 
Uncle Sam as a Partner 


The war has speeded up production 
of all manufacturing materials having 
to do with the army and navy program, 
but behind all of the speeding up for 
the military equipment is the most 1m- 
portant factor, namely, the production 
of food. 

Uncle Sam says, give me more hogs, 
more milk, more cheese, more eggs, 
and he also says that he'll see to it 
that the farmer will get good prices, 
so that brings Uncle Sam in as a guar- 
antor for the things that are needed by 
the farmer to produce and conserve 
the things that are needed for the 
winning of the war. 

This day, the farmer and the lum- 
berman are closer together than they 
have ever been before. They should 
carefully go over the things that are 
necessary and vital to the carrying 
out of Uncle Sam’s clarion call for 
more food. The lumberman can show 
the farmer how it can be accomplished 
and both can profit by it. 

“We're going to resell the farmer 
on credit, and on the fact that most 
of their needs are in our yard,” states 
R. Moore, manager, Mission Lumber 
Co., Mission, Kan. “We know from 
talking to them that most farmers do 
not realize that very few of their needs 
are on the critical or restricted lists. 
And they do not know that ample 
credit is available to finance their 
building needs.” 

So the Mission Lumber Co. sales- 
men, who formerly devoted their efforts 
to the development of new homes are 
now required to spend one-third of 
their time making personal calls on 
farms. 


“These 


calls were first made on 


af r Tl 


MISSION LUMBER ¢ 





farms in our immediate area,” ex- 
plained the manager, “but we are work- 
ing out into the farm country in widen- 
ing circles. We go right down a road 
and stop at every farm.” 

This not only provides the firm with 
important personal contacts, but gives 
the salesman an opportunity to survey 
each farm’s building needs, which in 
turn puts the company in a better posi- 
tion to sell and service each customer. 

Implementing the Mission Lumber 
Company’s drive on the farm market 
are the company’s retail store, heavily 
stocked with tools, hardware, paint, 





SEE MRS. FARMER 


Suppose you talk to Mrs. 
Farmer about sharing with the 
farmer—the needed improve- 
ments—added facilities in the 


milk house—new cupboards in 


the kitchen—a fifty-fifty com- 


bination. 











wallpaper, roofing and other materials ; 
and sales promotional material, sent as 
once-a-week mailings, emphasizing 
credit, full stocks, and specials. 
“Farmers are bargain hunters,” 
states the manager. ‘They do not ex- 
pect every item in our yard to be a 
special, but by emphasizing specials in 
our classified newspaper advertising 
we have produced excellent results.” 
In pricing specials, the company has 
closely checked against mail order 





Mission Lumber Co. features small 
items to attract customers to yard 


. 
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catalog prices, for it has been found 
that farmers will buy an item of lower 
quality through the mail even though 
the postage brings the cost up over 
the amount a better quality item would 
have cost at home. 

This tendency on the part of the 
farmer, to buy from mail order catalogs, 
was forcibly illustrated by a young 
Michigan farmer who came to Chicago 
to work in a defense factory. His 
utmost ambition, it appeared, was to 
buy a watch for his sister who had 
been left behind on the farm. But 
when the time came just before Christ- 
mas to buy it, he did not go to Marshall 
Field, Peacock’s, or any other house 
of magnificent reputation—he went to 
the “home” of the company whose 
mail-order catalog his sister and he had 
“poured over” back on the farm, and 
he came back to his room one evening 
without his watch and almost broken 
hearted. A tax and other charges had 
been attached to the watch until the 
price had been raised out of his reach. 

Yet it took two hours of talk to 
interest him in buying a watch from 
any of the established jewelers in Chi- 
cago, and even though he finally bought 
a better watch than he had planned to 
buy, he worried about the fact that he 
couldn’t say he had purchased it from 
the mail-order house. 

The farmer has had a long education 
in the necessity of saving, he’s learned 
that a dozen eggs are created by saving 
one until eleven others have been added 
to it. Naturally he’s skeptical when a 
sudden interest is taken in his welfare 
by any group of hitherto indifferent 
salesmen. 

But he'll listen to things like this: 
“Income tax is less when you are build- 
ing a home—interest and taxes are 
deductible, but rent is not.” 

For the first time in vears the farmer 
is going to be interested in deductions 
on income tax. 
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E. L. York (left) and H. P. Broyles, 
York Lumber Co. Grinnell, 


1° 
| 


When this department called at his 
office, E. 1. York, of the York Lumber 
Co., Grinnell, Lowa, was talking with 
some young people for whom he is 
The construe- 
tion was practically finished, and the 
owners were choosing the last of the 
equipment. The York office had drafted 
the plans and had helped in placing the 
making it in 
The house was 


building a_ residence. 


subsidiarv contracts: 


etfect a package sale. 
tarted before Uncle S: : ae 
started He lLore nele Sam got so 1m 
limitations ; 


so it can be and 


sistent on 
is larger and more completely equipped 
an would be possible this spring. The 


company has reason for satisfaction in 
he fact that it could take a top-flight 
esidence, such as this one is, in its 
stride 

Service of this kind, Mr. York said 

1en his customers had left, has been 
useful for a long time. It’s getting still 
more impo Dealers sometimes 
speak as an aid in cutting out price 
competition. Of course that’s true; but 


it needs to be explained. 


rT1e7 Wl] 
€ Va\ 


2iNi \ 


Said in that 
y, it sounds as though the cus- 
tomer was being backed into a corner 
and made to pay more than he’d have 
to if he threw the job on the open mar- 
ket and left everybody fight for it. I 
lon't think that’s true: not in any prac- 
Open price fighting works 

or of the customer only when he 
ws exactly what he wants. But if 
average customer, building a 
use, it isn’t once in a hundred times 
what he wants. 


OPEN BIDDERS DO NOT VISUALIZE 
HOME AS A WHOLE 


ai sense. 


nes an 


“© nb Tas 
exact 


Suppose this average customer de- 

des build a house and broadcasts 

at fa It’s a hundred-to-one shot 
that he hasn’t much in his mind except 
that 1 ea-e04 +c rr, FO 


pac 
hat he ints to build, is willing to 
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of the 


RETAILER 


spend about so much money, and has a 
collection of isolated details which he 
and his wife want incorporated in the 
building. Building mechanics, contrac- 
tors, material dealers, real estate men 
and loan agents flock around. Lach 
wants part, but not all, of the job. If 
they are to bid, there must be some- 
thing of a plan; and, since the prospect 
has none, each of the bidders tries to 
give him one or part of one. Since it 
is Open, competitive bidding, each bid- 
der begins with a price in dollars, and 
fits his proffered services to that sum. 


E. L. York, York 
Lumber Co., 
standing beside 
portable made of 
3-foot cedar by 
means of end- 
lapping, shown at 
end of building 


Try to work out a satisfactory plan in 
a racket like this! Owner and bidders 
don’t talk about the same things. The 
owner wants a house he can live in and 
be proud of. The bidders want part 
of a job on which each hopes to make 
a profit. The owner doesn’t know how 
to get an over-all plan worked out. 
The bidders are but remotely interested 
in such a plan. That may be an extreme 
statement ; but it’s essentially true. No 
one with technical knowledge is inter- 
ested in the job as a whole; and the 
prospect of getting a satisfactory house 
put together grows remote. 

It is my idea, Mr. York continued, 
that this preliminary contact of the 
dealer with the prospect is of equal 
value to both. If the dealer can main- 


tain exclusive contact for a few weeks, 
he can help the prospect crystallize his 
ideas and determine what he really 
wants. A drafting and estimating serv- 


ice can put these things into a form in 
which competitive figures mean some- 
thing. Without this preliminary help, 
the owner’s ideas and desires simply 
vet pulled to pieces. The dealer who 
has helped settle the plans has a com- 
petitive advantage, of course. By that 
time the prospect begins to see how 
much more complicated it is to build a 
house than to buy a car. The dealer 
understands about the house; its plan, 
its equipment and its price limits. He 


talks the language of the prospect. 
approximately 


Other things being 





equal, he’s the fellow to see the job 
through. This doesn’t mean the owner 
will have to pay more for his house. 
Probably he will pay less; for with 
good technical direction there will be 
no waste labor or materials. It does 
mean that he has an excellent chance 
to get the house he wants. Many cus- 
tomers know these facts, Mr. York 
added. Many of them ask the York 
yard to take the complete contract. 


YARD PLANNING MAKES 
SATISFIED CUSTOMERS 


Mr. York prefers not to take the 
complete contract, but under certain 
circumstances he will do so. In such a 
case he usually makes two contracts ; 
one with the owner, the other with the 
building contractor. He is always will- 
ing to negotiate the subsidiary con- 
tracts; can often get a better price than 
the owner could. The reason is that 
electrician or plumber or furnace man 
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has confidence in professional plans, 
and does not give himself a wide mar- 
gin to cover changes and unexpected 
costs. This professional yard planning 
makes for satisfied customers. That is 
important to the industry, as well as to 
the dealer. It can’t be said too often 
that our type of merchandising is stand- 
ing in some danger. Customers prefer 
individualized homes; the kind our in- 
dustry supplies. But prefabrication is 
already in the field. Factory-built 
houses of metals, plastics and glass are 
appearing on the horizon. I*ew if any 
people really want these standardized, 
belt-line houses; but they'll take them 
if they are easy to get, and if our type 
of house is so hard to get that the 
process drives them slowly crazy. 


CUSTOMERS ENCOURAGED 


Without any prompting on our part, 
[lomer Richardson, of the neighboring 
Richardson-Phelps Lumber Co., echoed 
the statement about the usefulness of a 
yard drafting service. While such a 
service seldom competes with the pro- 
fessional architect, and while this yard 
builds a good many houses according 
to architects’ plans, the yard service has 
one advantage that is of special impor- 
tance to the prospective home builder. 
It knows local building practices, and it 
knows the building materials that are 
locally available. 

H. C. Tinnes, of this company, had 
the plan of a farm house on his drafting 
board ; a large house of unusual design. 
Among other things, this farmer 
wanted an office. His wife wanted the 
working part of the house, the “food 
factory,’ separated from the living 
quarters. 

“T’ve studied hundreds of stock-plan 
books,” Mr. Tinnes said, “and I’ve 
never come across a stock plan that 
came even close to the special needs of 
these people. We had the man and 
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his wife in here repeatedly. They be- 
came accustomed to us and to the office. 
They talked freely; even thought out 
loud. We were able to get all their 
ideas fitted into a practical plan and at 
a cost they could afford to meet. In- 
cidentally this drafting and planning 
office, wholly separated from the sales 
lobby, has been of much value to us. 
Customers find it easy to talk their 
ideas out to us. They’re not inter- 
rupted, and they’re not embarrassed by 
other customers coming and going. 


PLANS FOR SMALL JOBS ENABLE 
FARMER TO DO THEM 


“We draw plans for nearly every- 
thing we sell; from dog houses and 
Chic Sales on up. That may seem a 
nuisance, but we don’t think it is. For 
example, we’ve developed a rather im- 
portant trade in small remodeling work 
as well as large; especially on farms. 
We've done it because this plan draw- 
ing has gotten known. A farmer wants 
full value for his dollar, as all of us do. 
Often he lets some remodeling work go 
because it seems rather small; and get- 
ting a carpenter out to do it probably 
would cost more than it would be 
worth. It has happened over and over 
that when I’ve made a simple drawing 
of a closet remodeled into a farm- 
house toilet or a back porch changed 
over into a laundry, the farmer will say, 
‘I see how that goes. I believe I could 
do it, myself.’ He usually can, and he 
usually does a workmanlike job. He 
finds it easy to follow our drawings.” 

Both these yards report a large de- 
mand for farm portables. Mr. Rich- 





Stout feeding bunk made of 
Weyerhaeuser 4-Square; and 
Gothic-roof brooder with ventila- 


tor hood on end wall—made by 
Richardson-Phelps Lumber Co. 
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H. C. Tinnes (left) and Homer 
Richardson, Richardson - Phelps 
Lumber Co. 


ardson showed us a chicken house with 
a Gothic roof; a building made from 
the yard’s own design. The rafters are 
cut in the shop from 1x12-inch stock 
and are doubled. The roof is insulated. 
At the rear is a ventilator consisting of 
an inside flue, with the inner opening 
near the floor. This opening can be 
closed with a slide. The outside open- 
ing is through the rear wall near the 
comb, and is protected by a metal hood. 


YARDS DO LARGE "WAGON" 
TRADE WITH FARMERS 


A farmer inquiring about a large 
hoghouse mentioned that he didn't 
know where to put it, since he would 
be obliged to do quite a lot of building 
during the following few years. Mr. 
Tinnes suggested it would be a good 
time to make a plan to locate all the 
needed buildings. The farmer agreed ; 
so Mr. Tinnes went out to the farm, 
studied production methods and vol- 
umes and, in consultation with the 
farmer, drafted a layout for the entire 
group of proposed buildings. This year 
the farmer is building the third of these 
buildings. 
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Study Opportunity for Dealer in Defense Housing 


Wasutnecton, D. C., March 3—In order 
to permit dealers to participate more widely 
in supplying Defense housing lumber needs, 
proposals to inaugurate Government mass 
purchasing of lumber are being opposed in 
favor of the contractor system. War Pro- 
duction Board officials pointed out that this 
system will place increasing emphasis on effi- 
cient organization of retail lumber yards if 
such concerns expect to compete for the large 
lumber business of the Defense housing pro- 
eram. The proposals for mass purchasing 
of lumber were opposed on the grounds that 
the industry is able to supply the required 
lumber and meet the demands for the hous- 
ing program. Emphasis on efficient organ- 
ization of yards is based on the require- 
delivery and price 
considerations. It is pointed out that if the 
retail lumber dealer, as well as the whole- 
saler, is organized so that he can get lumber 
to the contractor at the time required and 
at a proper price, there is no reason why 
he can not participate in providing Defense 
housing lumber requirements. 


ments for speed of 


Streamline to Expedite War 
Construction 


While the projected construction limita- 
tion order was being held up, issuance of a 
new Defense Housing Critical List placed 
further restrictions on building materials. 

Reorganization of the Government con- 
struction will doubtless 
added impetus to the supplying of needed 
Defense housing for war workers as rapidly 
as possible. The reorganization, including 
the consolidation of 
struction Agencies and 
Office of Defense Housing 
is currently being effected. 

Statistics and both from the 
War Production Board and the Department 
of Commerce are being revised upward and 
that war will make 1942 the 
biggest construction year in history. 

With the spread of war work, other areas 
added to the Housing 
\reas List and a large number of 


Agencies give 


sixteen various con- 
elimination of the 


Coordination, 


forecasts 


show needs 


have been Defense 


ieee a 
Critical 


localities have been named to qualify for 
financing under Title VI of the National 
Housing Act. 


New Critical and Defense Housing 





Areas 
Added to the Critical Areas List were 
Durham, N. C.; Sturgeon Bay, Wis.; 
Orangebu Ss. ( Americus. Ga.: Taft, 
Calif.: Chico, Calif.;: Miami, Okla.: Port 
Angeles. Wash.: Blackstone. Va.: Rich- 


Va.. and Point Pleasant, W. Va. 

President Roosevelt also approved 32 new 
States and Alaska, 
may be _ financed 
The localities are as fol- 
-Dothan and Sylacauga- 
Arizona—Phoenix-Salt River 


mond 
I] Hi, 


localities in 12 


Defense 
wl ere LD: fe ls¢ 


housing 


: 
\labama 


Talladega: 


LO”AS 


Valley; California — Bakersfield, Fresno, 
King City, Lemoore, Merced, Monterey- 
Salinas, Niles, Pittsburg-Antioch, San Ber- 
nardino-Riverside, San Luis Obispo, Santa 
Maria-Lompoc, Stockton, Victorville; Flor- 
ida—Clewiston; Georgia—Americus, Bruns- 
wick, Douglas, Illinois—Savanna ; 
New Mexico—Albuquerque ; North Carolina 
-Charlotte, Durham, Elizabeth City; Ohio 
Ashtabula ; Memphis; Vir- 
ginia — Petersburg-Hopewell, Bedford-Pu- 
laski; Washington—Keyport, and Alaska— 
Seward. 


Toccoa; 


Tennessee 


Much New Defense Housing Approved 


The President approved Defense 
housing projects providing 712 homes for 
war workers and enlisted personnel, as fol- 
lows: Bath, Me., 250 permanent units and 
150 demountable units; Salt Lake City, 
Utah, 100 permanent; Bakersfield, Calif., 110 
permanent, and Dothan, Ala., 102 perma- 
nent. 


also 


Defense housing contracts were awarded 
by the United States Housing Authority, 
as follows: Seattle, Wash., 250, to J. C. 
Boesptlug Construction Co., of Seattle, $887,- 
000; Texarkana, Tex., 400, to J. J. Bol- 
linger Construction Co., of Oklahoma City, 


Okla., $1,133,000; Niagara Falls, N. Y., 450, 
to M. Shapiro & Son Construction Co. 
(Inc.), of New York City, $1,673,250. 

Low-rent housing project contracts were 
awarded by USHA as follows: Gildale, 
suburb of Bakersfield, Calif., 60, to Guy E. 
Hall, of Bakersfield, $174,544; Lubbock, 
Tex., 130, to Dennehey Construction Co., of 
Oklahoma City, Okla., $378,754; Duquesne, 
Allegheny County, Pa., 182, also community 
building, to Madsen Construction Co., of 
Minneapolis, Minn., $581,400; Hamilton, O., 
141, also administration building, to F. K. 
Vaughn Building Co., of Hamilton, O., 
$419,591; Pittsburg (Contra Cost County), 
Calif., 86, to S. J. Amoroso Construction 
Co., of San Francisco, Calif., $283,425; Gal- 
veston, Tex., 206, to McGough Bros., of 
Houston, Tex., $683,035; Chester, Pa., 350, 
also community building, to Campton Con- 
struction Corp., of New York City, $1,070,- 
800; Erie, Pa., 224, to B. W. Handler Con- 
struction Co., of Chicago, IIl., $620,000; 
Middletown, Conn., 198, to A. E. Stephens 
Co., of Springfield, Mass., $692,000; Con- 
way, Ark., 50, to Harmon Construction Co., 
of Oklahoma City, Okla., $146,987; Norfolk, 
Va., 230, also administration and community 
building, to James I. Barnes Construction 
Co., of Greensboro, N. C., $875,937. 





LONG TIMBERS 


The transportation problems involved in 
delivering timbers up to 136 feet in length 
have been solved by the Pacific National 
Lumber Co. of Tacoma, Wash., and a local 
trucker through the use of the separately 
steered trailer shown in the accompanying 
illustration. The trailer is connected to 
the truck through the load and through an 
air hose which operates the trailer brakes 
simultaneously with those of the truck. A 
heavy roller bunk on the trailer carries the 
load. To unload, the trailer is securely 


blocked at the water’s edge, the chains bind- 


wt 








USED AS KEELS 


ing the load on the trailer are removed and 
the truck backed until the load is pushed 
over the roller bunk. 

Many of these long timbers manufactured 
by the Pacific National Lumber Co. in its 
plant at National, Wash., are being used as 
keels in minesweepers and other boats being 
constructed for the Government. The load 
illustrated contains two 12x14-inch keels 108 
feet long, two 7'4x12-inch timbers 84 feet 
long, two 4x8’s, 62 feet long and a quantity 
of random length 4x5-inch timbers for the 
Seattle Shipbuilding & Drydock Co. 


Left: Close-up view of 
special separately 
steered trailer used to 
haul extra long tim- 
bers manufactured by 
the Pacific National 
Lumber Co., Tacoma, 
Wash. 
in use hauling tim- 
bers 108 feet long. 


Below: Trailer 
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New Steel Ceiling Exempts Small 
Retail Sales 


WasuHincton, D. C., March 2. — Certain 
clarifying revisions to Price Schedule No. 
19 (Resale of Iron and Steel Products) are 
made in Amendment No. 2 to that order, 
Leon Henderson, administrator of the Office 
of Price Administration, has announced. 

One important feature is a provision that 
sales by retail dealers of 25 kegs or less of 
nails, and 2,500 pounds or less of merchant 
wire products, as well as five standard 
lengths or less of pipe, are not covered by the 
schedule. Steel posts are included in ex- 
emption. Effect of this amendment will be 
to remove the price limitations on sales 
essentially at the retail level, while main- 
taining a reasonable price level for those 
sales, by any person, which functionally are 
similar to, or the same as, sales by jobbers. 

OPA emphasized that sales to industrial 
consumers in large quantities by any person 
still are covered by the schedule. Sales, even 
in small quantities, by steel warehouses and 
by recognized jobbers and wholesalers also 
still are covered. 

Seller must do $100,000 gross business be- 
fore it becomes necessary for him to file his 
prices with OPA. Previously, $50,000 gross 
business required filing reports. However, 
the new amendment reiterates the previous 
interpretation, namely that prices must be 
filed even if only part of this business is 
done in iron and ‘steel products. If all the 
busines in iron or steel products is done in 
quantities to which the schedule’s price pro- 
visions do not apply, no filings need be 
made. 

Another feature covers those merchant 
wire products for which specific mark-ups 
are provided. The maximum delivered price, 
anywhere other than the city or free delivery 
area in which the Seller is located, is the 
seller’s own city price, as established under 
the mark-up computation, plus the less than 
carload lot freight rate to destination. This 
removes the “lowest combination” limitation 
on such sales, although on these specific sales 
only. However, OPA quarters feel that the 
specific pricing provisions for these products 
will prevent extortionate prices on sales in 
places other than the seller’s own city. 

The new amendment also contains a clause 
authorizing OPA to issue published price 
lists for specific cities. Such lists shall re- 
place the “published listed prices” of sellers 
named in such cities under the present 
schedule, when issued. Publication of 
these lists will await only check-up of prices 
now being filed for the various cities. 





New Critical List Further Restricts 
Use of Scarce Metals 

D. C., March 2.—A new 

Defense Housing Critical List has been 

issued by the Housing Priorities Branch, 

Division of Industry Operations, War Pro- 

duction Board. 

The list just announced is more specific 
than the original issued on Sept. 19, 1941, 
(interpreted Sept. 24, 1941), which it sup- 
ersedes and nullifies. It is based upon the 
present critical position of many materials 
essential to the construction and equipment 
of housing, and is subject to revision as 
changes in the situation develop. Preference 
ratings assigned to deliveries of scarce ma- 
terials for Defense housing projects may be 
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applied only to items appearing on the new 
critical list, which was drawn up to conform 
to the limitations placed upon the uses of 
a number of scarce metals since the issuance 
of the original list last September. Some 
major changes effected by the issuance of 
the new list are: 

Structural: Steel bearing plates are elimi- 
nated, and steel stair construction is further 
restricted. Tin coating for sheet metal cov- 
erings on fire doors is eliminated. The use 
of metal lath is further curtailed. Detailed 
specifications are included for builders’ 
hardware, so as to reduce the use of the 
more critical metals to a minimum. 

Electrical: Armored cable, metallic cable, 
metalic raceways, and metal outlet boxes 
are allowed only where other methods are 
prohibited by the National Electric Code. 
Private telephone systems are prohibited. 

Plumbing and Gas Distribution: Quantity 
and sizes of roughing-in materials are lim- 
ited to meet the minimum requirements of 
the “Emergency Plumbing Standards” issued 
by the Defense Housing Coordinator, Dec. 
26, 1941. Copper coils for hot water gen- 
erators and heat exchangers are not allowed. 
Water softeners are allowed for single units. 

Heating: Steam or hot water systems are 
allowed only for installations serving two or 
more families—metal jackets for boilers are 
not allowed. In view of a contemplated 
limitation of the use of natural or mixed 
gas, submission of proof of the availability of 
service for installations of this type is re- 
quired. 

Copies of new Defense Housing Critical 
List may be obtained from the Housing 
Priorities Branch. 





Preference Rating Rules Amended 


WaAsHINGTON, D. C., March 2.—The date 
on which PD-1A and PD-3A forms must 
be used in place of forms PD-1, PD-3, PD-4 
and PD-5 has been postponed from March 2 
to March 15, by Amendment No. 1 of Pri- 
orities Regulation No. 3, issued Feb. 25 by 
the director of industry operations, War In- 
dustries Board. Other changes are as fol- 
lows: 

The Selective Service System has been 
added to the list of agencies by which PD- 
3A’s will be issued. In conformity with pro- 
cedure already established, the use of PD- 
3A certificates by the Procurement Division 
of the Treasury, and by the Surplus Mar- 
keting Division of the Department of Agri- 
culture, has been specifically confined to 
Lend-Lease contracts. PD-1A certificates 
may also be used to rate purchases under 
Lend-Lease contracts, or purchases by or for 
the account of foreign governments. 

An addition to paragraph (a) provides 
that, after March 15, preference ratings 
which have been assigned prior to that date 
on PD-3, PD-4 and PD-5 certificates must 
be extended in conformity with the pro- 
visions applicable to PD-3A. 

A new paragraph, (e) (4), provides that 
any person to whom an order bearing an AA 
rating has been served, may extend it only 
as A-1-a if he is able to fill the order from 
his own inventory. This paragraph pre- 
vents the extension of emergency ratings 
where no emergency exists. 

Another hew paragraph, (e) (5) provides 
that the extension of preference ratings as- 
signed by PD-3A certificates may be sub- 
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jected to such further provisions as may be 
prescribed by Supply Arms, or Bureaus of 
the Army or Navy, with the approval of the 
Army and Navy Munitions Board and the 
director of industry operations. 





Metal Parts for Woodwork Shops 


WasHINGTON, D. C., March 2.— Wood- 
working shops may benefit from a new plan 
announced by the War Production Board, 
to aid them in securing scarce metals used in 
manufacture of any product. Here are the 
essential features of this plan. 

1. Any manufacturer whose annual vol- 
ume was less than $100,000 in 1941, 
whether or not he is engaged in war pro- 
duction, may make application for priori- 
ties assistance. 

2. Consideration will be given to (a) 
the importance of the product to the war 
program or the national welfare; and (b) 
the fact that the release of a small quan- 
tity of scarce materials may help maintain 
employment of free available materials 
now tied up. 

3. The applicant 
(PD-25-X) on 


must fill out a 
which priorities assistance 
will be requested for the purchase of 
scarce materials as specified by the War 
Production Board. (Materials List No. 2.) 

4. Forms and complete instructions can 
be secured from the Small Business Sec- 
tion of the Production Requirements 
Branch, War Production Board, Washing- 
ton, D. C., or from the branch office of 
the War Production Board located nearest 
to the applicant. 

5. If authority is granted to use priority 
ratings, the assistance is secured simply 
by the endorsement on the manufacturer's 
purchase order of a required statement. 

6. Priorities assistance, if granted, is for 
the calendar quarter ending March 31, al- 
though application can be made now for 
assistance in the second quarter ending 
June 30. 


form 





Lumber Industry Defense Com- 
mittee Looks to Future 


WasuHincton, D. C., March 2—The office 
of the Lumber & Timber Products Defense 
Committee has sent to its members an an- 
alysis which includes the following forecasts : 

Before there is an effort to encourage the 
installation of greater capacities for produc- 
tion of lumber, there will be drastic limita- 
tions on civilian or, at least, non-Defense 
construction and other uses of lumber. 

The Defense construction peak will be 
reached early in 1943, and decline substan- 
tially thereafter. 

As this country gets further into war, 
some types of lumber and timber products 
themselves may become critical materials. 

At present, the WPB organization for 
handling problems relating to this industry is 
inadequate, but there is reason to believe 
that this situation will be changed shortly. 





Tells Lumber's Role in Defense 


SEATTLE, WasH.—Enough lumber to 
build two million small homes went for De- 
fense purposes in 1941, and even more will 
be required for the war effort in 1942, ac- 
cording to Col. W. D. Styer, Corps of Engi- 
neers, U.S.A., in an illustrated booklet just 
issued by West Coast Lumbermen’s Asso- 
ciation, presenting Col. Styer’s address, “The 
Mission of Lumber in National Defense,” 
given at the association’s annual meeting, re- 
cently held in Portland. A free copy will be 
mailed to anyone upon post-card request to 
the Seattle office, Stuart Building. 
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Home Building Declines But Remodeling Gains 


Wasuincron, D. C., March 2.—January 
building permit valuations were 23 percent 
lower than during the corresponding month 
of 1941, Secretary of Labor Frances Perkins 
reports. “The decline was brought about by 
a decrease in indicated expenditures for new 
construction,” she said. “There was a gain 
of 6 percent in permit valuations for addi- 
tions, alterations and repairs. A decrease of 
31 percent was shown in indicated expendi- 
tures for new residential buildings. This 
decrease resulted both from priority restric- 
tions on materials for residential buildings, 
and from lower average costs of the dwell- 
ings erected. Permit valuations for new non- 
residential buildings showed a decline of 23 
percent. The lower level of nonresidential 
building activity was caused by a decline in 
privately financed construction. Federal ex- 
penditures for new nonresidential buildings 
showed a gain in January as compared to 
the same month of 1941,” Miss Perkins 
stated. The East South Central region was 
an exception to the general trend. 

“Permit valuations for January registered 
a decline of 18 percent as compared with 
December,” said Miss Perkins. “This de- 
cline was also. caused by a falling off in 
indicated expenditures for new construction. 
The decreases amounted to 13 percent for 
new residential buildings, and 30 percent for 
new nonresidential buildings. There was an 
increase of 8 percent in indicated expendi- 
tures for additions, alterations and repairs 
between December and January.” 

New housekeeping dwellings for which 
permits were issued in the 2,582 reporting 
cities in January, 1942, will provide 17,720 
dwelling units, which is 1 percent higher 
than the 17,594 dwelling units reported in 
December, 1941, and 29 percent less than the 
number provided in January, 1941. Dwelling 
units in publicly financed housing projects 
included in these totals numbered 2,876 in 
January, 1942; 2,240 in December, 1941, and 
2,609 in January, 1941. 

The Bureau’s tabulations include contracts 
awarded by Federal and State Governments 
in addition to private and municipal con- 
struction. For January, 1942, Federal and 
State construction in the 2,582 reporting cit- 
ies totaled $44,321,000; for December, 1941, 
$66,642,000; for January, 1941, $43,986,000. 





B & L Lent Half Billion Dollars for 
New Homes in 1941 


Halt a billion dollars worth of new homes 


and small flat buildings were put up in 1941 
with savings, building and loan association 
dollars, reports the United States Savings 


and Loan League, Chicago. The associa- 
tions last year loaned $437,065,000, out of 
their $1,378,684,000 total 1941 loan volume, 
for building new places for families to live. 
he 


The new building loans topped the previous 
year. by some $40,000,000, and were approxi- 
mately twice the volume of three years ago. 
A. D. Theobald, Chicago, assistant vice 


president of the League, said that even more 
spectacular in the 1941 loan record was the 
new high volume reached in loans to buy ex- 
isting homes, $580,503,000, or 42.11 percent 
of the year’s loan volume. This was a gain 


of more than $150,000,000 over the same 
type of loans for 1940, and represented by 
far the highest percentage of lending so allo- 
cated since the 1920’s. “The $1,378,000,000 
disbursed last year represented a 15 percent 
gain over 1940, which had in turn been 21.6 
percent greater than 1939 loan volume. The 
increase in 1939 over 1938 had been 24 per- 
cent. During those three years of uptrend, 
a total of $3,500,000,000 was supplied by 
those institutions to finance home building, 
home buying, remodeling, refinancing or other 
miscellaneous reasons for which people bor- 
row on residential real estate.” Percentages 
of 1941 loan volume for each purpose follow: 
Construction, 31.7; repair and moderniza- 
tion, 4.48; home purchase, 42.11; refinancing, 
13.79; other purposes, 7.92. 

December, 1941, loans for new home build- 
ing exceeded those of December, 1940, by 
over $2,000,000, and were slightly more than 
in November, 1941. 





Non-Farm Foreclosures Decline 


Wasuincton, D. C., March 7— Fore- 
closure activity in non-farm areas of the 
United States continued an eight-year down- 
ward trend, with an estimated 4,018 cases, 
during January, a decline of 219 from the 
December total, and of 23.4 percent from 
the figures for January, 1941, Federal Home 
Loak Bank Administration economists an- 
nounced today. Nationally, the foreclosure 
rate for January amounted to only 2.5 per 
1,000 dwellings. 





Building Costs Advance But Little 


WasuHincton, D. C.,, March %.—Con- 
struction costs for a standard 6-room house 
in January were only six-tenths of one per- 
cent above costs in December, but 10.3 per- 











Miss Louise Donaghy with finished skis 
and poles manufactured for the U. S. 
Army in Laconia, N. H. 


cent higher than in January, 1941, econo- 
mists of the Federal Home Loan Bank 
Administration reported today. The Jan- 
uary cost index, based on the average month 
of 1935-1939 as 100, was 120.6. Materials 
advanced 0.8 percent over December, an in- 
crease of 11.3 over January, 1941. Labor 
costs were 0.2 percent higher than Decem- 
ber, making an increase in this price factor 
of 8.7 since January, 1941. 





Estimates Cut of 60 Percent in 
Residential Construction 


Wasuincton, D. C., March 2.—The 
enormous volume of work to be done on 
military and naval facilities, and expansion 
of plants for war production and other proj- 
ects essential to the war effort, will make 
1942 the biggest year in the history of the 
construction industry, S. Morris Livingston, 
chief, Construction Staff, Department of 
Commerce, declares. In spite of a drastic 
curtailment of non-essential projects, total 
construction in 1942 will be around 11.5 
billion dollars, as compared with 10.8 billion 
dollars in 1941. This does not include the 
large volume of overseas construction by 
the Army and Navy. Some of the materials, 
equipment and labor for these projects is 
supplied from domestic sources. 

Domestic construction of cantonments, air 
fields, naval stations and other military fa- 
cilities will be close to 4 billion dollars this 
year, more than double the volume in 1941. 
Industrial and commercial buildings, mostly 
to expand our output of war goods, will 
take about 2.9 billion dollars, as against 2.3 
billion dollars last year. 

Residential construction will be cut about 
60 percent, and will be concentrated in the 
critical areas where priorities are available. 
There will be drastic curtailment of most 
other types of construction, but the volume 
in these categories will still be substantial 
because of many essential projects. 

Less-essential construction will decline 
during the year, as projects already under 
way are completed and controls are made 
more effective. This will not result in a 
corresponding reduction in total volume, be- 
cause of increase in military construction. 

Following estimate of new construction in 
millions of dollars is revision of that which 


appeared in AMERICAN LUMBERMAN of 
Feb. 7: 
Forecast 
1940 1941 1942 
Total new | 
construction ....$7,085 $10,811 $11,500 
Total private..... 4,409 5,236 2,900 
Residential bldg. 
(non-farm)... 2,323 2,675 1,200 
Non-residential 
Dbullding ..... 973 1,191 450 
Commercial.. 320 350 150 
Industrial ... 440 600 200 
All other..... 213 241 100 
ee 468 540 550 
Public utility.. 645 830 700 
Total public...... 2,676 5,575 8,600 
Residential 
building ..... 202 482 700 
Non-residential 
Dbulldine ....... 501 1,672 2,750 
Commercial- 
industrial 149 1,312 2,500 
AN other.... 352 360 250 
Military and 
i ee 473 1,768 3,900 
Highway ..... 945 1,013 700 
Other public 
WOES ccescse 555 640 550 
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Western Retailers Record Year Of Accomplishment 
Under Difficult War Conditions 


Annual Report Depicts Association’s Transition From Peace To Wartime Activities 


An impressive record of accomplishment, 
making 1941 a period of outstanding achieve- 
ment, was reported by W. C. Bell, managing 
director of the Western Retail Lumbermen’s 
Association, which recently concluded its 
annual meeting in Spokane, Wash. The 
report cheered and inspired nearly 500 dele- 
gates who attended from five Western 
states. In addition to carrying on its regular 
functions the association during the year had 
to call on its membership for additional funds 








W. H. HERMSEN, Ww. C. BELL, 
Baker, Ore.; 


President 


Seattle, Wash.; 
Managing Director 


and the response brought many expressions 
of thanks from its officers. 

W. H. Hermsen of the Shockley Lumber 
Company, Baker, Ore., was reelected presi- 
dent. Hermsen’s experience in the difficul- 
ties facing the association the past year will 
be a big asset in carrying on in a war year. 
Vice presidents were chosen as follows: 
Idaho: Charles H. Bohrer, Pocatello Lum- 
ber Co., Pocatello; Montana: Jess L. Odette, 
Monarch Lumber Co., Great Falls; A. L. 
Kind, Linder-Kind Lumber Co., Helena; 
Oregon: Ira Snyder, Snyder Lumber Co., 
Enterprise; Leo Gorman, City Lumber and 
Supply Co., Astoria; Washington: E. Lee 
Smith, Building Supplies (Inc.), Spokane; 
Al Mogren, Potlatch Yards (Inc.), Yakima; 
C.'B. Sweet, Long-Bell Lumber Co., Long- 
view. 

President's Report 

President Hermsen’s annual message paid 
tribute to the work of W. C. Bell and 
Harold Ostergren, managing director and 
secretary-treasurer, respectively. He declared 
the association ends the year with a clean 
slate financially, that there is no need to 
call for more funds. Hermsen said that the 
war program is seriously affecting the lum- 
ber business but that he has worked to carry 
out the regular economic program, though 
giving priority to defense needs. He added 
that though the nation was now in an all-out 
war he felt the economic structure should 
not be disregarded; that civilian morale 


needs regular work. He declared there 
never has been a greater need for a strong 
association; that definite work takes money, 
and the National must be backed to the 
limit in its work. 

The report of W. C. Bell, managing direc- 
tor, covering the year, made a thorough 
analysis of progress of the association. “The 
year 1941,” he said, “will go down in his- 
tory as one in which peace activities gradu- 
ally went to war activities. War factories 
mushroomed all over the country. Building 
material managers worked hard to fill de- 
mands. 


Trade Promotion Efforts 


“Of number one importance in our asso- 
ciation was trade promotion and advertising. 
It has been a sellers’ market but we have 
maintained the position that home buying is 
a long term proposition. Future building 
will be linked with steady promotion of 
Western Homes Foundation. In 1941 the 
Foundation had published 17,600 inches of 
promotion news stories which I have here 
for you to see in this huge scrapbook. We 
are a pioneer association to do this, starting 
in Spokane four years ago. There is no 
mystery about it. The dealer is simply given 
wide publicity. I estimate these stories have 
an advertising value of $50,000 but the pro- 
gram cost the dealer but 18 cents, each, 
during the year. 

“The public relations fund raised by the 
National ‘Lumber Manufacturers’ Associa- 
tion has been very valuable in that a survey 
showed that the man on the street doesn’t 
think too well of the lumber business. Last 
year public relations were emphasized more 
in print and by talks. 

“Our association has worked hard to give 
you the facts concerning priorities and price 
ceilings. We expect more. We also try 
hard to keep you informed on legislation. 


Adapting Association to War 


Bell suggested that in 1942 retailers adapt 
themselves to war. That overhead costs be 
adjusted; that delivery problems be unified 
in the interest of public conservation; that 
factors affecting your business are outside 
of your control by fifty percent; that open 
book accounts and installment selling be 
given more attention to be sure they are 
understood, and he urged the retailers not 
to look upon Federal regulation affecting 
buying and selling as red tape because it is 
the law, and stressed the point that the asso- 
ciation would do all it can to keep its mem- 
bers informed of changes. 

Harold F. Ostergren, secretary-treasurer, 
gave a report on finances, which are in good 
shape. Then committees on by-laws, nomi- 
nations and resolutions were appointed. 

Dr. Frederick Woellner, professor and 
economic adviser, University of California, 
disccussed “Ten Certainties in 1942,” an 
inspirational address. Dr. Woellner has 
appeared before several other lumber con- 
ventions. 

On the subject, “Science Previews Post- 


War Construction Materials,’ Dr. Clarence 
D. Stone, wood technologist of I. F. Laucks 
(Inc.), Seattle, Wash., said in part: “All 
of us realize that our immediate job is to 
supply the maximum ‘amount of critical war 
materials in a minimum amount of time. In 
order to do this, we are not only increasing 
beyond all previous conception the manufac- 
turing capacity of our existing plants, but 
are continually expanding our total output 
through widespread construction of new 
plants. To further bolster our war efforts, 
the scientists in the research laboratories are 
increasing the effectiveness of these materials 
through the development of various substi- 
tutes from non-critical materials. 


Post-War Markets 


“Next to the winning of the war itself, 
the problem most in the minds of the people 
today is that of the post-war period. This is 
especially true of those who are directly 
concerned with the manufacturing and mar- 
keting of building materials. The problem 
is mainly one of utilizing this tremendous 
manufacturing capacity for peacetime civilian 
use, 

“Some of the current developments in the 
use and treatment of wood appear destined 
to play an important role in the post-war 
construction period, while others may be 
practical only for the duration of the emerg- 
ency period. 

“There are certain developments which 
undoubtedly will actively participate in post- 
war developments. It is not at all unlikely 
that the new developments in the preserva- 
tive treatment of wood will do more to 
extend the future use of lumber than any 
other single development. 

“Recent developments of the Forest Prod- 
ucts Laboratory at Madison, Wisconsin, in 
the form of resin-treated laminated com- 
pressed wood offers a material which is not 
designed for future use, but one which has 
certain applications at the present time. This 
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material is now being experimentally made 
all the plies resin-impregnated 
and compressed or with just the faces so 
The use for these materials at pres- 
construction, but the 
potential future uses have yet to be realized. 

“In addition to the above-mentioned prod- 
ucts, there 


with either 


treated, 


ent is in) airplane 


are many new ones being devel- 


oped and groomed for the industrial war 
which must inevitably follow the present 
contliet.” 

On the subject, “Government and Busi- 


Philip M. Crawford, district manager, 
field office, United States Bureau of Foreign 
and Domestic Commerce, Seattle, said: “It 
for busti- 


Hess, 


is becoming increasingly necessary 


ness and government to understand each 
other, to get along with each other. One of 
our jobs is to help bring that about. But it 


units of different 
industries to understand the point of view 


ot those 


Is also 


necessary tor the 


in other lines. 

“It will do us litthe good to win the war 
if we And) while 
toward mili- 
must not lose sight of the 
post-war 


lose the peace again. 


bending every possible energy 


tary victory, We 


necessity tor a structure making 


lor permanent peace 


Business Discussion Groups 


One morning, and the early part of the 
afternoon period, was taken up by three 
discussion groups, each under ao chairman 


who took one third of the entire group for 
three one-and-a-halt Earl E. 
Le Valley of the Columbia Valley Lumber 
Wash., headed discussions 


hour sessions. 


Co., Bellingham, 


Business Management. 


Priorities on Tires 


Several men contributed to a discussion 
es. It transpired that tires for lumber 
cks are considered essential by the tire 
rds, but that the trucks must only be used 
r hauling lumber. Also that obsolete sizes 


res are not listed bv the 


board. C. J. 





Casey that the cost of a trip has 
een found to average $3.80 for the lumber 
x R \\ Be mut the cost figure 
$1.82 to $3.10, the figures being 

ined from a survey made of sixteen 

un f . Spokane, Wash. The cost 
ck erat was kept separate from 


sts and twenty percent was allowed 
sales 


reciation. In all 


$12,000 retail 
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See.-Treas, 


STONE, 
Wash.; 


were involved. It found that truck 
delivery used up one-fourth of the total ex- 
Beil believes com- 


Was 


pense of doing business. 
panies in the near future will have to group 
deliveries and form a central trucking cor- 
poration in each city under which all dealers 
will turn in their trucks. 


Markets and Selling 


Phe subject of markets and selling in 1942 
was led by Chairman W. F. Chauner, Galla- 
tin Lumber Co., Bozeman, Mont. Prof. L. J. 
Smith, head, Department of Agricultural 
Engineering, State College of Washington, 
eave a stimulating and practical exposition 
of needs of farmers which lumbermen could 
supply. He said in part: “Sacks for grain 
are out. Storage of grain means elevators 
on the farm. At least one third of the grain 
harvested should be stored on the farm. We 
issue two bulletins on elevator building in- 
cluding the government standards for the 
ever normal granary and all details for con- 
struction. 

“Farmers are not getting much govern- 
ment attention because there is a surplus of 
erain. Hogs should be fed grain and hog 
raising is a good thing for the grain grower.” 
At this point he passed around blueprints 
of hog house construction and details of self 
Continuing, Smith said: “Hogs 
weigh more if self fed; dealers should push 
self feeders by local newspaper stories. The 
agricultural extension service of any land 
grant college has drawings available. 

“There is a shortage of farm machinery. 
Any machinery dealer could have doubled 
his sales if he had had the equipment. A 
good farmer should have a repair shop and 
his machines should all be under cover to 
conserve the machines.” 


feeders. 


Lessons Learned from Other Countries 


One of the most enthusiastically applauded 
talks was that of Karl Richards of the U. S. 
Treasury Department,. Seattle, Wash., who 
addressed a packed assembly at a luncheon 
under the auspices of Hoo-Hoo and the re- 
tailers. 

Richards in the midst of the 
battle of France, and for nearly 50 minutes 
detailed this experience. He averred if we 

retain the free enterprise system we 
must put more into the war effort. He said 


was caught 


* > + 
ar®re to 
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stories of dissension in Germany should 
be discounted and in’ concluding — stated: 
“America must not miss the lesson which 
has been written for us in French collapse 
and British tears.” 

The afternoon discussion period, devoted 
to business regulations under C. W. Gamble, 
Payette Lumber Co., Boise, Idaho, 
chairman, was spent in a general discussion 
of the Wage-Hour act. 

Discussing the application of the Wage- 
Hour law Ray Torbenson, attorney for the 
association, said: “Whether a retail dealer 
is subject to the Wage-Hour law, with its 
limitation of a forty hour week, depends on 
several factors. If more than 25 percent of 
his business is wholesale, he comes under 
the act, but it is a real problem to determine 
where retailing ends and wholesaling starts. 
All interstate business, of course, is subject 
to the wage-hour provisions.” 

Palmer Hoyt, publisher of the Portland 
Oregonian, addressed the association on the 
subject, “All This and Business, Too.” He 
declared that business as usual was out of 
the window, that neither Japan nor the 
United States had ever lost a war but that 
either one could lose this one. He took a 
crack at the experts, saying that an expert 
is one who ignores the minor errors as he 
sweeps towards the grand fallacy. 


NRLDA President Addresses Group 


Carl Blackstock, NRLDA president, ap- 
peared briefly on the program but brought 
a cheerful message. 

“[ have spent five weeks away from home 
contacting many men from coast to coast,” 
he said. “The year 1941 proved the value 
of the association. The tempo of the war 
program is blinding in speed and your na- 
tional organization is trying to keep pace 
with the changes. We must reduce to a 
minimum the use of critical materials, and 
do business as unusual. There never was 
greater need for a united front. America 
has always striven best in carrying out diffi- 
cult tasks.” 

The final business session was addressed 
by George S. Benson, president, Harding 
College, Searcy, Arkansas. This was an 


Boise 





inspiring speech titled “Looking Ahead.” He 
was introduced as the man who appeared 
before Congress and told them how to save 
two billion dollars a year in expenses. 








Cc. W.-GAMBLFE, R. W. BEIL, 
Boise, Ida.; Spokane, Wash.; 
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SAVES TRUCKING COSTS 


Atop this full load of lumber are easily carried ten compact 
packages of compressed Standard Thick KIMSUL—an amount 
sufficient to provide approximately 1,000 square feet of installed 
insulation. Here’s proof that KIMSUL saves on delivery charges! 





AND SAVES MAN-HOURS ON INSTALLATION 


Sloping roofs are ordinarily considered difficult to insulate — 
but not when KIMSUL blanket insulation is used. Even in spots 
like this, one man can usually install KIMSUL quickly and easily. 
Labor saved is money saved! 


THE SERVICE OF AMERICA! 


... another good reason why 





KIMSUL “Comfort-Conditioned” homes 


are gaining in popularity ! 


@ Freight cars carrying essential materials are helping 
to win the war. And KIMSUL* the insulation that comes 
compressed, helps conserve freight cars! Fact is, 
one carload of KIMSUL equals five and one-half carloads 
of non-compressed insulation in installed square foot- 
age. Here’s a feature that makes available extra freight 
cars for the nation’s war effort, and at the same time 
cuts storage and handling charges. 

KIMsUL has long been known as one of the most 
efficient insulations, having a conductivity of only 
.27 Btu/hr./sq. ft./in./deg. F. (Peebles). Today, KIMSUL 
comes in improved form—with an asphalt-impregnated 
facing that protects against tearing, scuffing and other 
surface damage rough handling might cause. Flexible yet 
firm, this new covering adds strength to KIMSUL blanket 
and assures an installation of remarkable neatness. 

Every feature of KIMSUL is designed to save time and 
labor on the job. Usually, one man can install it! 

Truly, KIMSUL has all the features that se// in today’s 
home-building market... features that spell steady 
PROFITS for KIMSUL dealers. And with strong national 
advertising now focusing attention upon homes 
“Comfort-Conditioned’”’ with KIMSUL Insulation, sales 
opportunities for KIMSUL dealers are greater than ever 
before. Write for full details today! 
*KIMSUL (trade-mark) means Kimberly-Clark Insulation 






KIMBERLY-CLARK CORPORATION ae 

(Established 1872) Building Insulation Division / 

NEENAH, WISCONSIN 

O) Send a representative 

O Send copy of FREE booklet —“THE 
COMFORT-CONDITIONED HOME?” to 


Check here 
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Virginia Dealers Study Present 
Markets At Annual Meeting 


D. C. Laughon, of Pulaski, was elected 
president of the Virginia Building Material 
Association at the closing session of its 
annual meeting at the Ilotel Roanoke, 
Roanoke, Va. 

The association elected W. P. Ames, of 
Arlington, and W. I. Liebenow, of lreder- 
icksburg, and reelected R. M. Felton, of 
South Boston, and S. T. Massey, of Rich- 
mond, vice presidents, and reelected Craige 
Ruthn, of Richmond, treasurer. 

Colonel Kent J. Owens, WPB_ housing 
priorities section, said his travels over the 
South indicated that dealers have large 
stocks of building materials on hand, and 
observed that a government stop-construc- 
tion order would provide an inventory of 
these stocks so that they will be diverted into 
the proper channels. 

Contending that anything but defense con- 
struction is “out of the window” now, 
Colonel Owens said that the building mate- 
rials business will become more stringent. 

“Of course,” he said, “activities will go 
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be, it was generally believed by those attend- 
ing the convention. 

Dr. Robert P. Carroll, director, Psycho- 
Kducational Laboratory, Bristol, Va, 
stressed the importance of giving prospective 
employees scientifically planned intelligence 
tests in order to fit them into the right jobs. 

“It is time,” he said, “that we quit depend- 
ing on haphazard methods of selecting em- 
ployees.” 

Despite the impact of war, the ability to 
meet changing conditions will enable manu- 
facturers and dealers in building materials 
to “keep going,” L. C. Smith, of Clarendon, 
retiring president of the association, said. 

“Business is going to be difficult this com- 
ing year, but our duty to our country de- 
mands that we do our best, and I believe 
that those of us who plan carefully and 
change our plans as conditions change will 
be able to keep going until conditions are 
more stable, and happier and more peaceful 
times prevail,” he believes. 

Dealers in building materials who have a 








D. C. Laughon, of Pulaski, center, elected president of the Virginia Building Material Association, 
is shown receiving congratulations from L. C. Smith, of Clarendon, right, retiring president, while 
Craige Ruffin, of Richmond, left, who was reelected treasurer, looks on 


on in defense areas until the saturation point 


He advised business men to pool their 
facilities and get in on some of the $4,200,- 
000,000 worth of government construction 


planned for 1942. 


Dealers Should Streamline Organizations 


Marland S. Wolf, United States Gypsum 
Company, Chicago, advised the building ma- 
terial dealers streamline their organiza- 
tions, and to avoid speculation on stocks and 
over-expansion. 

He saw one bright spot for building ma- 
terial dealers in the farmers who, he said, 
will have more income, due to an increase in 
farm production this year, and urged dealers 
to keep in close touch with them and study 
their needs. 

The future of the building materials mar- 
ket in the field of repairs will, of course, de- 
pend on how far-reaching the predicted gov- 
ernment ban on non-defense construction will 


of 





farm trade, he said, ought to do well. The 
farmer is receiving higher prices for his 
livestock and should have money to spend. 
Mechanics are receiving top pay. If people 
cannot buy automobiles, radios, refrigerators, 
etc., we should be able to reroof, insulate 
and repair.” 

As an antidote for the atmosphere of un- 
certainty that permeated the convention, 
Arthur A. Hood, director of dealer relations, 
Johns-Manville, challenged the dealers to 
develop a two-fisted philosophy. They were 
told by this nationally-known sales executive 
that the war has created a promotable mar- 
ket for them. 

During the last war, he recalled, all non- 
defense housing was banned for 17 months, 
but thousands of building material dealers 
were able to stay in business by adapting 
themselves to existing marketing conditions. 
This talk has been reported in other issues. 

Other speakers were Howard P. Ver- 
millya, of Washington, director, technical di- 
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vision, federal Housing Administration, who 
discussed practical substitutes for critical 
building materials; John S. Watson, of To- 
ledo, Ohio, district sales manager, Libbey- 
Owens-Ford-Glass Company, who talked on 
the use of glass in modern construction. 
S. A. Stewart, of Philadelphia, Lumbermen’s 
Mutual Casualty Co., talked on insurance, 
and C. B. Strathy, assistant cashier, Federal 
Reserve Bank of Richmond, discussed con- 
sumer credit regulations. 





Manufacture of Medium Trucks 


Halted 


Wasuincron, D. C., March 4.—The War 
Production Board today prohibited further 
construction of medium trucks. Production 
quotas for March have now been canceled, 
and the only kinds of trucks for which con- 
tinued production will be permitted are those 
having a gross weight of 16,000 pounds or 
more. These are commonly known as trucks 
having a capacity of three tons or more, 
needed for carrying war supplies. 

Manufacturers were ordered to make no 
further trucks of any size unless they can be 
produced from semifabricated or fabricated 
materials which were on hand Feb. 28. Un- 
finished portions of production quotas estab- 
lished for February may be carried into 
March. 

Tires may be placed on vehicles only to 
enable their delivery to dealers, after which 
the tires must be returned to the manufac- 
turer. 





Offers Guide to Standards 

New York, N. Y., March 2—The Ameri- 
can Standards Association announces publi- 
cation of new list of American Standards for 
1942, listing nearly 500. There is a separate 
heading for American Defense Emergency 
Standards, and all American Safety Stand- 
ards are listed together in a separate section. 
This list will be sent free to anyone writing 
for it to the American Standards: Associa- 
tion, 29 West 39th Street, New York, N. Y. 





Temporary Buildings to Be Used 
for Emergency Where Possible 


No Federal funds will be allotted for the 
construction of a permanent building under 
the Defense Public Works program, if a 
temporary or semi-permanent. one will suffice, 
Acting Federal Works Administrator Baird 
Snyder III announced today on behalf of 
Administrator Philip B. Fleming. No proj- 
ect will be be submitted to the President 
for approval unless its wartime necessity 
has been certified by an appropriate Defense 
agency of the Government. 

“Public works are now being handled on 
a full scale war-time basis,” said Mr. Sny- 
der. “There will be no more permanent 
building construction, even though the appli- 
cant proposes to contribute the full amount 
of the difference. All frills and doodads 
are out for the duration. Henceforth, except 
where a structure is an addition to an exist- 
ing facility, negotiations will be opened on 
the basis of simplified standard plans of the 
Federal Works Agency. Use of steel and 
other critical materials needed for arms pro- 
duction will be reduced to an absolute mini- 
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USG X-RAYS MODERNIZATION 


USG Research is “‘case-studying”’ a typical house at Park pects the cost of similar improvements—to put a price 
Ridge, Ill., making an X-Ray, in effect, of the moderniza- tag on many simple remodeling details—to crystallize a sale. 
tion problem. Complete records, pictures and accurate cost Complete information on this unusual project will be fur- 
data for each change will help dealers to quote pros- nished USG dealers for their own use and their contractors. 





TELLING MILLIONS OF PROSPECTS 


Drawing on its 40 years of experience in stimulating the projects will be published. Millions of prospects will be 
sale of building materials, USG is continuing an aggres- shown how to make homes more attractive with materials ‘ 
sive advertising program in leading magazines for home you can deliver ...thus USG is continuing its 40-year-old 
owners. A number of feature editorial stories about these policy of helping USG dealers to get business—to keep ahead. 


Interior decoration of the USG Remodeling Research House well be under the 
supervision of Christine Holbrook, Associate Editor of Better Homes and Gardens. 


UNITED STATES GY¥ Poe) 22 Se eee. 


Chicago, Il. 
Please rush free sample copy of your new book ‘How 
to Modernize Your Home.” Please enter my order 








-U 


Tf 


is famous trademark identi r ; _ eee copies of “How to Modernize Your 
gmt sce . ~ p ae of ae es Home” at 10 cents each—to cover the cost of handling, 
Gypsum Company—where for 40 years research has developed mailing and postage. My check is enclosed. 


better, safer building materials. 
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Western Pine Association Devotes Major Effort To 
Winning The War By Supplying Essential Lumber 


Current Problems Discussed At Annual Business Meeting Include: Trade Promo- 
tion, Research, Lumber Supply, Association Cooperation, Priorities and Housing 


Members of the Western Pine Association 
concluded the regular annual meeting in 
Portland, Ore., on Feb. 19. Western Pine 
\ssociation annual meetings are business 
meetings with no planned showmanship, no 
speakers from outside the industry, but they 
are well organized and efficient. 

The spirit of the meeting was best de- 
scribed in the words of the association presi- 
dent, J. M. Brown, Long Lake Lumber Co., 
Spokane, Wash., who said: “The Western 
Pine industry is devoted first of all to win- 
ning the war. We hope to have a hand in 
that victory by supplying the government 
with everything it takes from boxes for 


trade promotion program will not vary much 
from the schedule of 1941. The work of the 
research department and laboratory will 
probably be accelerated along the lines that 
have given best results during the past 
year. One of the projects which may bring 
forth startling results is a process which 
may be termed chemical seasoning. 

The resignation of Dr. E. E. Hubert, re- 
search technologist, at the association lab- 
oratory was a matter of regret to the mem- 
bership, and they expressed appreciation of 
his accomplishments in a resolution tendered 
him. Dr. Hubert has joined the staff of I. F. 
Laucks (Inc.), Seattle, Wash. 








Lumbermen prominent in the conduct of the Western Pine Association annual: Sitting, left to 

right; John R. Ball, director, Merced Falls, Cal.; J. M. Brown, president, Spokane, Wash.; F. K. 

Weyerhaeuser, St. Paul, Minn., chairman lumber industry Public Relations Committee. Standing, 

left to right: Truman Collins, Pondosa, Ore., treasurer, Western Pine Association; S. V. Fullaway, 
Jr., secretary-manager, Western Pine Association, Portland, Ore. 


packing ammunition and food to lumber for 
cantonments and air bases. Everyone in our 
mills is devoted to that purpose.” 
Secretary-manager, S. V. Fullaway, Jr., 
sounded the call in slightly different words. 
Said he: “the common objective is clear— 
maximum contribution to the war effort with 
proper recognition of management’s respon- 
sibility to employees, to local community and 


2. 99 
nersnip. 


Activities to Be the Same 
Association plans for the year are little 
changed and mean carrying on of all essen- 
tial activities, much as in the past. The 


Election of Officers 

The officers who will direct the desti- 
nies of the Western pine industry are: Pres- 
ident J. M. Brown, Long Lake Lumber Co., 
Spokane, Wash.; First vice president John 
R. Gray, Diamond Match Co., Spokane, 
Wash.; Second vice president T. S. Walker, 
The Red River Lumber Co., Westwood, 
Calif., and Treasurer Truman W. Collins, 
Grande Ronde Pine Co., Portland, Ore. 

At the beginning of the Thursday morn- 
ing session President Brown called the mem- 
bers to their feet for a silent tribute to 
those members and associates who were lost 
by death during the past year. Those 


members were John S. Rhodes, Cascade 
Lumber Co., Yakima, Wash.; R. W. Stev- 
enton, Canadian White Pine Co., Vancouver, 
B.C.; H. G. Klopp, White Pine Sash Co., 
Spokane, Wash.; Hugo Scharf, Oregon 
Lumber Co., Baker, Ore.; W. S. Rosen- 
berry, Winton Lumber Co., Gibbs, Idaho; 
George W. Hunt, Kalispell Lumber Co., 
Kalispell, Montana; Colonel George E. 
Breece, George E. Breece Lumber Co., Al- 
buquerque, New Mexico. 

President Brown made no formal report 
to the membership except such as was con- 
tained in his report of the Executive and 
Economics Committee which in itself was a 
brief statement of the executive acts of the 
association during the last six months. 

Details of the association activities for the 
year and plans for the coming period were 
covered in the reports of standing commit- 
tees and Secretary-manager Fullaway’s brief 
but pointed outline of conditions and com- 
ing activities, together with a statistical re- 
view and forecast by the assistant secretary- 
manager, W. E. Griffee. 

Said Mr. Fullaway, in part, “In all indus- 
try, today, the individual manager is seeking 
an intelligent basis for shaping his plans and 
actions. The common objective is clear— 
maximum contribution to the war effort with 
proper recognition of management’s respon- 
sibility to employees, to local community, 
and to ownership. Specific factors in the 
individual situation are of the utmost im- 
portance but numerous elements in the broad 
industry picture must be considered. 


Source of 1942 Lumber Demand 


“Directly or indirectly, 75 percent or more 
of the demand for Western Pine lumber will 
probably stem from some phase of the war 
effort. This refers to Army, Navy, Maritime 
Commission, lend-lease, and defense housing 
requirements as well as the closely allied 
needs for food containers and railroad uses. 
It is now apparent that nondefense construc- 
tion will be curtailed, farm building being 
least affected. 

“Tt now appears likely that lumber de- 
mand during the first half of 1942 will be 
about all that industry facilities can meet. 
For the balance of the year the evidence is 
not so conclusive. There is reason to believe 
that the peak demand will pass with com- 
pletion of the major units for housing the 
armed forces and that construction require- 
ments might then decrease sharply. 

“It is probably true that the Western Pine 
region should be less affected by such a de- 
velopment . . . because of the wide diversi- 
fication of uses for the Western Pines. Food 
and munition containers are, of course, the 
outstanding illustrations but there are a mul- 
titude of exacting uses, many of which are 
being given greater emphasis by war con- 
ditions. 

“You have been kept informed of the in- 


(Continued on Page 30) 
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“THIS EFFORT REFLECTS PRECISELY WHAT WE WOULD HAVE 


EVERY INDUSTRIAL PLANT IN THE COUNTRY UNDERTAKE” 
Peer 94° Tien Th 


George T. Weymouth, Chief 
Industrial Salvage Section 
Bureau of Industrial Conservation 


The Bureau of Industrial Conservation has approved the Disston 
Conservation Control Plan for the practical aid it brings industry in speeding 
war time production, in saving working time and in conserving vital tools 
and materials. 


Disston will provide individual instruction cards for each of your employees 
who work with files, hack saw blades, tool bits, metal cutting and wood cutting 
circular saws, planer knives, veneer knives, paper knives and other tools. The 
cards contain concise, expert instruction on the proper use and the best care of 
the tool, as well as the correction of faults in operation. Their practical purpose 


is to conserve essential materials, reduce unproductive delays, and lengthen tool 
life—and by so doing, to accelerate and increase production, improve workman- 
ship and better your products. 


In addition Disston will send you, also without charge, Bulletin Board 
Posters and other promotion material for plant use—to encourage employee 





interest and participation. 


Furthermore, you have at your command Disston 
Engineering Service. Wide experience qualifies 
Disston engineers to fit the most efficient tool 
to the job... help you meet the demands 
of emergency production... and aid 





you in your cooperation with the 
government. 


Now is the time to enlist your 
plant in the national war on waste! 
Complete information will come to 
you at once following your inquiry. 
Write today! Henry Disston & Sons, 
Inc., 325 Tacony, Philadelphia, Pa., 
U. S. A. 
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(Continued from Page 28) 

creasing difficulty in) obtaining satisfactory 
priority ratings for equipment and the grow- 
ing scarcity of critical materials of all kinds. 
It can be expected that this condition will 
become worse, not better. Although provi- 
sion will doubtless be made to keep needed 
capacity in operation, it is not at all im- 
probable that inability to obtain essential 
equipment and supplies may result in the 
actual closing of some plants. This situation 
emphasizes the absolute necessity for the 
best possible current maintenance of all 
present equipment. 


Question of Labor Supply 


“Most operations have already lost some 
men and it is only prudent to face the fact 
that threat of a labor shortage in the lumber 
industry is real. More and more of the 
younger age group will be inducted into the 
armed forces, and an increasing number of 
skilled and semi-skilled employees can be 
expected to be attracted by the “big wages” 
of the expanding war production industries. 

“Added controls and further restrictions of 
business seem certain. Priorities, allocations, 
price ceilings, diversion of labor and like ac- 
tions by government must be expected to in- 
crease. Anything essential to the successful 
prosecution of the war will be accepted by 
industry without complaint. 

“In this critical period, organized group 
action was never more necessary. There 
must be a focal point for initiation and per- 
formance in connection with the continually 
growing number of problems with which 
this industry is faced. Not only must the 








WALTER NEILS, W. E. GRIFFEE, 
Libby, Mont.; Portland, Ore.; 
Defense Statistics 


actual demands of the present be met, but 
attention should be given now to the obvious 
need to improve the position of our products 
marketwise in anticipation of the period of 
intense competition which will follow this 


emergency. Your association provides the 


means to do both.” 

In reporting the statistical position of the 
industry, W. E. Griffee stated, “The rec- 
ords which the Western Pine industry hung 
up during 1941 are well known to all of 
you, and are a source of much satisfaction 
to every one who knows how well the in- 
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dustry met the tremendous demands which 
were made upon it. 

“An appraisal of the industry’s prospects 
for the coming year is complicated by more 
uncertain factors than usual. That there will 
be a demand for almost every board the 
mills can possibly produce during the next 
three or four months is assured by the pres- 
ent order file, which stood at about 540 mil- 
lion feet on Feb. 1, and by government busi- 
ness already in sight. Available equipment, 
supplies and man power apparently will be 
sufficient for a high level of production dur- 
ing the next very few months. After that 
it seems certain that nearly all operators will 
find it increasingly difficult to maintain their 
volume, even if the demand continues strong. 

Goal of War Activity 

“As the country expands its war activity 
toward the 50 billion dollar goal which has 
been set for expenditures during the fiscal 
year starting July 1, there will be a steadily 
increasing drain upon the reservoir of both 
men and materials available to all indus- 
tries, even those which qualify as essential, 
though not critical, to the country’s war 
effort. 

“If during the next two years, 5 to 6 mil- 
lion men are added to the armed forces, and 
at least 3 to 5 million more to the expand- 
ing war industries, it is certain that a lot 
of them will be drawn from the lumber in- 
dustry. The extent to which these men can 
be replaced by breaking in unskilled men, 
hiring women for lighter work and working 
overtime will depend partly upon the com- 
petition of other industries, and partly upon 


(Continued on Page 33) 
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next order. 


75 years of service 
to the sash and door 
industry. 


--MORE THAN EVER 


it is important to fight the ene- 
mies of woodwork — DECAY 


Par-Tox 


Specify ‘‘Par - Tox 
on your 


IRA PARKER & SONS C0. 


OSHKOSH, WISCONSIN 


Add Malta’s 
41 years of 
sticking to 





ing improvements. 


walls. 


weatherstrip; fiat 


stock sash. 



















top-quality standards to 
the following 4 patented 
improvements and you 
ean easily see why “Su- 
preme” is TODAY’S No. 
1 window frame value: 


1—Overhead Pulley, pro- 
vides definite time-sav- 


for different thickness 


Malta “Supreme” takes any type 
or round 
weights, and one’s own choice of 


Now, when more efficiency and economy 
are needed for defense, let our Catalog 
A-2 show how you can avoid expensive 
window mistakes with Malta. 


Exclusive Features 
of Malta “Supreme’’-- Add Up 
to: “Less Cost Per Year of 
Service” 





. * o—Three-P | 
is the industry's Number One Clamp. for leak-tight 
sill. 
product for this purpose. Costs 3—Mull-Center Clamp, 
“ ° frames. a. 
little, yet means much in CUuSs- 4—Three-Width Jamb, scpater 7: 


Jamb Clamp 
Prevents Leaks 


Look for the Familiar 
Maltese Trade Mark. 


THE MALTA MFG. CO., MALTA, OHIO 72 avery 


Malta Frames Cost Less Per Year Of Service Since 1901 
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(Continued from Page 30) 
whether prices are high enough to return 
the added cost of these less efficient means 
of securing needed labor. 


Rate of Tire Replacement 


“The operating and maintenance supplies 
situation may be expected to grow steadily 
tighter, with time losses due to shortages 
of these items more frequent as the year 
goes along. A preliminary analysis of the 
first 25 replies from Oregon producers to 
our questionaire regarding 1942 tire re- 
quirements shows that these companies, in 
addition to tires now on hand, will require 
this year one new truck tire for each 172M 
feet of lumber produced. 

“Requirements of other supply and equip- 
ment items are not so easy to analyze. Some 
of them, except for heavy tractors, probably 
will not be as scarce as tires but securing 
many of them will be more than a routine 
purchasing job. 

“On one side of the picture we have the 
fact that the present rate of consumption for 
the construction of cantonments and air bases 
is bound to decrease. The construction pro- 
gram so far announced should be completed 
by late summer, and with troops being 
trained and sent ovreseas it is hard to see 
where many more cantonments will be 
needed. Another brake on consumption is 
the anticipated suspension of new urban 
housing in non-defense areas. 

“On the other hand, the vast war produc- 
tion program is just starting and, as it 
gathers momentum, is bound to require more 
and more lumber for all purposes except 
troop housing. Factory construction this 
year is expected to set an all time record. 
Construction of the new factory buildings 
will not in itself require such a large vol- 
ume of our woods but nearly every one 
of the new plants will require more or less 
lumber of our species for patterns, packing 
cases, crates and other purposes. With the 
new plants running seven days a week and 
nearly all their output being packed for over- 
seas shipment, the requirements for con- 
tainers alone will be tremendous. Not all 
this lumber will be No. 4 boards either. 
Many of the larger containers may be pro- 
duced to best advantage from No. 2 boards 
or even Shop lumber. 


Defense Housing Program 


“The large amount of publicity given to 
the impending suspension of new non-defense 
housing has tended to divert our attention 
from the huge defense housing program 
which is developing. With tires becoming 
scarcer and with many of the new plants 
located at considerable distances from avail- 
able labor, the need for homes located within 
walking distance of new and expanded de- 
fense plants will become steadily more in- 
sistent. 

“Building of these war housing projects 
contributed largely toward making 1941 a 
22 percent larger residential construction 
year than 1940, and the largest since 1928. 
Preliminary estimates were that total resi- 
dential construction this year would be 18 to 
20 percent under 1941. Higher quotas for 
war housing are said to be almost ready 
for final clearance, however, so it would not 
be surprising if estimates of total residen- 
tial construction would later be revised up- 
ward. 
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“Present residential construction tends 
strongly toward small one and two family 
homes, for which frame construction is gen- 
eral. Last year, even though total residential 
construction increased 22 percent, multiple 
family dwellings decreased 24 percent. At 
the same time one and two family units 
increased 37 and 100 percent respectively. 

“Metals for residential construction on 
farms may not be much more readiy avail- 
able than they will for unessential city con- 
struction, but there should be a good demand 
for lumber with which to construct other 
farm buildings, where nails are about the 
only metal item used. 

“With the goverment urging the farmers 
to produce rather than to curtail, and with 
a high level of farm income, many farmers 
will put up buildings for themselves if mate- 
rials are available. As one example, it is 
expected that many granaries will be built 
on farms, particularly in the west where 
bulk grain storage facilities were not here- 
tofore so necessay because farmers handled 
their grain in sacks rather than in bulk. 
New burlap sacks now are almost as hard 
to get as are new tires. 


Demand for Box Lumber 


“Box lumber demand is expected to con- 
tinue strong. Shipments of fresh fruits and 





T. S. WALKER, 
Westwood, Calif.; 
Vice President 


A. J. GLASSOW, 
Bend, Ore.; 
Promotion 


vegetables to troops in cantonments will 
show a further increase, and much of the 
dried fruit and other food shipped to our 
overseas forces will move in pine containers. 

“Our Dec. 29 prediction of first quarter 
consumption contemplated an increase of 
414 percent over shipments during the first 
quarter of 1941. During January the ship- 
ments fell 2 percent below last January, 
doubtless because sufficient stock was not 
available, but it is expected that the relation- 
ship should improve during the balance of 
this quarter. It now appears that shipments 
during the second quarter again will be lim- 
ited only by the industry’s ability to get out 
the lumber, and not by any lack of orders.” 

Walter Neils, J. Neils Lumber Co., Libby, 
Mont., who is the Western Pine Association 
representative on the Lumber and Timber 
Products Defense Committee, was unable to 
be present and a brief summary of the ac- 
tivities of this committee was made by Sec- 
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W. LEUTHOLD, W. E. LAMM, 


Deer Park, Wash.; 
Traffic 


Modoc Point, Ore.; 
Grading 


retary-manager Fullaway. The Lumber and 
Timber Products Defense Committee is a 
non-official committee composed of represen- 
tatives from about 34 lumber and _ allied 
groups. Eighteen of these are affiliated with 
the National Lumber Manufacturers’ As- 
sociation, and each is represented on the 
committee by its member on the National 
Lumber Manufacturers’ Association commit- 
tee, 

The purpose is to deal cooperatively on all 
matters pertaining to national defense. These 
matters include obtaining new equipment 
and necessary repair and maintenance parts. 

The committee also reported that the out- 
look for lumber demands for 1942 indicates 
greater government requirements than 1941. 
Factors in such a forecast include Army 
facilities to be doubled during 1942; second, 
great variety of off-shore shipments; three, 
enormous volume of shook and crating 
needed; four, maritime commission require- 
ments; five, navy facilities; six, lend-lease 
purchases, and seven, defense housing re- 
quirements. 


Public Relations Committee 


One of the highlights of the session was 
an address by F. K. Weyerhaeuser, St. Paul, 
giving the Western Piners a picture of the 
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work and plans of the National Public Re- 
lations Committee of the Forest Products 
industry. 

Mr. Weyerhaeuser praised the attitude of 
the Western Pine Association in its early 
support of public relations work for the 
dustry. He reviewed the start of the pro- 
1940, which commenced with a sur- 
public opinion toward the lumber 


eram in 
vey ot 
industry. 
Following this, 
on Noy. 1, 


started. 


plans were worked out and 
1941, the program was officially 


Che objective of the program is to make 
the American people aware of the fact that 
timber is a crop and a crop which industry 
will make perpetual. The program is not 
designed to sell forest products except as 
will be affected by a long range 
factor ot public approval. 

Mr. Weyerhaeuser stated that the 
tee considers that one 


their sale 


comit- 
function is to an- 
ents regarding forest industry 
and in all its work insist that its own state- 
ments must be conservative and honest. None 
directed toward legislative 
Its work is directed toward 
the public at a 

The committee uses six 
proach, namely, No. 1, 


+ 


swer misstatem 


its efforts are 


matters or bodies. 


avenues of ap- 
and to 
is avenue the committee’s staff is develop- 


newspapers, 


ing syndicated articles once a week which 
are sent to the press, No. 2 is periodicals 
ind here the committee has the cooperation 


writers for magazine publica- 


tion. No. 3 is schools and organizations for 
vhich textbooks are being prepared and 
sters telling the forest story. No. 4. is 


American fiumbherman 


moving pictures where it is planned to par- 
ticipate in a newsreel short or a sports short 
which will appear in some 6,000 theatres. 
No. 5 is paid advertising which will include 
spot advertising in magazines with a story 
of the industry’s war contributions. No. 6 
is the radio for which no plans are being 
made at the present because of war condi- 
tions. 

Mr. Weyerhaeuser said, “I think we have 
a good chance to save the American way of 
free enterprise but we must enlist the support 
of the public. It takes a long time to build 
a good reputation.” 

Reports of standing committees were made 
by the following: Executive and Economics, 
J. M. Brown; Traffic Committee, Walter 
Leuthold; Grading Committee, W. E. 
Lamm; Statistical Committee, J. F. 
Promotion Committee, A. J. Glassow ; 
search Committee, W. P. Marsh. 

The meeting was closed by showing the 
United States Forest Service propaganda 
film, “Rule or Ruin.” 


Root: 


Re- 





B. C. Ship by Rail to New York 
for Africa 


Vancouver, B. C., Feb. 28.—Indicating 
South Africa’s pressing need for lumber, as 
well as continued shortage of ships, British 
Columbia sawmills have been called upon to 
ship a cargo to Capetown by way of the 
long rail haul to New York. Apart from 
a couple of small parcel shipments via New 
Orleans and New York, this is the first sub- 
stantial shipment from British Columbia 
destined for Africa by the combined over- 
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land and trans-Atlantic route. In the past, 
all deliveries to Africa from West Coast 
mills have been by the all-water run through 
the Panama Canal. Before the war, South 
Africa obtained a large proportion of its 
lumber requirements in Sweden. 





Warns That Forest Fire Preven- 
tion Is Northwest's First Job 


SEATTLE, WaAsH., March 3— Warning 
against “a menace of forest fire systematic- 
ally planned and executed by the same sort 
of diabolical genius that directed the blitz- 
krieg in Poland and the attack on Pearl 
Harbor,’ Col. W. B. Greeley secretary- 
manager West Coast Lumbermen’s 
tion urged today the necessity 
unified cooperation of Federal, State and 
industry forest protection agencies, and of 
the public with these agencies, from now on 
through the summer and fall. “This menace 
may come in an effort to create a huge 
smoke screen concealing forces attacking 
from the Pacific,’ Col. Greeley said. “It 
may come by attack from the air, through 
the terribly efficient incendiary bomb, or it 
may come from organized sabotage within 
our forests. [Forest industry has joined with 
the State and Federal protection agencies in 
Oregon and Washington in setting up Forest 
Defense Councils, with a strong, unified pro- 
gram. But it is going to be everybody’s bat- 
tle when periods of dry weather parch the 
woods—and they usually begin in March. 
The general public must also be prepared as 
never before on the prevention of forest 
fires.” 
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Carefully-Manufactured 
Lumber That Meets 
Modern Construction Needs 


We offer the Genuine North- 
ern White Pine, for which 
there is no substitute. All 
Rainy Lake lumber is cut 


from thoroughly water- | 

cured logs. Kiln-dried in 
Moore 

kilns. Shed Stock, Pattern 


and Flask Lumber, Finish, 
Siding, Sheathing, Lath, 


cross-circulation 
Crating. 
| 


MEMBER WESTERN PINE ASSN. 


Michigan-California Lumber Co. 


CAMINO, CALIFORNIA 





RAINY LAKE LUMBER CO., Ltd. 


Selling the Products of J. A. Mathieu Limited, Rainy Lake, Ont. 
SALES OFFICE: 1304 CONWAY BLDG., CHICAGO, ILL. 


OTHER SALES REPRESENTATIVES: 





Fred Walker, Virginia, Minn.; W. R. Gillett, Eau Claire, Wis.; Winton Lum- 


ber Sales, Minneapolis, Minn.; Central States Lumber Co., Janesville, Wis. 
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P. M. BARGER 


TELEPHONE 876 ° 


STATESVILLE, NORTH CAROLINA * 





OUR NO. 1! JOB TODAY IS 
TO HELP WIN THE WAR 


In this grave hour, with America at war, the lumber in- 
dustry is engaged in the most important task it ever has 
been called upon to do. Lumber is a vital material of war. 
Lumber production is a work of war. There are battalions 
in the forests and in the mills. Armies of production, back- 
ing up the fighters at the front. 


P. M. Barger Lumber Company, and the many mills which 
constitute its sources of supply, are ready and eager to do 
their part. They pledge all-out co-operation with the 
United States Government, with the fighting forces, and 
with the industrial forces, to help make America secure 


LUMBER COMPANY 


BRANCH OFFICE: 7651 Old Georgetown Road, Bethesda, Md. 





P. O. BOX 1152 
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War 


Committee to serve 


Selection of a 
as a medium through which the southern 
hardwood lumber industry may serve the 
government during the war’s duration was 
effected at a joint meeting in New Orleans, 


La., of non-member manufacturers and 
members of the Southern Hardwood Pro- 
ducers (Inc.), last week. The industry 
meeting also petitioned the Office of Price 
Administration for appointment of an Indus- 
try Advisory Committee to function in con- 
nection with ceiling prices. 

Walter W. Kellogg, of Kellogg Lumber 
Co., Monroe, La., was reelected president 
of Southern Hardwood Producers (Inc.), 
and Carl L. Freiler of Denkmann Lumber 
Co., Canton, Miss., was elected vice presi- 
dent. Ed R. Linn, Memphis, was continued 
as secretary-manager, and C. E. Miller as 
assistant secretary and statistician. 

A stirring demand that all southern hard- 
wood producers render full support to the 
industry’s effort to aid the government in 
fulfilling its war obligations was voiced by 
President Kellogg in opening the session. 
The large attendance at the meeting, he said, 
was indicative of the appreciation by the 
industry of the seriousness of the situation. 


War Committee Commands Support 


The formation of a War Committee for 
the industry, he said, should be a step com- 
manding the support of all members of the 
industry and the refusal of any manufacturer 
to do his part should be publicized. Mr. 
Kellogg went on to state the organization 
had functioned successfully in the trade pro- 
motion field, also in connection with wage- 
hour matters and the ceiling price situation. 

The active and full support of the hard- 
wood manufacturers to the government dur- 
ing the war was asserted as essential from 
a patriotic standpoint, and to prove a factor 
in the return to a system of free enterprise 
afterwards. We all must contribute to 
democracy in proportion to the benefits which 
we derive from this form of government. 


President Kellogg asserted the manufac- 
turers must prepare to produce for defense 
during 1943-44, or go out of business. Word 
has come, he said, that the lend-lease buy- 
ing situation is not satisfactory, and when 
industry in England needs some items you 
will be told to produce it. In reference to 
ash, he said, the Navy, Lend-Lease and other 
agencies must gather figures as to needs, 
and if there is not enough for all, allocation 





Amemcanfiumberman 


must be resorted to. Aid must be rendered 
in the writing of specifications so that species 
that are plentiful may be written in where 
possible for scarce ones. 


Secretary Reports Progress 


Progress achieved during the year by the 
Southern Hardwood Producers (Inc.), was 
outlined by Ed R. Linn, secretary-manager, 
in his annual report which began by stating 
the organization is solvent. He went on to 
speak of the value and reception accorded 
the Hardwood Buyers’ Guide, issued during 
the year, and the shift of promotion from 
field contact to users, to the task of putting 
buyers in touch with manufacturers. Con- 
tact work was continued with the furniture 
industry. Regular statistical reports were 
issued. 

The Wage-Hour situation was met with 
assistance by both members and non-mem- 
bers who contributed $100 each, as well as 
their own time. More than 2,000 copies of 
the southern hardwood ceiling prices were 
distributed by the organization, according to 


E. R. LINN, 
Memphis, Tenn.; 
Secy.-Mer. 


Cc. A. BRUCE, 
Memphis, Tenn.; 
War Business 


Mr. Linn, who lauded the unselfish contribu- 
tion of time and accompanying traveling 
expense by industry leaders. 

Priorities for mill supplies and tires were 
discussed by Ben R. Ellis, director of priori- 
ties, National Lumber Manufacturers’ Asso- 
ciation. Mr. Ellis emphasized the fact that 
if a mill is working on government contracts, 
and suffers an actual breakdown, the Army 
and Navy Munitions Board gives a priority 
order that will bring immediate relief. An 
imminent breakdown will also bring action. 
Mr. Ellis lauded the priority office activity 
of Southern Pine Association. 


Discusses Immediate Markets 


The speaker predicted that in the future 
the sales of lumber to retail yards, particu- 
larly softwoods, will be scant, and that few 
houses will be built. He said that demand 
for lumber for boxes had amounted to five 
billion feet in 1941, and estimates for 1942 
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Southern Hardwood Producers Organize War 
Committee To Serve The Government 


ranged from six billion to nine billion feet, 
or 25 percent of production. The Ordnance 
Department, he said, has exhausted No. 4 
and No. 3 Ponderosa Pine and is going into 
No. 2; and will go into other species. Mr. 
Ellis anticipated the Department will have 
to pay the price for clear lumber for boxes 
before the year end. 

Of the 1941 consumption, 23 billion of 32 
billion feet went directly or indirectly into 
war effort. In 1942 gross consumption will 
be 35 billion of which 30 billion will be 
direct or indirect defense. One idea ad- 
vanced, said Mr. Ellis, has been to have a 
priority order number on each lumber order, 
a point on which there exists difference of 
opinion. One result would be priority for 
needed machinery repair. To get priority, 
manufacturers should file through SHPI and 
their order file should have a minimum of 
51 percent war orders. 

Close attention to war business was urged 
by C. Arthur Bruce, of E. L. Bruce Co., 
Memphis, Tenn., who cited establishment of 
a “priorities division” in his own business. 
Mr. Bruce advised listeners not to turn 
down business, but before shipping find out 
to what use the lumber will be put. Mr. 
Ellis added the manufacturers should get 
affidavits from their consuming plant cus- 
tomers to show what percentage of utiliza- 
tion is for the war effort. 


Analyzes Price Control Statute 

Details of the price control statute were 
discussed by J. V. Norman, Louisville, Ky., 
counsel for the hardwood organization, who 
suggested that in cases where an item is sold 
that is not covered by the rules that a pro- 
portionate cost or price be placed on it. 

“While there has existed a feeling that 
the Office of Price Administration will have 
‘no truck’ with trade associations, this is 
erroneous,’ declared Peter Stone, lumber 
division head for that office. We feel the 
associations can cooperate and help. 

“We operate under a law which specifies 
what to do and what your rights and privi- 
leges are. In all such laws generally there 
is a lot of red tape set up. We feel it is 
not our job to build up red tape that will 
slow down processes, but to cut through and 
shorten them. 

“For instance, you can ask for amend- 
ments, and the specification is set up in 
detail. We feel the administrator can pro- 
pose any amendment. It is a simple matter, 
if you have a good case, to present it with 
supporting data and get an amendment. 


No Oral Decisions 


“No oral decision can be possible. What 
I can say only indicates a way of thinking, 
and nothing is set until a formal order or 
acceptance in writing is published in the 
federal records as an amendment to the 
order. A letter from me is not binding if it 
varies from the order. Clarifications and 
interpretations will be published in a periodic 
bulletin, each with a number, available to all. 

“In regard to interpretations on hypotheti- 
cal questions, there will be no answers fur- 


(Continued on Page 38) 
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It Pays to Buy from, Winton 


For more than 55 years the Win- White Pine, Ponderosa Pine, Sugar 
ton organization has maintained Pine, Western White Spruce, Doug- 
friendly business relations with las Fir, Western Hemlock, Red 
lumber dealers, manufacturers, in- Cedar Siding and Shingles. This 


dustrial 
buyers. 





companies and factory is superior lumber, cut from choice 
When you order from timber, carefully manufactured in 


Winton you can be sure of highest modern mills. You'll find satisfac- 
quality lumber, honest dependable tion and profit in buying from 
values. We offer the best in Idaho Winton. 
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IDAHO WHITE PINE: 
Winton Lumber Co., 
Gibbs, Idaho 
CALIFORNIA SUGAR PINE and 
PONDEROSA PINE: 
Amador Lumber Co., 
Martell, California 
WESTERN WHITE SPRUCE: 
The Pas Lumber Co., Ltd., 








The Pas, Manitoba and 
Reserve, Sask. 


Somers, Mont. 


WINTON LUMBER SALES CO. NK) es ee 


FOSHAY TOWER 





. - MINNEAPOLIS 


Craig Mountain Lumber Co., 
Winchester, Idaho 
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North Carclina PINE 


The old established firm of Lightsey 


CYPRESS * Brothers can supply all your needs in 
aa Pine, Cypress and Hardwoods. The 


and Lightsey line includes 4 famous FLOOR- 
INGS—Pine, Oak, Maple, Gum—all End- 

HARD - Matched. Kiln-dried Mouldings, Finish, 
Base, Casing, Kiln-dried and Air-dried 

woopDs Roofers. Modern machines, cross-circula- 


tion kilns, planing mill facilities 
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Flooring Assn. 








Why Not Try a Sample Car? 


MILLER - MADE 
IS UP TO GRADE 


SEVEN BAND MILLS 


Steadily Producing 


Southern Hardwoods 
Yellow Pine 


May we hear from you, please 2 


MILLER & CO. INC. 


Selma, Ala. Jackson, Tenn. 
CHICAGO OFFICE 
43 E. OHIO 
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(Continued from Page 36) 
nished. We want only actual 
facts as they are.” 

Mr. Stone said an Amendment (No. 1) 
will be issued shortly re-defining Appala- 
chian and Southern Hardwood territories. 

On premiums on grades other than Na- 
Mr. Stone said grade names are those 
National Hardwood Lumber Associa- 
rules; only those named are in 
the ceiling; any others that deviate in a sub- 
stantial manner from the National grade 
rule would be considered as not being under 
the price ceiling schedule. 

In reference to ceiling prices on hardwood 
lumber shipped to a flooring plant for inclu- 


cases with 


tional, 
in the 
tion grade 
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Conducting of a container study by the ' 

Department of Commerce was reported by an 

Mr. Muller, the objective being to determine as 

the productive capacity of plants in wood, * 
paper and steel. “a 
W. J. Latimore, of E. I. duPont de ow | 
Nemours & Co., announced a curtailment of sts | 
lignasan. Use of % Ib. of lignasan with ‘8 and | 
pounds of borax with 50 gallons of water the | 
was recommended. peart | 
President Kellogg announced that a con- i off. 


tribution of 5c per M feet log run will be 


asked of the Southern hardwood industry even | 
for the support of the Industry’s War Com- pnger | 
mittee. Of the 7%c per M feet log run | 

crete | 


paid by members to the Southern Hardwood 























sion in cars going forward, he indicated the Producers (Inc.), 5c will go to supporting 4s OW | 
lumber so shipped is under ceiling prices as the industry’s war committee. The balance | post 
it moves from the flooring plant. lt 2 mill will be expended in the interest of the organ- ncrete 
without a planer has to pay more for this / laahicnts enenibene Pmixed 
service, it still cannot collect nor charge : a : ; ly set. 
more than allowed under the ceiling price J. V. NORMAN, B. R. ELLIS, _C. A. Rishell, hardwood products renal aids. 
schedule. Louisville, Ky.; Washington, D. C.; lor National Lumber Manufacturers Asso- = 
A mixed car, said Mr. Stone, is just what Counsel Priorities ciation, advised the manufacturers they will ot a 
the order says it is. Several months were be offered an opportunity within the next i 
spent in developing a definition for a mixed desirable specifications for wood products. ee months bas contribute to the beat yaaa 4 . i 
car so that the majority of shippers could There exists a need for use of substitute by getting out vitally needed material tor a pe 
be protected from those who would put in (and quite servicable) species for those in small boats to be built for the U. S. Navy. no 
a plank of this species and a plank of another pressing demand, he pointed out, such as red Phese boats will be contracted for, and the rel 
and call it a mixed car. oak for white oak in furniture. He also building yards will purchase the material. Renee 
An upward revision of ceiling prices, Mr. ¢mphasized modification of grades so as to The material to be purchased will include ieee 
Stone indicated. will come when the industry bring about a complete utilization of the 2% million feet of bending oak, 4,300,000 ote 
can prove its case for higher prices. ~~ hardwood logs with avoidance of building feet of oak or some other species for floor = = 
Previous to Mr. Stone’s address, the func- UP unbalanced stocks. frames, deck beams, etc., 10 million feet of a? 
tions and work of the Forest Products Divi- In its relations with war efforts, said Mr. pine or fir planking for decks, and other i. y 
sion, U. S. Department of Commerce, was Muller, the industry should be alert in point- items. a 
outlined by Joseph L. Muller, who cited the ing out that utilization of steel in equipment Further details and complete specifications : 
cooperative accomplishments achieved in ad- is in a small ratio to total output in lumber may be obtained by properly interested and of la 
vising the various war agencies as to compared with other products. qualified persons. Write your association. Hilt to 
hatutes 
OUR STORE HAS TAKEN ON NEW es We 
LIFE SINCE WE INSTALLED 4 , 
HELLER EQUIPMENT — SALES als 
ARE UP- MORE PEOPLE COMING. IN. Tad 
AS yA 







EVER MADE 







W.C.HELLER & Co. 


you Too CAN NE OE 


modern 
STORE Ce Quiem 


know there 
tracts business, creates sales, 
you could make 


them yourself. 


for catalog No. 342-AL. 


W. C. HELLER & COMPANY 
Montpelier, Ohio 


IT’S THE BEST INVESTMENT WEVE 


REMARKS LIKE THIS COME TO US FROM 
ALL SECTIONS OF THE COUNTRY — — 


HELLER 
MENT 


Wherever you see 
Heller Equipment in service you'll 
, is attractive business. 
and good business go hand in hand, for Heller Equipment at- 
makes you money. Many, man 
field tests and 50 years of manufacture give Heller the sett 
in “‘what type fixtures really move merchandise.”’ 
volume production gives you better fixtures at less cost than 
There are tool shelving— 
hardware cabinets—nail bin counters—display tables—paint 
shelving—glass racks—display accessories—etc. 


For better business, better store display, write Heller today 
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O Kiln- Dried 


Easy - Selling... Trade- Winning 


timber, 
weight, strong, firm, enduring. We offer real values 
in Finish, Dimension, Timbers, 
and Shed Stock, Factory Lumber, 
Mouldings, 


Anaconda Copper Mining Co. 


Lumber Department 
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The 


lumber of upstanding quality and outstand- out 
ing value. The kind of lumber the builder remem- Ces 
bers—and re-orders. Cut from choice Ponderosa 

it is soft-textured, straight-grained, light in esti1 


Knotty Pine, Yard 
Bevel Siding, 
Industrial Cut Stock, Lath, Box Shook. 









Member of the Western Pine Assn. 





Bonner, Montana. 
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ONTINENTAL HELPS YOU BUILD FOR THE FUTURE 


ONE QUESTION is in every dealer’s mind: “What can I do now to 
insure that my old customers will still be coming to me when this period 
of shortages is over?” Continental has an answer to this question, a spe- 
cially developed program for dealers. This program builds for the future. 
It promotes future demand. It offers services to bring customers into the 
dealer’s store. It keeps the dealer’s name before his trade. 

Just one part of this program is Continental’s advertising in farm papers. 
The ad reproduced in part above is an example of messages to reach four 
out of every five farmers in the trade area of Continental dealers. 
Continental’s complete plans for 1942 are assembled in a compact, inter- 
| esting portfolio. If you would like to see this program, write to the— 


CONTINENTAL STEEL CORPORATION, Kokomo, Indiana 


NTINENTAL 


STEEL CORPORATION 


14 Styles of Steel Roofing 
and Siding, and Fittings 












TO OUR CUSTOMERS 


Our Army and Navy have first call 
on Continental’s production of 
steel. Continental proudly accepts 
this charge, but recognizes its re- 
sponsibilities to its dealers. Con- 
tinental is pledged to do every- 
thing possible to supply your 
needs while we are serving our 
country. Meanwhile, Continental 
helps you build for the future. 


vase 


















15 Types of Farm Fence 
Posts, Gates, Barb Wire 
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Ponderosa Pine Woodwork Group 
Has Outstanding Year 





A. R. TIPTON, R. 
Muscatine, Ia.; 
New President 


J. HINES, 
Chicago: 
Retiring President 


An interesting program was arranged for 
the annual meeting of Ponderosa Pine 
Woodwork which was held in Chicago at 
the Blackstone Hotel recently. 

Following a directors’ meeting in the 
morning, the members were called to order 
by Ralph J. Hines, president of the associa- 
tion. During the course of the afternoon, 
new officers were elected as follows: Alva 
R. Tipton, president, Roach & Musser Co., 
Muscatine, la.; L. H. Atkinson, vice presi- 
dent, Weyerhaeuser Sales Co., St. Paul, 
Minn., and Archie D, Walker, treasurer, The 
Red River Lumber Co., Minneapolis, Minn. 
The operating budget for the new year was 
submitted by Mr. Hines and approved 
unanimously. 

The progress of Ponderosa Pine Wood- 
work during the past year was reviewed in 
detail by Robert M. Bodkin, general manager. 
Mr. Bodkin pointed out that over 60,000 in- 
quiries had been received in response to ad- 
vertising during the last seven months of 





R. M. 
Chicago; 


BODKIN, E. J. CURTIS, 


Clinton, Ia.; 
Finance 


General Manager 





L. H. ATKINSON, A. =. 
St. Paul, Minn.; 
New Vice-Pres. 


WALKER, 


Minneapolis, Minn.; 
New Treasurer 


1941. Sales of 24,000 copies of the booklet, 
“Open House,” primarily to jobbers and 
lumber dealers, have developed since its pub- 
lication in July. These and many other re- 
sults of the cooperative production cam- 
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paign exceeded all expectations. Jobbers 
and dealers are supporting the campaign and 
projecting 1942 sales plans to make possible 
a still more effective effort. 

Ralph Hines gave an interesting presi- 
dent’s report in which he emphasized the 
complete harmony which had exisied among 
the members during the association’s first 
year. Mr. Hines thanked the directors for 
their cooperation and predicted a long and 
successsul career for the joint program. 
U. Morgan Davies, vice president, empha- 
sized the long-range importance of this type 
of promotion and congratulated the mem- 
bers upon their enthusiastic support. 

L. H. Atkinson, secretary, called attention 
to the constructive and creative aspect of the 
promotion, which is a significant part of the 
policy of Ponderosa Pine Woodwork. E. J. 
Curtis, treasurer, presented a report on 
finances and noted that collections were 100 
percent perfect as of the fiscal year, Feb. 1. 
Mr. Curtis also commented on the ability of 
the association to live within its budget. 

Kirk Fox, editor of Successful Farming, 
addressed the meeting and gave an interest- 
ing talk on trends in building activity dur- 
ing 1942. John M. McDonald of The Buchen 
Co., Chicago, presented the advertising and 
publicity program. 

It was unanimously agreed that this new 
association had grown into a healthy, strong 
and important factor, with an outstanding 
record of achievement, during the first year. 


Tennessee Lumber Dealers Hear 
Notable Speakers At Annual 


The dealers who attended the seventeenth 
annual convention of the Tennessee Lumber, 
Milwork and Supply Dealers’ Association at 
Nashville, Tenn., heard one of the strongest 
arrays of speakers that the industry can 
offer. 

Charles M. Hines, of Edward Hines 
Lumber Co., Chicago, opened the speaking 
program with a discussion of the progress 
made by the present generation in mer- 
chandising building materials, urging a con- 
tinuance of a full schedule of advertising 
and promotion in the face of conditions that 
appear to deny the need for it. 


Wage and Hour Regulations 


The question of wage and hour regula- 
tions was given a thorough going over with 
Boyd Mahin, National Counselor, answering 
numerous queries from the floor after a brief 
outline of the latest interpretations and ap- 
plications. He explained carefully the type 
of retail or retail-wholesale establishment 
that is, or is not, subject to the Act. Mill- 
men and dealers were advised to “have a 
consistent policy on paying all employees 
for holidays, vacations, sick leaves, etc., 
keeping a complete record of every wage 
transaction. 

In answer to a suggestion from the floor, 
Mr. Mahin asserted that the “Prepayment 
Plan” is an approved method for “over- 
paying” employees during a dull season and 
deducting later when the rush is on. He 
warned that a full and complete record must 
be kept of all such transactions to make use 
of this plan. 


John Alexander, Alexander Lumber Co., 
Aurora, Ill., was the first speaker on Fri- 
day’s program with helpful “inside” informa- 
tion. 

“Lumber dealers have been looking for a 
Santa Claus to solve their problems,” de- 
clared Rumsey Taylor, Princeton Lumber 
Co., Princeton, Ky., asserting that, “you 
and I must clear the road ahead for the 
building industry.” 

Quoting that “a man’s thoughts are gov- 
erned by what he sells,” Mr. Taylor insisted 
that dealers, as home builders, should be in- 
spired by the industry of which they are 
such an important part. “Fifth columnists do 
not own their own homes,” he commented, 
philosophizing on the high influence of home 
ownership. 

Ben Wand, Jacksonville, Fla., gave an ad- 
dress on the subject of business and industry, 
and the government. 

B. W. Horner, Tennessee FHA director, 
gave the convention the latest information 
on this type of home financing. A few min- 
utes later Art Hood, of Johns-Manville, 
New York, made the statement that there 
are still 15,000,000 families in the United 
States that do not own their homes, and 
that there are 6,000,000 structures in need 
of repairs. 

“Our’s is a promotable market, the pub- 
lic has plenty of money to spend for build- 
ing and improvements, and no dealer need 
end 1942 in the red,” was the insistent be- 
ginning of the outstanding address by Mr. 


(Continued on page 42) 
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TWO SALES LEADERS 





biti 


Both < 


open the way 


for profitable 
SALES 
VOLUME! 


Both speeding ahead—rolling up new advances in sales for 
Ruberoid dealers! 


Both are headline news—these two amazing Ruberoid 
products—Timbergrain and Vitramic. And that means 
more profits for you, not only for these two products but 
for the entire Ruberoid line. 


Timbergrain—the revolutionary new asphalt shingle—with 
the kind of beauty your customers have always wanted in 
an asphalt shingle! The beauty of a rough, rugged, built- 
up, textured surface in two-toned coloring—and thick- 
butts with deep, black, built-in shadow lines. Beauty—yes 
... and more weather protection and safety. Every feature 
you need for quick selling. 


Vitramic—the amazing ceramic-like siding of brilliant, 
lasting beauty. Rock-hard, non-porous, dirt resistant, fire- 


, RU-BER-OID ie; 


_.. spearheads of the Ruberoid Line! 


“he Roof EVERYBODY LPizes! 


P TWOADNE 
COLORS 





Brilliant, lasting 
beauty. Repels rain, 
resists dirt, 
fireproof, 
rotproof. 





proof, rotproof, termite-proof. Again—al] the features 
that build sales! 


Stock and push these two style leaders! Both are “natural” 
sellers! 


Both let you sell outward beauty and ‘nward long life and 
durability. 


Both are ideal for new low-cost housing—for modernizing 
old homes. 


Both are so distinctly different. They sell virtually free of 
competition! 


Let them lead the way—open the way—to greater sales 
volume on all Ruberoid products. Get all the facts. Write 
today. Dept. AL-3, The Ruberoid Co., 500 Fifth Ave., 
New York, N. Y. 


at Oe ROOFING AND BUILDING PRODUCTS Wt Se 
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or even tires for the cars they now own, 


“The people can't buy automobiles, 


they can't buy radios and a lot of other 
things, so why shouldn't the building supply 
dealer go after his share of this money.” 
Discussing the growth of distribution of 
building materials through speculative build- 
ers, Mr. Hood pointed to the fact that the 
volume of this business has grown from 5 
percent 10 1,000 percent 
increase. He attributed this growth to the 
fact that speculative builders are “putting 
the values into what they build” by cutting 
expenses, eliminating of 
architects and contract supervision. Mr. 
Hood then proceeded to describe his build- 
“department store” of the fu- 


to 52 in vears, a 


operating costs 


ing material 
ture. 

A meeting of the executive committee fol- 
lowing the program resulted in the reelec- 
tion of Joe M. Tucker, City Lumber Co., 
Ripley, as president, and R. O. Brownlee, of 
Other 
elected were: Vice president, Middle Ten- 
nessee, Hamilton Wallace, Nashville; Fast 
Tennessee, W. T. 
West 


treasurer, G. 


Knoxville, as officers 


secretary. 


Cockrum, Knoxville, and 
eS &£. 


Cockrum, Knoxville. 


Tennessee, Reed, Camden; 
R. 

Special tribute was paid to J. Tyree Fain, 
long-time secretary and legal adviser of the 
died Agust 2, 


Tennessee association, who 


1941. 
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Frame Residence Costs 


Following are index numbers of construc 


tion costs (based on 1926-1929 average as 


100) compiled by FE. H. Boeckh & Asso- 
ciates (Inc.), Cincinnati, Ohio, covering 
frame residences : 
1926- 
1929 1939 1940 1941 Feb. 
Area— Avge. Avg. Avg. Avg. 1942 
PS ee 82.7 $2.8 88.1 96.2 98.3 
Baltimore ..... 107.2. 93.5 100.1 109.2 115.0 
Birmingham 91.7 87.8 92.4 100.8 105.9 
MOGGGM cece ses 116.3 106.2 111.7 121.3 122.2 
Chicag@wo ....... 109.2 110.6 117.3 126.9 128.2 
Cincinnati 100.5 103.2 105.9 112.8 115.3 
Cleveland ..... 107.2 106.2 107.8 118.3 122.2 
CRE cicuic we ws 103. 95.1 100.7 110.6 111.5 
RIOMVOL §ccsiccess 95.0 112.1 110.6 116.8 119.5 
bl) | ee 103.3 98.8 103.3 113.4 116.9 
Kansas City 100.3 104.4 109.3 117.8 119.8 
Los Anyeles.... 92.7 93.6 96.3 107.5 118.8 
Minneapolis ... 92.8 101.9 106.1 116.6 119.0 
New Orleans... 93.3 89.0 97.3 106.3 108.6 
New York City.133.3 122.1 124.6 134.6 139.4 
Philadelphia 100.3 99.2 103.0 113.3 120.6 
Pittsburgh 218.3 -213.8 115.0 125.3 127.7 
St. Lowis... 2... 118.6 107.0 109.2 117.0 120.8 
San Francisco.. 87.7 99.2 100.7 112.2 117.7 
a 84.5 96.7 99.0 109.9 121.2 





Buys Pump Division of Corpora- 
tion 


Pomona Pump Co., manufacturers of ver- 


tical pumps, have recently purchased the 
Westco Pump Division of Micro-Westco, 
Inc., Bettendorf, lowa. 


The newly acquired business will be op- 
erated as Pomona Pump Co., Westco Divi- 
sion, at 2621 Locust St., St. Louis, Mo., and 
manufacture continued from the St. Louis 
plant of the Pomona Pump Co. Manage- 


~ 
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ment and key personnel of Westco will be 
transferred to St. Louis to continue the man- 
ufacture and distribution of the complete 
line of Westco pumps through the same na- 
tional organization which has been built up 
by Westco over the past sixteen years. 

Addition of the Westco turbine type pump 
for industrial and marine application, also 
boiler feed and condensation units, side suc- 
tion centrifugals, complete water systems, 
line and cellar drainers, rounds out the line 
of Pomona deep well, low lift, industrial, 
marine and municipal pumps. During the 
last few years Pomona has added the “Little 
Chief” turbine pump and also Pomona deep 
and shallow well jets. 





Province to Plant 10 Million Trees 
a Year 

Vancouver, B. C., Feb. 21.—Reforestation 
will be launched in earnest in British Colum- 
bia this year according to the Hon. A. Wells 
Gray, minister of lands. The Provincial 
Forestry Branch started its spring planting 
early in February on logged-over lands on 
Vancouver Island. Tree production has now 
been accelerated in the two forest branch 
nurseries to enable the Lands Department to 
plant 10,000,000 trees per annum. Planting 
stock will consist chiefly of Douglas fir, al- 
though some western hemlock and western 
red cedar will also be used. All plantation 
areas have been prepared in advance for re- 
forestation. 





ANGELINA 


Virgin Pine and Hardwoods 


“SUDDEN SERVICE” 








NHAT have Casing, Base, Mouldings, Oak and Maple 
ervices Flooring, Oak and Gum Trim, Lath, Woven 
n Wire Picke ence. .For all ur lumber 
Ange NV Picket Fenc F ll yo lumb 
ak needs, depend on the 5 Mills of Angelina. 
Dimen Phone, write or wire 





CHICAGO REPRESENTATIVES: 
JOHN H. SHOOK LUMBER COMPANY, 
110 N. Franklin St., Chicago, Il. 
Retail and Industrial Sales 


A. E. BOATRIGHT LUMBER COMPANY, 
111 W. Washington St., Chicago, Ml. 
Railroad and Car Material 





Straight Cars—Mixed Cars. 





ANGELINA COUNTY LUMBER COMPANY, Keltys, Texas 


KURTH LUMBER MFG CO., Clarksville, Texas 
TROUT CREEK LUMBER 


CO., Kirbyville, Texas 
TEXAS OAK FLOORING CO., Dallas, Texas 


ANGELINA HARDWOOD CO., 
Sales Office, Lufkin, Texas. 
Mills at Ewing, Tex. and Ferriday, La. 
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A natural insulator 


Vhuwrslon-Flavelle Limite 


Port Moody, B.C., Canada 





OF WESTERN RED CEDAR 


This siding of beauty and dis- 
tinction gil 


ves enduring service. 
it resists win- 


d summer heat. Light 


it well. 


weight, snug-fitting, stays straight 
and true, takes paint easily, holds 
All grades and sizes. 
Good seller .. Regular repeater 





MC _ 
—- 


Sell this 
Siding for 
Remodeling 
and for the 
Farm Trade 


“T-F Brand” 
Finish and 
Shingles 
\ 
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this Ayanize Couple 
can help You make Money / 


Typical, these two, of all the life that Kyanize stands for. You and 
your customers will see a lot of them this year ... in color in the 
nation’s leading magazines; in color in a very beautiful new book 
full of lively ideas; in color on a huge display for Kyanize dealers’ 
windows. Yes sir, here they are, big as life, twice as handsome and 
ready for service any time the life of a surface is threatened. 


Traditionally, Kyanize advertising and promotions are smart, pro- 
gressive and full of life . .. for the current 1942 season these 
activities are ever so much more timely and alert, more closely 
united in a complete program to inject new life into paint sales. 


Weigh the constructive features offered to dealers for merchandis- 
ing Kyanize paint products, compare them with those available 
with any other line and . . . the conclusion is inevitable. 


Kyanize dealers know and others are quick to learn that the life 
of the surface can very well be the life of the paint counter as well. 


Better write for details, if you’re not already in on the deal. 


*® BOSTON VARNISH COMPANY X 


Everett Station, Boston, Mass. 





PAINTS ¢ VARNISHES « ENAMELS 


Kyoanize \s tHE £/FE OF THE SURFACE 
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DISPLAY 


Colorful, grip- 
ping. A person- 
ality piece, 312 
ft. high. Bril- 
liantly done in 
full color by 
Robert O. Reid. 


BOOKLET 


Lively, gay, full of ideas, 
every page in color. Sup- 
plied to dealers for the 
service of their customers. 


NATIONAL 
ADVERTISING 


In radiant color and black and white in the 
big magazines: Saturday Evening Post, 
Ladies’ Home Journal, American Home, 
Better Homes & Gardens. 











Wisconsin Dealers Set Record for 
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Attendance at Convention Sessions 


D. S. Montgomery Celebrates 25th Anni- 
versary as Secretary. Otto Lieber States 15 
Points for Dealers to Observe in War Effort 


Two years ago Don S. Montgomery, sec- 
retary of the Wisconsin Retail Lumbermen’s 
Ass’n., was stricken with a lobar infection 
and a racking fever the day before the 
fiftieth annual convention opened. He spent 
this three-day Golden Jubilee occasion on a 
sick-bed almost completely isolated from 
human contact. The convention was as suc- 
cessful and outstanding as the occasion called 
for. Thus, through circumstances entirely 





B. F. SPRINGER, 
Milwaukee; 
Advisory Board 


G. W. LaPOINTE, 
Menomonie; 
Advisory Board 


bevond his control, what must have been a 
bitter disappointment to him, demonstrated 
as nothing but his absence could, that his 
planning is so thorough and the training of 
his carefully selected lieutenants so expert 
that once the big show is organized it can 
run itself. 

Last year, fully recovered and on hand 
again, he added an oomph and a spark to 
the proceedings which everyone realized had 
been missing at the fiftieth meeting. Fate, 
having thus toyed with him on two occasions 
to emphasize two of his capabilities, for 
reasons which perhaps must remain fate’s 
‘personal secret, might have been expected 
to subside and transfer her attentions to 
someone else. 

Instead, however, she elected to appear on 
the first day of the 52nd annual convention 
of the association in order to prove that if 
Don S. ever tires of being secretary of a 
retail lumber association a great future 





beckons to him as a railroad train despatcher 
or as a program director in a radio station. 
To accomplish her purpose, fate threw three 
unheralded major surprises at him, then 
walked out and left him cold. The effect 
was about the same as a main line derail- 
ment, washout or split switch in the life 
of a railroad train despatcher, or a double 
booking or control room failure in the life 
of a radio program director. 


Convention Gets Surprises 


The first of these major surprises was 
occasioned when Ken King, association field 
secretary, burst into the convention about 
ten o’clock in the morning to announce the 
birth a few hours before of his first son, 
whom Don S. promptly and without an- 
nounced authorization, named Herman Hoo- 
Hoo King. Order was eventually restored, 
and Ken, who has to do an incredible amount 
of running around during the convention, 
got his head out of the clouds with surpris- 
ing grace and speed. 

Shortly after the inspiring patriotic open- 
ing of the first convention session, Hawley 
Wilbur appeared on the platform and took 
his place at the speaker’s stand for no pur- 
pose that could be determined from the pro- 
gram, and to the evident puzzlement of Don 
S., who really holds a stop-watch on these 
sessions to see that they begin and end at 
announced time. 

Mr. Wilbur, paying a fine tribute to Don, 
presented him with a loving cup containing 
25 American Beauty roses, in recognition of 
his completion of 25 years of service as 
association secretary. Responding _ briefly 
and modestly, Don S. said he had calculated 
that it was 24 years, but that on checking 
his arithmetic as Hawley was speaking, he 
agreed with the statisticians’ figures. 


Hoo-Hoo Honors Montgomery 


At that point a color-bearer carrying a 
standard of the National Colors, started 
down the aisle, followed by George Hood 
and two drummers clad in Colonial costume. 
George, acting for Hoo-Hoo, presented the 
colors to Don S., who is also Snark of the 
Universe of the Concatenated Order of Hoo- 
Hoo. 

These ceremonies consumed about 15 min- 
utes, and while this Scotch secretary who 
counts minutes as his clan is supposed to 
count pennies, was undoubtedly grateful for 
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dD. 8. 
MONTGOMERY, 
Milwaukee; 
Secretary 


OTTO LIEBER, JR., 
Neenah; 
President 


the recognition accorded him, he was already 
figuring how to make up the quarter-hour. 

Otto Lieber, Jr., delivered his annual re- 
port in which he thanked the manufacturers 
exhibiting at the convention for their sup- 
port of the association, and for the tangible 
evidence that they propose to stay close to 
the dealer during the war. Mr. Lieber urged 
them to keep up their dealer contacts, even 
though some of them do not need dealer 
business at the moment, and called atten- 
tion to the fact that when the war is over 
a great wave of home building and material 
buying through retail yards is almost certain. 

Summarizing, Mr. Lieber offered the deal- 
ers 15 suggestions, as follows: 


Lieber States 15 Points 


1. We have a war to win. We must put 
this as item one, and do everything we can 
to bring the war to a victorious close. 

2. Don’t get hysterical. We are going 
to get plenty of bad news for the next few 
months, but things will get better as our war 
production increases. 


3. Don’t be a rumor spreader just because 


rumors make sensational conversation. Talk 
only of things you know are official. <A 


(Continued on Page 48) 





: CARL 

BLACKSTOCK, 

Seattle, Wash.; 
Speaker 


H. R. NORTHUP, 


Washington, D. C.:; 
Speaker 
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BRAND NEW! 


WOOD ON WOOD 


PRESSURE-SEAL WEATHERSTRIP! 


Tue New Andersen pressure-seal weatherstrip is brand new—utterly 
different. The sash of the Victory Window are automatically pressed 
against the parting stops so that infiltration is positively and effec- 


tively stopped. WEATHERSTRIP 
IS CONCEALED 


The secret lies in the action of mov- 
able hard maple pressure strips con- 
cealed in the sash stiles and attached 
to the sash through diagonal slots. The 
sash cord is attached to these movable 
strips instead of directly to the sash. 
The pull of the sash weights produces a 
lateral movement of the pressure strips 
which pushes both upper and lower 












SASH 
corD 


HARD MAPLE 
PRESSURE 
WEATHERSTRIP 


= > ACTION 
SLOT 


SHOWS DIRECTION 





OF SASH AND ' 
PRESSURE STRIP sash firmly against the parting stop, 
MOVEMENT thereby creating a tight seal against 


infiltration. Sash movement releases the 
weatherstrip pressure and easy opera- 
tion is assured at all times. Weather- 
stripped windows save up to 20% on 
fuel. This conservation of fuel oil and 
coal is an important contribution to 
our national wartime effort. 


PRACTICALLY NO 
METALS REQUIRED 


EXTERIOR CASING 














PARTING 
STOP STOP INSIDE STOP 








BAYPORT, 


MINNESOTA 


INWUHWES 


Bi 
LAA AY 
Ld ee0e@ 


HIGH QUALITY=—METAL SAVING 


VICTORY Gow Meat 


























97%. 


of the 


CRITICAL 
MATERIALS 


WEATHERSTRIPPING 
AND 


COUNTERBALANCING 


MMATD? 


Less than 13 ounces of critical 
metals used! One-thirtieth of 
the metals used in. ordinary 
double-hung windows, which 


require about 28 Ibs. of metal. 


PPLY 
jeune! 
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11. Continue to cooperate with your as- 
sociation. 

12. Have confidence in the future. We 
grow strong and tough during periods like 
this one, and we will come out a better 


S. S. SOLIE, and stronger industry. 


Ps ryt aca 13. Forget about profits for a while, and 
keep your morale and initiative at a high 
peak. There is business to be had, but it 
will not walk in the front door. You will 
have to go out after it. 


Cc. S. WALKER, 
Columbus; 
Advisory Board 


14. Don't fall asleep feeling sorry for 


H. W. WILBUR, yourself. 


es ety 15. Check your organization carefully ; 

oil up the rusty parts, replace the worn-out 
methods, and remember that you are selling 
a priceless possession—a home. 





& : P a : 
At the conclusion of this report S. S. 
Solie, Janesville, past president of the as- 
sociation, presented C. S. Walker, Columbus, 
(Continued from page 44) 7. Remember, we are still in a chosen With a past president's badge, and the first 
rumor can be vicious. and can do damage field. America must have food and shelter. speaker, W. T. Winter, Lebanon, Ind., was 
< S, « € c 5 - ° P ‘ — Tha recenta ti fF hic c 1eC 
to an innocent person and to the government. We are furnishing the shelter. some. = Aguas Me ae SER, 
' . : , . Specialty Selling,” was forceful and con- 
1. Keep flexible. There are many 8. Watch your tires. Work out a defi- 
4. : . « 2 


vincing, and packed with practical sugges- 
tions for getting business during the war 
years. He outlined and elaborated the four 
things that people buy, naming them as 1. A 


changes in store for us during the months "ite and economical delivery system. Some 
to come. Change your operations to meet yards are working out cooperative delivery 
the changing conditions. Don’t try to fight schedules. Maybe you can do that. 





these changes. Keep in step with them. 9. Keep your organization intact if at feeling of adequacy to overcome inferiority ; 
Be a good merchandiser. Keep inviting peo- all possible. 3e unselfish. Many of us in 2. Romance. Women buy romance when 
ple to come to your place of business. non-defense areas are going to have to cur- they reach the age of 35, men when they 
5. Don’t be hypnotized by big defense or- _ tail. If salaries are to be reduced, start reach the age of 45; 3. Long life. At 45, 
ders unless you are in position to handle from the top and go down. Give each em- both men and women begin to take better 
this business without neglecting your retail] Ployee a fair deal. care of themselves. They consult physicians 
operations. 10. Consider your income tax for 1941 more regularly, eliminate health - destroying 
; ’ bias . r ; i . : abits, and want more energy-saving de- 
6. Don't criticize destructively. We have anormal one. It is going to get many times ha ks, ‘y 4 pen ; it “WwW 8) ; tl ‘ 
. “ier . a vices; 4. Masculinity. omen buy things 
capable men in Washington who are com-_ bigger, so keep liquid assets on hand to - ’ ’ 
petent to handle our affairs. pay it. (Continued on Page 50) 
ey " 
+2 ‘ 
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PACIFIC 
MUTUAL 
OOOR CO. 


WAREHOUSES 


PAMU 


cide 


FAST, COURTEOUS SERVICE 
BY TRUCK AND TRAIN 


STRAIGHT OR MIXED CARLOAD SHIPMENTS 


PAMUDO PLYWOOD ...DOORS 
FRAMES, MOULDINGS 
SASH & GLASS...WALLBOARD 





Los ae ES, Calif. CHICAGO, Hl. 
ST. PAUL, Minn. BALTIMORE, Md. 
KANSAS CITY, Kan. NEWARK, N., J, 





@ All We Manufacture is Cypress 
@ And All the Cypress We Manufacture is 


GENUINE TIDEWATER RED CYPRESS 


It's The Best You Can Buy 


BURTON -SWARTZ CYPRESS COMPANY 
PERRY, FLORIDA 
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When Skilled Workmen are Scarce... 
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Builders like this new insulation better than ever... 


e@ Even when good workmen are 
hard to find, owners still want costs 
kept down and jobs finished on 
time. That’s why more and more 
builders today are using Gold Bond 
semi-rigid rock wool batts for in- 
sulating. This improved insulation 
requires no nails, staples, wiring, 
or other fasteners. It fits snugly be- 
tween studs without fastening— 
gets the job done in half the time. 


It’s better insulation, too. Gold 
Bond semi-rigid batts are backed 
with a moisture-resistant fibre-skin 
liner, and they’re fireproof, vermin- 
proof, light-in-weight. Their per- 
manent resilience prevents the set- 
tling often caused by age and vibra- 
tion—and their high insulating 
efficiency is guaranteed by uniform 
density, weight and thickness. 


Gold Bond Sets the Pace 


This new better-for-less insulation 
is only one example of how dealers 
get the best things first from Gold 
Bond. Whether it’s plaster, wall 
paint, sound control materials, or 
any of the 153 products made by 
Gold Bond, you'll find each ma- 
terial outstanding in its field. Na- 
tional Gypsum research has made 
Gold Bond the pace-setter for wall 
and ceiling industry. 


Gold Bond is nationally advertised 
all over America. The facilities of 
21 Gold Bond plants and the ex- 
perience of more than 300 trained 
representatives are at your service. 
When Gold Bond products are 
used exclusively, builders and own- 
ers get the extra protection of hav- 





NEW YORK,N. Y.... CLARENCE CENTER,N.Y... 
. ROTAN, TEX. . 


MEDICINE LODGE, KAN... 


SALTVILLE, VA... . NILES, O... 


. . SAVANNAH, GA... . 
- MOBILE, ALA... 


ing a single reliable manufacturer 
responsible for all wall and ceiling 
materials. That means no buck- 
passing. 

Write today for free wall chart 
showing exact heat savings of Gold 
Bond Rock Wool in various types 
of construction. National Gypsum 
Company, Buffalo, New York. 





Producing units at: 
. AKRON,N.Y... 
. LUCKEY, ©... 
. NEWBURGH, N. Y. . 


. PORTSMOUTH, N.H.... NATIONAL CITY, MICH... . FORT DODGE, IA. 
. BELLEFONTE, PA. ... 
- . ALEXANDRIA, IND... 


YORK, PA... 
. DUBUQUE, IA... 


. ORANDA, VA. 
. DOVER, N. J. 
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(Continued from Page 48) 
to give them masculine qualities as much as 
men do. 

Surprise number three, which fate had re- 
served as the acid test for the Scotch stop- 
watch. The Honorable Julius Heil, Gov- 
ernor of Wisconsin, who had thought he 
could not be present to address the conven- 
tion, found that he could, and chose the con- 
clusion of Mr. Winter’s address as the time 
to appear. The Governor had an inspiring 
message to impart, and to the complete satis- 
faction of everyone, he delivered it. He 
was followed by Carl Blackstock, who spoke 
briefly. Then O. G. Hughson, who was to 
conclude the afternoon program, concluded 
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it, having enough time to deliver his message, 
and still permit the audience to make its way 
a half-mile to a neighboring hotel for the 
Hoo-Hoo initiation. 

Only a born train despatcher or program 
director, whether he earns his keep as an 
association secretary or not, could have per- 
formed the seemingly incredible feat of sur- 
mounting the difficulties of that day, and 
coming out even with the clock. 

The Hoo-Hoo initiation of 26 kittens, in- 
cluding Otto Lieber, Jr., association presi- 
dent who succeeds himself for the coming 
year, establishes the Wisconsin association 
in the enviable position as perhaps the only 
one in the country having all of its officers 
and directors members of Hoo-Hoo. The 


























Shepherd Lumber 
Corporation 


MANUFACTURERS 
Southern Yellow Pine 


Mills at McRae, Georgia 
and Montgomery, Alabama 


Plank . . 
Flooring 
Ceiling . . 


— 


Dimension . . Boards . . 
Kiln-Dried Finish 
Siding . . Railroad and 

Car Material 


Material from both mills 
Grade-Marked if desired. 


Address inquiries to Box 139, 
Montgomery. Alabama 








Shepherd Brothers | 
Company 


WHOLESALERS 


Retail yards, railroads, industrial 
buyers can rely on us for speedy, 
complete service on Southern Yel- 
low Pine and Hardwoods. Straight 
and Mixed Cars. 


General Offices: Shepherd Bldg., 
Montgomery. Alabama. 


Branch Office: 815 Fisher Bldg., 
Detroit, Mich. . 


Distributing Yard, Jacksonville, Fla. 








Pine Plame Lumber (pan 





Pine 
Cypress 
Hardwoods 


AIR-DRIED or 
KILN-DRIED 


Complete 
Modern 
Dry Kilns. 








sulga, Ala., 





BELL BUILDING 
MONTGOMERY, ALA. 


Specielizing in 
KILN-DRIED POPLAR 


Solid or Mixed Cars of Pine, Hard- 

woods, Oak Flooring. 
Planing Mill 

fan-type cross-circulating 


Plants at Goodwater, 
Ozark, Ala. 


facilities. 





Ala., Nota- 


Serving 


the lumber trade 
since 1899, 
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same is true of the Retail Lumbermen’s 
Mutual Insurance Co. in Wisconsin. The 
Hoo-Hoo banquet and floor show on Tues- 
day night was the most heavily attended of 
all time. The show, with the one following 
the convention banquet on Wednesday night, 
reaffirmed Ben Springer as the premier 
showman of the lumber world. 

The annual bowling tournament was again 
won by the Sheboygan Calumet Lumber- 
men’s Club, consisting of E. G. Kroehnke, 
Charles Hertzfeld, Albert Wallace, Otto 
Tagge and Clem Verbeten. 


Young Lumbermen's Breakfast 


With the temperature at six degrees be- 
low zero on Wednesday morning, the young 
lumbermen’s breakfast, a new convention 
feature, drew 32 dealers who have been in 
the business less than five years. The meet- 
ing was addressed by Ray Saberson, Weyer- 
haeuser Sales Co., St. Paul, and O. G. Hugh- 
son, Douglas Fir Plywood Ass’n., Tacoma. 

The afternoon session was addressed by 
Hugh L. Riordan, Milwaukee, who has lived 
in both Japan and Germany. He presented 
many interesting side-lights on the individual 
and collective characteristics of both peoples, 
with reference to how they are likely to in- 
fluence the course of the war. Cullen 
Wright, Scotts Bluffs, Neb., presented a 
humorous philosophic discourse. 

Roy Wenzlick, St. Louis, using the charts 
now familiar to convention goers all over the 
country, predicted the influence of the war 
on the lumber business, and conducted a 
question bee during the hour following his 
presentation. 


The convention was closed with the time- 
honored session of the Royal Order of 
Dumb-Bells, meeting for their 1942 exer- 
cises on Thursday. With the arrival at this 
session of John Alexander, Jr., Aurora, IIl., 
and H. R. Northup, Washington, D. C., to 


join George LaPointe, Menomonie, Wis. 
and Carl Blackstock, Seattle, Wash., all four 


officers of the National Retail Lumber Deal- 
ers Ass’n. were present at the convention. 

Mr. Northup and W. D. Conner, Chief, 
Lumber Section, WPB, Washington, pre- 
sented up-to-the-minute news from the Cap- 
itol, and answered numerous questions pro- 
pounded by the assembled “Dumb-Bells.” 
Frank J. Tharinger, Milwaukee, and Ralph 
J. Drought, association counsel, also 
answered questions having to do with finan 
cial and legal aspects of new Government 
regulations. 

Although convention registration was nine 
percent below last year’s mark, the Dumb- 
Bell session had the heaviest attendance in 
its long history, and the Wednesday after- 
noon convention session drew the largest 
crowd in the association’s 52 years. 

Officers for the coming year are as fol 
lows: President, Otto Lieber, Jr., Neenah: 
Treasurer, W. W. Marling, Madison; Sec 
retary, Don S. Montgomery, Milwaukee. 
New directors were elected as follows: H. FE 
Muehl, Suring, succeeding E. P. Faust, 
Antigo for District B. Harold Clarke, 
Weyauwega, succeeding G. F. Vetter, Ste- 
vens Point, for District C. . 

Resolutions pledged support to the Nation 
in its war effort, to the National association 
and to Hoo-Hoo, and opposed H. R. 6559 
on the ground that it tends to obliterate 
States’ rights. 
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WHAT a Wood is 


How useful and versatile and beautiful is this Hard 
Maple of Wisconsin and Michigan! Golden wood of 
beauty and strength! Ideal for fine furniture, flooring, 
paneling, millwork, cabinet work—for countless other 
uses. In many a public building, after years of 
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FINE NORTHERN 


4) 
MAPLE 


service, the maple flooring shows less wear than do 
the stone door sills in the same building. To be sure 
of your Maple, and other fine Northern woods, buy 
from the dependable producers and distributors listed 
onthis page. Your inquiries will have prompt attention. 





‘Robbins Flooring Company . . . . . Rhinelander, Wis. 


Newberry, Mica.—Maple, Birch, Beech, Oak, Strip Flooring; 
Block, unit, single slat, parquetry: Heavy Duty Flooring. 


“Roddis Lumber & Veneer Co. . Marshfield & Park Falls, Wis. 


Compl. stk. N. Hdwds., Hemlock, W. Pine, Cedar Prod., Maple, 
Brch, Flg. Hdwd. Ven’r’d Doors, Plywd. Mod. Dry Kiln facil. 


"Yawkey-Bissell Lumber Co. . . . . . White Lake, Wis. 


Northern Maple, Birch and Oak Flooring; Kiln Dried Hard- 
woods; Hemlock Lumber and White Pine. 


"|. Stephenson Company . . . . . . . . Wells, Mich. 


“Ideal’’ Maple, Birch, Reech Flooring: Hardwood Dimension: 
White Pine, Spruce, Hemlock: Posts, Lath, Shingles. 


‘Holt Hardwood Co. . . 2... . . . Oconto, Wis. 


Maple, Birch, Beech, Oak Flooring. Strip, Assembled Block, 
Herringbone, Parquetry types; all types Heavy Duty Flooring. 


i Mill: Sault Ste. Sales Offices 
Cadillac-Soo Lumber Co. (Marie Mich. ) Grand Rapids, Mich. 
Northern Hardwoods. Hard Maple a Specialty. Hemlock, White Pine. 

Modern Dry Kilns. Facilities for Surfacing, Resawing, ete. 


“Michigan Pole & Tie Co., (™is; Newberry...) Newberry, Mich. 


Northern Hardwood Lumber, Old Faithful Hemlock, Northern 
White Cedar Poles, Posts, Shingles, Piling. Soft 6 Hardwood Ties. 


+ ills: is. Sal i i 
Connor Lr. & Land Co. (onrorvine imen,) o*ttee Marshfield, Wis. 
K. D. & A. D. Hardwoods, Hemlock, W. Pine—Cedar Shingles, 
Posts, Poles—Laona Rock Maple & Birch Flg.—Dimension stock. 


“Von Platen-Fox Company . . . . tron Mountain, Mich. 


Complete Stocks Northern Hardwoods, Kiln-Dried or Air-Dried: 
Hemlock & Pine. Mills: Iron Mountain—Trout Creek—Mass. 


“Rib Lake Lumber Co. . . . . . . . Rib Lake, Wis. 


Northern Hemlock, White Pine, Kiln-Dried Hardwoods, Lath, 
Shingles, Cedar Posts and Poles. 


“Wisconsin Land & Lumber Co. . . . Hermansville, Mich. 


‘IXL”” Maple, Birch and Beech Flooring: Northern Hardwoods 
and Softwood Lumber: White Cedar Posts and Shingles. 


“Thunder Lake LumberCo. . . . . Rhinelander, Wis. 


Air- and Kiln-Dried Northern Hard and Soft Woods 
Mills—Rhinelander and Lemke Spur, Wis. 


tMember Maple Flooring Mfrs. Assn. 


i Mills: Grayling & Sales Office 
‘Kerry & Hanson Flooring Co. (Bi2'S.y; mick) GRAYLING, MICH 
Maple, Beech and Birch Flooring—Maple, Beech, Birch, Elm, 
Soft Maple, Basswood, Hemlock. White Pine. 


Copeland Lbr.Co. . . . . . Ontonagon & Atlantic, Mich. 


Sales Office—135 So. LaSalle St., Chicago—Hardwood Lumber, 
Dimension. Dry Kilns and Planer 


“Lake Superior Lumber Corp. . . . . Ontonagon, Mich. 


Northern Hardwoods, Hemlock, White Pine. 


Modern Dry Kiln facilities. 
“C. M. Christiansen Co. . . . . . . . . Phelps, Wis. 


An outstanding Wisconsin lumber manufacturer—Hardwood, 
White Pine, Hemlock and Cedar Products. 


“Wm. Bonifas Lumber Co. (warenisco. Mich.) office Neenah, Wis. 


Northern Hardwoods, White Pine, Cedar Products, Shingles, 
Squares, Lath, Modern Dry Kilns. Expert Millwork. 


“Underwood Veneer Co... . =. . . Bessemer, Mich. 


Northern Hardwoods, Hemlock, W. Pine at Bessemer, Mich. 
Veneers and Panels at Wausau, Wis. 


“Yawkey-Alexander Lumber Co. . . . . Schofield, Wis. 


Birch, Basswood, Hard Maple, White Pine, all Northern Hard 
and Softwoods—Factory and Yard Stock—air or kiln dried. 


“Goodman Lumber Company .. . . , . Goodman, Wis. 


Northern Hardwoods, Hemlock, White Pine, Basswood, Hard- 
wood Dimension. Planing mill. Dry kilns. Rotary cut veneers. 


“Bissell Lumber Industries . . . . . . Hawkins, Wis. 


Northern Hardwocds, Hemlock, White Pine Lumber. Band 
sawn, excellent manufacture, first-class planing mill work. 


“Marathon Paper Mills Company . . . Ironwood, Mich. 


Air Dried or Kiln Dried Ash, Basswood, Birch, Elm and Maple 
Lumber—also White Cedar Shingles. 


E. M. Holland Lumber Co. . . . . . Newberry, Mich. 


Sales Office. GRAND RAPIDS—Michigan Hardwoods, Softwoods 
and allied products 


* Oconto Co., Oconto, Wis. “Bay De Noquet Co., Nahma, Mich. 


Sales Office, 817 Railway Exchange, Chicago—White Pine, 
Hemlock, Hardwood Lumber—Shingles, Cedar Products, Lath. 


“Edward Hines Lumber Co. . . . . . Park Falls, Wis. 


Kiln or Air Dried Maple, Birch, Elm and other Northern Hard- 
woods: White Pine, Spruce and Hemlock. 


*Member Northern Hemlock & Hardwood Mfrs. Assn. 


HARDWOODS/ 


HARDWOO 
FLOORING 
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Unified Approach to Three Mutual 
Problems Keynotes 1942 Policies 


The one-day annual meeting of the North- 
ern Indiana and Southern Michigan Retail 
Lumber Dealers’ Association, held in South 
Bend, Ind., is usually characterized by a 
well-knit, unified program of speakers, and 
an intent, business-minded dele- 
Despite conditions today, this year’s 


group of 
gates. 
program was no exception to the rule. 


The theme of the convention, as Secre- 


Hlomes and (Gar- 
Although his talk 
Were in the Building 
subtitle, “Blueprint 
might have been equally ap- 


tional manager of Petter 
dens, Des Moines, Iowa. 
was titled, “If We 
Material Business,” a 
for Business,” 
plicable. 
Due to a materials, 


shortage of critical 


stated Mr. Van, and because of related fac- 
tors, the present home market is a “home 





Officers and directors present at the forty-second annual meeting of the Northern Indiana and 

Southern Michigan Retail Lumber Dealers’ Association were, seated, |. to r.: R. W. Wolfram, past 

president, Walkerton, Ind.; J. Archambeault, director, Mishawaka, Ind.; A. F. Reasor, secretary- 

treasurer, South Bend, Ind.; standing, |. to r.: L. Dorstewitz, director, Paw Paw, Mich.; Bert Seip, 
director, Plymouth, Ind., and Russell Klink, vice president, Cassopolis, Mich. 


Art Reasor explained in his 
prefatory remarks, was selling the present 
markets. With restrictions on many mate- 
rials, the problem of the dealer is to sell 
what he and can Three speakers 
on the afternoon program presented dif- 
ferent angles to the selling program, and 
delegates left feeling well prepared to tackle 
the tough problems in their own localities. 

First speaker following the noon luncheon 
was Zenn Kaufman of New York City. Mr. 
Kaufman presented, in a highly dramatized 
form, the necessity for, and advantages of, 
showmanship in business. 

Concise to-the-point was the talk 
Karyl Van, merchandising promo- 


tary-treasurer 


has get. 


and 
given by 


improvement” market. Following the estab- 
lishment of FHA, there was, until the war 
restrictions into effect, a new home 
market. Emphasis now is on home improve- 
ments, and despite higher 
them, and an increased cost of living, there 
will still be money for home improvements. 

During the present time, people are going 
home more because they wish to 
conserve tires insofar as is possible. And 
being home more, they will become much 
more conscious of the appearance and com- 
fort of the home. Thus, with the money 
available and the increased consciousness of 
the home, the solution to the dealer’s prob- 
lem of obtaining the lies in his 


came 


taxes, more of 


to stay 


business 
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obtaining and securing these home owning 
customers. It is the present home owner, 
not the prospective home owner who de- 
serves the dealers’ major attention. 

Mr. Van suggested the dealer make his 
yard the local headquarters for home im- 
provements, and suggested a series of five 
ads that might be used, in the proper media, 
to get the story across. The first of these, 
he said, would be an ad on the exterior of 
the house, before-and-after pictures 
residing job. Tests have 
shown that this type of ad will draw more 
readership. The second ad should feature 
hasement and attic remodeling, presented as 
dramatically as possible. 


using 
of a reroofing or 


The third ad is for a less spectacular type 
of home improvement: the living room, bed- 
room, kitchen or other room in the house. 
Ad four would stress the unit idea: new 
bookcases, a bay window, new cabinets or 
any other part of a room that is a unit in 
itself. The fifth, and last ad, Mr. Van sug- 
gested, should be a new house. Perhaps the 
dealer is unable, at the present time, to sell 
this house, but there will come a time when 
the new home field is open again, and this 
will serve as insurance against that time, 
and it will protect the dealer from infringe 
ment by outside competition. 

‘inal speaker of the day was Ray Saber- 
son, sales promotion manager, Weyerhaeuser 
Sales Co., St. Paul, Minn. 
reported in a previous issue, was on_ the 
subject, “What Lumber Dealers Can Do in 
42.” In a down-to-earth talk, he reminded 
the dealers that they are facing a critical 
time; that what they used to do is a thing 
of the past, and that they must now change 
to meet the changing times. They must, he 
said, think about what they have to sell, and 
not about what is lost to them. And what 
they have to sell, he added, is sold not as 
so much wood, but as comfort, happiness 
and convenience. 


His address, as 


K-lection of new officers followed the final 
speech, and resulted as follows: President 
Vic Boyer, Boyer Lumber Co., Burr Oak, 
Mich., succeeding R. W. Wolfram, Walker- 
ton Lumber Co., Walkerton, Ind.; Vice 
president Russell Klink, Cass County Lum- 
ber Co., Cassopolis, Mich., succeeding Vic 
Boyer, and A. F. Reasor, Indiana Lumber 
and Manufacturing Co., South Bend, Ind., 
is again secretary-treasurer. 


New England Lumbermen Plan Ways To Serve Best 


Mancuester, N. H., Feb. 23.—The New 
England Lumbermen's Association gathered 
in full force recently at the Hotel Carpenter 
for its annual meeting. At the business ses- 
sion in the morning Valentine D. Mathes, 
of John R. Mathes & Son, Dover, N. H., 
was chosen president for the ensuing year 
and Arthur M. Batchelder of North Chelms- 
ford, Mass., vice president. D. L. Bennett of 
Manchester, N. H., was reelected secretary- 
treasurer. 

The combined report of the 76 mills op- 
erating on Jan. 1 revealed stock on hand that 
date of 104,380,000 feet, of which 81,611.- 
000 feet was sold and 22,769,000 feet unsold. 
These include both round 
square lumber, mostly pine 
small percentage of hardwoods. 


edge and 

with a 
There was 
in open discussion by members as to the 


figures 


edge 


relation of supply to demand, and the con- 
census was that supply could not be greatly 
increased due to the difficulty experienced 
by most operators in securing the usual 
‘uota of woods workers. Three fewer mills 
were operating than on Oct. 1, but compared 
with Jan. 1 of a year ago, the present num- 
ber of active mills was fourteen more. 

President Veazey informed the members 
that the board of directors, at a recent meet- 
ing, had authorized setting aside a portion 
of the association’s bank balance for the pur- 
chase of Defense bonds. This was approved 
by a unanimous vote. 

He also directed attention to current re- 
ports of a fuel oil shortage in all sections 
of New England, due to the enemy sinking 
of a score or more oil tankers along the At- 
lantic seaboard. “This has already greatly 


increased the demand for fireplace cord-wood 
which our operators are called upon to sup 
ply,” said he, “and the difficulty is to secure 
as many choppers as we need for this work.” 
He pointed out that one of the scheduled 
speakers for this meeting, R. E. Broderick 
of New York, secretary-treasurer of North- 
eastern Lumber Manufacturers’ Association 
had been called upon to direct a campaign 
to secure cord-wood cutters in an effort to 
secure an emergency supply of this type 
of fuel. 

At the luncheon session in the afternoon 
the guest speakers were Harvey N. McGill. 
president of the McGill Commodity Service 
of Boston, and Charles H. Barnard, of Man- 
chester, State Rationing Administrator. Mr. 
McGill, a well known economist, urged his 

(Continued on Fage 56) 
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. . A NEW group of low-cost 
multi-use farm buildings! 


DESIGNED FOR GREATER SERVICE AND GREATER PROFIT TO MORE FARMERS 
GREATLY EXPANDING THE FARM MARKET FOR THE DEALER 


ONCE AGAIN Weyerhaeuser 
strengthens the sales and service position 
of 4-Square lumber dealers with timely, 
important designs of farm buildings that 
not only meet the dominant needs of war 
time food production, but at the same 
time greatly expand the 4-Square Dealer’s 
market for farm buildings. 

Leading the group of new designs are 
the 4-Square Utility Multi-Use farm 
buildings that cost less, pay their way, do 
more work. 

These are the types of buildings that 
meet the needs of every farm and farmer. 
They bring good buildings within the 
reach of a greater number of farmers who 
can’t afford expensive buildings. They give 
you a broader market to work with than 
ever before — they enable you to help 
farmers get structures that pay their way 
through multiple, continuous use and 
economical construction. Farmers are in- 
creasingly regarding farm buildings as 
tools and applying to buildings the same 
profit-making requirements they apply to 


4-SQUARE 
LUMBER 


farm implements. These new buildings 
meet these profit-making requirements. 

Your opportunity in the present emer- 
gency is to tell your farmers about your 
4-Square Farm Building Service. Greatly 
expanded, it enables you to serve a broader 
farm market. With over 200 designs of 
farm buildings and equipment, 4-Square 
dealers are in a position to do a grand job 
for the nation, farmers and themselves. 





THESE FIVE NEW BOOKS OF 4-SQUARE FARM 
BUILDING DESIGNS graphically present essential 


details of the buildings tural features clearly de- 


Bound in a single loose-leaf 
cover are the 5 new books of 
4-Square Designs—Housing 
for Poultry, Housing for 
Hogs, Barns, Crop Storage, 
Farm Service Buildings. Im- 
portant designs are illus- 
trated and service and struc- 


fined. Other designs are de- 
scribed. It is easy for farm- 
ers to understand the value 
of these buildings. Included 
are Blue Prints and Material 
Lists. Here is an organized, 
centralized selling tool to 
help you service and sell the 
farm market. 


WEYERHAEUSER SALES COMPANY 


FIRST NATIONAL BANK BUILDING 


SAINT PAUL, MINNESOTA 
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(Continued from page 52) 

hearers to prepare for a lowering of the 
standards and for a rise in the cost of living. 
“Don't waste any time,” said he, “deploring 
the need for rationing food and other com- 
modities essential to winning the war. Get 
behind the government—as you lumbermen 
are doing—in providing the material at the 
right time and in the right place for your 
fighting forces.” 

Making a plea for all-out effort to win 
the war, the speaker insisted that “there are 
three critical periods confronting the nation: 
(1) transition from peace to a war foot- 
ing, which cannot be accomplished over- 
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night; (2) mass production of armaments 
as long as necessary to equip all the Allied 
nations, and (3) transition from war back 
to peace, which will take a long time.” 
Rationing Administrator Charles H. 
Barnard stressed the point that rationing 
must be applied where necessary. The or- 
ders must come from Washington regarding 
trucks and tires, as soon as definite plans 
take shape. It is clear that truck transpor- 
tation must be turned over to the railroads, 
particularly where the long haul is involved. 
“You lumbermen will need tires for trucks,” 
said the speaker, “both for woods work and 
in moving your product from the mill yard. 
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Most of your product is for defense projects 
and gets a favorable priority rating, and I 
can tell you now that Washington wants to 
keep essential lumber operations moving. 





Plywood Warehoused in East 


MontrEAL, Que., Mar. 3.—A large ware- 
house for the storage of plywood here and 
offices for its distribution in Quebec and 
the Maritime Provinces have been purchased 
by British Columbia Plywoods, Ltd., Van- 


couver. C. S. Walker will be in charge. 








\ call upon the government to increase 
its use of wood in the construction of defense 
plants to conserve further critical metals for 
tanks and guns, and a challenge to the in- 
dustry to show the farmer how he can in- 
crease his production by having better build- 
ings, highlighted the annual convention cf 
the Southwestern Iowa Retail Iumbermen’s 
\ssociation in Council Bluffs, Feb. 26-27. 

Elected to head the association in 1942 
was C. N. Wilson of the Creston Lumber 
and Coal Co., Creston. He succeeds J. 
W. Behm of the Green Bay Lumber Co.. 
Shenandoah. C. E. Goessling of the Shenan- 
doah Lumber Co., Shenandoah, was named 
vice president, and Ivan Cohoe of the Geo. 
\. Hoagland & Co. (Inc.), Council Bluffs, 
was elected secretary-treasurer. 


Farm Buildings Can Increase Production 


Prof. Henry Giese of Iowa State College, 
\mes, told the dealers, “We have not shown 
the farmer how he can increase his pro- 
duction by having better buildings,” pointing 
out that farming, like other businesses, is 
keyed on production. 

The time is here, he added, for the indus- 
try to exert its efforts to prevent losses 
in farm building by finding better structural 
methods. Surveys show, he said, that wind 
losses on barns and outbuildings are much 
higher than on farm dwellings, where better 
construction methods are used. 

The farm building problem, in peace or in 
war, is not new, but is more serious now 
that the nation is faced with the need fer 
greater food production, he said. 

The reason the midwestern farmer leads 
the rest of the world in farm production is 
his application of engineering principles— 
the industrialization of his farms through 
proper use of mechanical equipment. 


Left: C. N. Wilson, 
Creston, new presi- 
dent, and right, J. 
W. Behm, Shenan- 
doah, retiring presi- 
dent, Southwestern 
lowa Retail Lumber- 
men's Association 


The farmer, Prof. Giese said, is after pro- 
duction of milk and eggs, not cheap barns 
and hen coops, and he will buy quality items 
in this class providing it can be shown it 
will increase his production. 

New developments show _ researchers 
within the industry are coming to the front, 
Giese said, pointing out that units such as 
laminated rafters will materially aid the 
farm building program. 

Lumber dealers now have an opportunity 
to aid farmers, and by being able to offer 
expert advice on the use of farm  build- 
ings, can build confidence with their farm 
customers, he declared. 

With the nation called upon to give up 
critical metals for the war effort, John C. 
Van Etten, West Coast Lumbermen’s <As- 
sociation told the convention, “I believe the 
people, not only of our industry, but of the 
nation, want to see that this critical metal 
goes into guns and tanks.” Van Etten stated 
that vast amounts of steel are being specified 
for construction work where lumber would 
do the job. 

Van Etten spoke on “Substitutes for Crit- 
ical Materials,” and maintained that while 
there are substitutes for cld materials, sub- 
stitutes for old ideas, there are also “sub- 
stitutes for substitutes which long ago sub- 
stituted for our markets.” 


Use of Laminated Trusses 


Use of laminated timber trusses, he said, 
would release vast amounts of steel, for the 
war effort which is now being used for 
construction work in this country. Success 
of the laminated truss, he said, has been 
proven in many places. 

If Iowa farmers lose their pigs because 
of poor housing, if grain spoils, if it takes 
two days’ work to do one—with all of these 
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things having an effect on our fighting men 

then it will be because of the lack of the 
industry's sales ability and help, Van Etten 
said. 

He urged dealers to investigate the pre- 
fabricated wooden silos, wooden grain bins, 
stock tanks and other items, which he said, 
give better service to the farmer at less 
cost, more profit to the dealer. 

Van Etten said the “pattern is shaping 
for a boom in home and farm building 
after the war, and it will be a boom in 
which our industry can again come into 
its own and again control and develop our 
traditional markets.” 

The industry can now replace everything 
in the home except four items—plumbing, 
heating, hardware and electrical equipment, 
he said, “and research workers within the 
industry may soon narrow this number to 
only two or three.” 

Speaking of the industry's war effort, 
he said, “It is the industry that originated 
the production line; the industry that has 
increased its capacity 125 percent; the in- 
dustry that made all of its deliveries on time 
to defense industries, as well as handling 
its normal business.” 

Material dealers will need courage in the 
coming year, he said, “courage to take up 
and use the new and untried in new and 
different situations.” 

“Remember,” he concluded, “our patron 
saint is Paul Bunyon, and not Casper Mil- 
quetoast !” 

Other speakers on the first day's program 
included Ormie C. Lance of Minneapolis, 
Northwestern Lumbermen’s Association, who 
brought dealers up to date on government 
regulations and rulings. 

Robert Turner, president of the City Na- 
tional Bank, Council Bluffs, spoke on “FH 4 
Installment Selling’ and the methods of 
handling FHA insured loans in defense and 
non-defense areas. 

The last session opened with William H. 
Jadeaux of Des Moines, Iowa Retail Lum- 
bermen’s Association, explaining the asso- 
ciation’s news service to weekly newspapers. 
It is designed to meet, he said, propaganda 
adverse to the dealers. 

The two hour and a half panel session, 
with representatives of various fields within 
the industry available to answer direct ques- 

(Continued on Page 58) 
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In the New Dormitory 
at Bowdoin College, the Mill Work is 


7 pRINOL 


cur’. Treated 
Against Deterioration 


McKim Mead & White of New York City were 
the architects for Moore Dormitory, recently 
built at Bowdoin College, Brunswick, Maine. 
F. W. Cunningham & Sons, Portland, Maine, 
were the contractors, and the Cuprinol-treated 
wood work was supplied to specification by 
The Delano Mills, also of Portland. 


Here again are found firms with long experi- 
ence adopting this proven wood preservative, 
Cuprinol, for the prevention of rot, insect borers 
and deterioration in a modern building. 


Moreover, Cuprinol is labor saving in applica- 
tion. A quick dip, in and out—as quick as that 
—is sufficient, and because it is non-poisonous 
it can be handled without rubber gloves—right 
at the job if necessary—by dipping, brush or 





..» MAKES 


EXTRA SALES 


THAT GIVE YOU 


EXTRA PROFIT 


Many items in your store suggest the use of 
PLASTIC WOOD. That’s why merely men- 
tioning it to every customer who buys lumber, 
fixtures, wall board, shingles, paint, tools, nails, 
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spray. bolts, hinges, locks—often makes sales. PLAS- 


TIC WOOD resets loose bathroom fixtures, 
fills cracks around bathtubs, pipes, drain- 
boards; fills old, enlarged nail and screw holes; 
replaces broken, rotted, damaged wood; resets 
loose casters and drawer pulls. PLASTIC 
WOOD handles like putty—hardens like wood. 
Display it so your customers will know you 
have it... mention it... watch it sell! 


CUPRINOL, Inc. 515 Massachusetts Ave. Cambridge, Mass. 
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(Continued from Page 56) 
tions from dealers, drew top billing and at- 
tendance. 

Taking part in the panel, directed by 
President Behm were Mr. Lance, Lloyd Up- 
son of Republic Steel Corp., Des Moines: kx. 
U. Neil of the Peabody Coal Co., Chicago; 
N. H. Brownlee of the Flintkote Roofing 
Co., Chicago and Mr. Turner. 

In answer to questions, Lance told the 
group that no order has been issued by any 
governmental agency halting private build- 
ing, providing materials are on hand. Re- 
placement of some materials in the critical 
metals field without priorities is, 
generally impossible. 
lauded the railroads for “a first 
in handling shipments to date, but 


however, 


Lance 
class job” 
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warned dealers governmental requirements 
for mass transportation movements may at 
times make normally speedy shipments lag 
during the war. 

“The picture is not bright for 1942” in 
the steel industry, as far as retail dealers 
are concerned, Upson revealed under ques- 
tioning. He added, however, that additional 
plant facilities now being built may ease the 
situation on wire, nails, sheeting and metal 
roofing by 1943. He urged dealers to order 
12'4 instead of 11 gauge fencing. 

While government demands on the roofing 
industry are large, all demands, including 
those of the retailer, will be met, Brownlee 
declared. However, he urged dealers to 
place orders for spring and summer needs 
as soon as possible to facilitate deliveries. 
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There Is No Short-Cut 
To PLUS VALUE Lumber 


Nature spends a long time to grow good g 
trees. Yet poor lumber can come from the 
best of trees—especially in times like these 
when the demands of the defense program 


tax the resources of all industry. 


There is no short cut to PLUS VALUE lum- 
ber. Despite all out production to supply 
the needs of the government and the trade 
ESSCO MILLS continue to spend the extra 
‘time, money and care in scientific seasoning, 
pre-shrinking and precision milling neces- 
sary to supply you PLUS VALUE lumber. 


F XCHANGE SAWMILLS Saxes Co. 


1111 R. A. Long Building 










Photo at Essco Mills by American Builder 
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Ontario Retailers Increase 
Part In War Effort 


Toronto, Ont., Feb. 28.—The annual con- 
vention of the Ontario Retail Lumber Deal- 
ers’ Association was opened on Feb. 19 at 
the Royal York Hotel, Toronto, by Presi- 
dent C. R. Roushorne. The election of officers 
for the current year resulted as follows: 
President A. A. Streatfield, Toronto; [First 
vice president M. J. Bray, Midland, and Sec- 
ond vice president A. S. Boyer, Waterloo. 

J. D. Hale of the Forest Products Labo- 
ratories, Ottawa, delivered a report on 
“Sawdust and Planer Mill Shavings for use 
as Insulation”. The laboratories were re- 
quested by the association at its conven- 
tion one year ago to investigate this subject. 
Mr. Hale’s report was favorable to the use 
of sawdust and planer mill shavings. He 
gave many instances of their use and of 
the service they had given over a_ period 
ot vears. 

Feb. 20, at the midday luncheon, an ad- 
was delivered by A. S. Nicholson, 
Timber Controller for Canada, who gave 
an intimate picture of the operation of the 
Timber Control. He paid striking tribute to 
the cooperation that had been extended to 
him in his work by the Ontario Retail Lum- 
ber Dealers’ Association. He also paid 
tribute to A. A. Streatfield, the newly elected 
president, for the outstanding service he had 
given to Canada, in connection with Timber 
Control. 


dress 


Scarcity of Metal Products 


The Timber Controller discussed the situa- 
tion growing out of the scarcity of metal 
products for hardware, heating, plumbing, 
Wiring, etc. He expressed the opinion that 
the priorities given to “Wartime Housing 
Limited” for such materials was justifiable, 
wherever they were building wartime houses 
that were needed for housing employees in 
essential wartime industries. 

A. A. Streatfield expressed the belief that 
gasoline and rubber was being wasted by 
lumber dealers and every other kind of dealer 
in making small deliveries by truck. © He 
suggested that lumber dealers should have 
customers wait two or three days if they 
only wanted a small quantity of material. 
These small deliveries could then be pooled 
and sent out on one truck. This led to a 
lengthy discussion, all the dealers being 
of the same opinion. The Timber Con- 
troller said, that under T. C. 8, he had the 
authority to regulate the delivery of mate- 
rials and he could issue an order immedi- 
ately respecting it, or he could send out a 
letter to all dealers urging them to avoid 
this waste. A motion was carried that the 
chairman appoint a committee to investigat 
the subject and report to the Timber Con 
troller as soon as possible. 

Stuart Ludlam, Leamington, reported that 
carloads of lumber, particularly those from 
the West Coast, were being heavily loaded 
nowadays, sometimes even to the extent 0! 
double the minimum carload. He though: 
the Canadian Freight Association should 
grant more than two days for unloading 
such cars. The matter was passed along 
tary-manager, Horace Boultbee. 

The new directors reappointed the secre- 


tary-manager, Horace Boultbee. 
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Details of New Window Unit 
Shown herewith are cut-away detail draw- 

ings of the working parts of the pressure 

sealed “Victory” window unit introduced 
early this year by the Andersen Corp., Bay- 
port, Minn. Critical materials have been 
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ing pressure of the sash and the pressure 
strip against the stops, and checking air 
leakage. Sash movement releases the 
weather strip pressure and assures easy op- 
eration. 


The right hand drawing is of the counter- 





SASH 
corRD 











HARD MAPLE 
PRESSURE 
WEATHERSTRIP 





ACTION 
SLOT 


SHOWS DIRECTION 












wooo 
PULLEY 
HOUSING 


6l 


Hymeneal 


WHITE - HARWOOD — Miss Janet Har- 
wood, daughter of Mr. and Mrs. Herbert 
Kk. Harwood of Cambridge, Mass. was mar- 
ried to Ensign John C. White, Jr., U. S. 
N. R., son of Rev. and Mrs. John C. White 
of Brawley, Calif., on Mar. 4, in Cam: 
bridge, Mass. Following a reception at 
the home of the bride’s parents, the bride 
and groom left for San Francisco, Calif., 
where they will make their home. The 
bride’s father is an executive of the Blan- 
chard Lumber Co. in Boston. 


MACDONALD - DOUD — Miss Charlotte 
Erna Doud, daughter of Mr. and Mrs. Lee 
Doud, was married to Donald Rolph Mac- 
donald, son of Mr. and Mrs. Lester B. Mac- 
donald, in Tacoma, Wash., February 14. 
The bride’s father is president of the De- 
fiance Lumber Company of Tacoma. The 
bridegroom’s father is owner of the Build- 
ers Lumber & Millwork Company and the 
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| coro Macdonald Building Company, both of Ta- 
coma, 
OF SASH AND 
se PRESSURE STRIP 
| MOVEMENT 
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LIGNUM Mr. and Mrs. Lowell T. Murray of 


Tacoma, Wash., have announced the en- 
gagement of their daughter, Miss Amy 
Louise Murray, to Ensign Robert Moore 
Young, son of Mr. and Mrs. Daniel J. 
Young, also of Tacoma. Mr. Murray is 
president of the West Fork Logging Com- 
pany. Daniel J. Young until recently was 
an executive of the Wheeler-Osgood Sales 
Corporation of Tacoma. The wedding is 
expected to take place early this Spring. 
Miss Murray is a_ graduate of Annie 
; Wright Seminary and ores Bryn Mawr 
oO and Cornish school in Seattle. She is a 
a PRESSURE WEATHERSTRIP DETAIL COUNTERBALANCING DETAIL member of the Junior League, Aloha club 


; : 1 sl if and has been active in civic and philan- 
l ee r eliminated fr > i it con. alanci chanis s ‘s the seli thropic work. Ensign Young is now on 
. “tice sliminated from the unit (it con balancing mechanism and shows ¢ ™ g 
id practically elit , ; cage Mee a lut cated lignum vitae wood pulley wheels active duty with the headquarters of the 
: tains only ¥2 pound of metal) yet it is com- ubricated lgnun . s 13th Naval District in Seattle. He was 
. pletely weatherstripped. and the heat treated glass axel mounted in graduated from Stanford and then from 
ud is a detail drawing showing how the wood housing at the top. The sash the Harvard law school. He recently was 
At left is a detail drawing showing nOW ; : ee Rip ae . commissioned in the United States Naval 
the pressure strip attached to the sash stile weight is concrete made with iron ore ag- Reserve after completing a course at 
through diagonal slots, moves sideways gregate. Full information about the new low- Northwestern University. He is a mem- 


‘ a : if ber of Phi Kappa Sigma fraternity and 
under the pull of the sash weights, thus caus- cost unit is available from Andersen Corp. the University-Union club in Tacoma. 
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NEWS FROM THE SOUTH 


SPA Plans Formation of Safety 
Committee 


New Orveans, La. Feb. 24.—Formation 
of a safety committee to formulate and 
effectuate a program for safe working con- 
litions in the southern pine industry will be 
proposed at the annual meeting of the 
Southern Pine Association, C. C. Sheppard, 
Clarks, La., told lumbermen attending the 
Wood Products Section session of the 
Fourth Annual Southern Safety Conference 
here. The meeting was the first of its kind 
held in connection with the conference. Mr. 
Sheppard discussed the place of lumber in 
national defense. 

The meeting opened with a_ luncheon 
which was addressed by Col. W. W. 
Williams, assistant to the president of Em- 
ployers Re-Insurance Corporation, Kansas 
City, Mo. Mr. Williams emphasized the 
need for analyzing causes of accidents and 
for selling the men on the idea of working 
in a safe manner. He urged an emotional 
rather than intellectual approach. Safety 
work, he said, humanizes industry. 

In the afternoon session, Stewart J. 
Owen, Jr., associate safety engineer, Na- 
tional Bureau of Standards, urged greater 
safety work in the wood working industry. 
\ feature of the meeting was a panel dis- 


cussion, 





Opposes Federal Timber Control 


Satispury, N. C., March 2.—North Caro- 
lina’s State Board of Conservation and De- 
velopment, in session at Raleigh, adopted a 
resolution voicing opposition “to any form 
of Federal control or regulation of private 
or State owned timberlands.” 

R. W. Graeber, extension forester of 
State college, says “It is not generally real- 
ized, but North Carolina timber producers 
have been cutting more timber than those 
of any other southern State during the past 
several years. They have been operating 
approximately 3,000 sawmills.” The drain 
ot the State’s timber resources, however, 
was far too great, he believed. 





Lumber Exporters Association 
Elects New Officers 
NeW ORLEANS, La., Feb. 26.—C. C. Dick- 


inson, Tallulah, La., was elected president 
e 4 lational Lum Ey ae ie 
ot the National Lumber Exporters’ Asso- 
tion at the forty-second annual meeting. 
her officers named for the new year in- 
cluded: Walter Jones, Louisville, Ky., first 
vice president; Harry A. Freiburg, Cincin- 
nati, Ohio, second vice president; J. S. 
Williford, Memphis, Tenn., third vice presi- 
dent; Joe Thompson, Memphis, Tenn., 
treasurer, and Douglas F. Heuer, Memphis, 


Methods by which the hardwood lumber 
exporters’ organization may serve the gov- 
ernment in its war program, including lend- 
lease activities, were discussed with F. W. 
Witt, Procurement Division, U. S. Treas- 
ury Department, Washington, D. C., who 


was the principal speaker. 


The session was well attended, and was 


opened with a review of the organization’s 
activities during the year by Secretary 
Heuer. His report touched on the develop- 
ment of agreement on grading of export 
shipment of ash, cooperation with lend-lease 
officials and the British Timber Trade Fed- 
eration in developing a standard contract, 
and the reasonable volume of export busi- 
ness enjoved with Argentina and South 
Africa. 





25 Million Feet of Pine Bought by 
War Department 


Memeuis, TENN., March 2. — Purchases 
totaling 25,000,000 feet of pine lumber for 
Government housing projects were made 
here last week by representatives of the War 
Department. Practically all of the lumber, 
barring 2x 4 and 2.x 6-inch in short lengths, 
brought ceiling prices. No. 2 boards in ran- 
dom lengths—1 x 6-inch and wider—were in 
huge demand and especially strong. The 
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sponsorship of the Southern Pine Emergency 
Defense Committee on the morning of 
March 27, which, in turn, will be preceded 
by the annual meeting of the Southern Pine 
Association March 25-27. An opportunity 
will be provided for the full discussion of 
further improvements in manufacturing and 
seasoning practices to the end of enabling 
the individual manufacturer to better cope 
with present-day problems and_ strengthen 
the general position of the industry. The 
board of governors is elected at the annual 
meeting and every effort will be made to 
have all subscribers present or represented ; 
proxies are being provided for those who 
cannot attend. 





Standardized Freight Rates Are 
Considered by Officials 


RicuMmonp, Va., March 4—The possibility 
of standardizing freight rates on lumber and 
other forest products was under considera- 
tion by freight agents of Virginia railroads, 
following a general mecting of the agents 
at the Hotel John Marshall. Slight differ- 





‘ 
* 
. 
a 
. 
« 
s 
Li 
| 





W. P. Brown & Sons Lumber Co., 
operating a group of sawmills in 
Alabama, recently installed Moore 
Cross-Circulation kiln drying 
equipment at the Blanche mill. 
Drying conditions are now auto- 
matically controlled and recorded, 
placing the seasoning of lumber 
on a more scientific basis than 
heretofore. Roof ventilation is 
also automatically controlled. The 
mill produces about 1,500,000 feet 
of lumber a month 





lumber will be used in projects from Minne- 
sota to Alabama and Arkansas. Approxi- 
mately $1,000,000 was involved. Purchasing 
agents said that this was the last letting for 
which specifications had been drawn, and 
that there would likely be more lettings. 





7 Million Feet Burned 


Sr. Louris, Mo., March 3.—A_ $300,000 
fire raged recently through more than 7,000,- 
000 square feet of lumber at the Hill- 
Behan Lumber Co., large Defense lumber 
contractor. 





SPIB to Discuss Manufacturing and 
Seasoning 


NeW ORLEANS, La., Feb. 28.—A. S. Bois- 
fontaine, secretary-manager Southern Pine 
Inspection Bureau, announces that the an- 
nual meeting of subscribers will be held at 
the Roosevelt Hotel here on Friday, March 
27, convening at 1:30 p.m. He indicated 
that this meeting would follow an industry- 
wide conference on war problems under the 


ences between commodity rates are now in 
effect. 

Representatives of Virginia offices taking 
part in the meeting were W. K. Weisiger, 
assistant general freight agent of the Chesa- 
peake & Ohio Railroad Co., Richmond; J. 
F. Smith, general freight agent of the Nor- 
folk and Western, Norfolk, and W. N. Mor- 
ris, assistant general freight agent, Seaboard 
Air Line Railroad, Norfolk. 





Priorities Information Service 
a 

WasuincrTon, D. C., March 2.—A printed 
compilation of priority orders and forms is 
now available for distribution at the Public 
Service Section, Inquiry Division, Room 
1501, Social Security Building. It is called 
Priorities in Force, and is an alphabetical 
listing of all the orders in the M, L, P, E, 
and Suspension series, that have been issued 
by the Bureau of Priorities, Division of In- 
dustry Operations of the War Production 
Board, through Feb. 15, 1942. A series of 
weekly supplements will be issued, devised 
to keep the listing up-to-date and as effective 
as possible. 
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— RIBS FOR THE NAVY 


AT A FUEL COST OF 15c 
PER THOUSAND FEET 


“Rosemary Pine Finish 
is as Fine as Finish Can Be” 


All who know this famous finish are outspoken in their praises 
of it. It IS a finish of surpassing quality. Cut from the cream 
of our soft-textured Mississippi Pine, its beautiful color and 
fine grain figure are pleasing to the eye. It mills to a satiny 
smoothness, takes enamel well. 


drosby 


MODERN LUMBER 


Crosby Oak Flooring is a masterpiece product 
of beauty and durability. Rosemary Pine In- | 
terior Trim—cut to length, bundled in complete 
sets. Crosby Log Cabin Siding is treated with 
Chromated Zinc Chloride. Dowicide-treated 
Timbers. (Everything else Kiln-Dried). 


CROSBY LUMBER & MFG. CO. 


Crosby, Mississippi 


WM. WUNSCH, of Coytesville, N. J., gets out oak 
Pa for building small Navy boats. All power for the mill is sup- 
plied by a “Caterpillar”? Diesel D13000 Engine, burning 21/2 gallons 
of 6c fuel per hour to saw 1000 board feet. 








TS 
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Southern Pine 
and Hardwoods 


Dimension ... Timbers 


S.our oak timbers tor mine-sweeper hulls are being 
turned out fast by Wm. Wunsch & Son, in their New Jersey 
sawmill. And they're among the host of sawmill men who 
praise the economy and dependability of “Caterpillar” 
Diesel power. 

Customer satisfaction is cer- 
tain where Urania Lumber is 
used. Refined, finished, 
clean, good-looking, this is 
the kind of lumber you'll be 
glad to recommend to your 
particular customers. 


“Caterpillar” Diesel Engines burn low-cost No. 3 domestic 
burner oil cleanly and efficiently. They're simple and 
rugged—easy to install and to move. There’s no water prob- 
lem. They require mighty little attention, and they're built 
for long, trouble-free life, with low maintenance cost. 





When you want service or parts in a hurry you get them, 
for “Caterpillar” service facilities are the most complete 
and readily available of their kind in the world. 


If you'd like to find out what savings you might 
make with “Caterpillar” Diesel power. see your nearest 
“Caterpillar” dealer or write us direct. giving your specific 
power needs. We'll be glad to estimate without obligation. 


CATERPILLAR TRACTOR CO., PEORIA, ILLINOIS 


a 
WAR - 
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* *& & FOR VICTORY — Our armed forces have first 
call on “Caterpillar” production. We thank customers who 


Cut from finest timber, Urania lumber has the 
se a8 2 have suffered delivery delays by giving clear right-of-way 


quality refinements that come of scientific sea- 
soning, medern manufacturing. For 45 years to our Victory efforts. 
we have been supplying buyers with better- 
than-ordinary lumber. 


Members S. P. A., S. P. I. B. 


Seaman Wintaned Deiewes | CATE RPIL LAR DVESEL 


The Urania Lumber Co., Ltd. ENGINES AND ELECTRIC SETS 
Urania, Louisiana TRACK-TYPE TRACTORS - ROAD MACHINERY 
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What the Associations Are 
Planning and Doing 


Hardwood Manufacturers Con- 
sider Wartime Problems 


CiIncINNATI, Onto, March 4—The board 
of directors of Appalachian Hardwood 
Manufacturers (Inc.), meeting in joint ses- 
sion with the organization’s trade extension 
committee, considered wartime problems last 
week. Production of equipment and muni- 
tions on a prodigious scale was stressed, 
calling attention of the organization’s inten- 
tion to devote its greatest service to the 
gavernment in “aiding the procurement and 
best utilization of hardwoods” for war pur- 
poses. 

The announced program also included as- 
sistance to mills in finding outlets for items 
not needed for strictly war purposes, since 
it is being brought out that mills cannot 
operate indefinitely without finding an ade- 
quate outlet for their entire production. 





Roofer Manufacturers Will Meet 
with Forest Fire Commission 


Cotumsus, Ga., March 3—Plans for a 
joint meeting of the Roofer Manufacturers’ 
\ssociation with the Southern States Forest 
Fire Commission in Columbus on April 30, 
were made at a regular meeting of the 
Roofer association. This will be the annual 
meeting of the Forest Fire Commission. 

A committee was named to meet with 
W. L. Shaddix, secretary-treasurer of the 
Forest Fire Commission, and others of the 
commission to work out details for the joint 
meeting. 

Mr. Shaddix addressed the association at 
the meeting of that organization on the im- 
portance of conservation of timber resources 
in the South, and reforestation, and told of 





Direct Importers of 


BALSA WOOD 


ROSEWOOD 


STOCKS IN PORT FOR PROMPT SHIPMENTS 








F.C. LUTHI& CO., JWorteans ty, 





"Who's excited? 


the educational work along this line being 
done by the commission. He told of 40,000 
pine seedlings having been delivered to ‘teen 
age boys in the Columbus area during the 
past year for reforestation projects. 

On April 30 the Roofer association will 
hold its business session during the morn- 
ing, and will join the Forest Fire Commis- 








Soldiers of the 3rd Division enter bar- 
rage and landing boats from a simulated 
troop transport during practice of land- 
ing operations.. A frame structure was 
erected for this purpose and soldiers had 
to climb into the boats by using rope 
ladders which were made to sway as 
they would at sea 





sion in its program during the afternoon 
and the banquet session at night. The main 
speaker at the banquet session will likely 
be J. E. Stanford, of Nashville, Tenn., 
humorist and economist, who will speak on 
“Conservation and Democracy,” and_ the 
necessity of one to the other. 

The next meeting of the Roofer association 
was scheduled to be held here at the Rals- 
ton hotel on March 31. 


All I want is 


MASTER GLAZIERS PUTTY” 


You have a right to be “excited.”” You know, from 
experience, that MASTER GLAZIERS Putty is your 
assurance of better adhesion, minimum shrinkage, per- 
manent alignment, greater economy. It’s uniform in 
quality and consistency, because it’s TEMPERATURE 
CONTROLLED. And, it costs no more than ordinary 
putty. Write today for details and prices. 


Diebie AayMaker 


COMPANY 


612 SOUTH MAIN STREET - ST. LOUIS, MISSOURI 
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North Dakota Lumbermen 
Announce Program 


IFarco, N. D., March 4—Plans for the 
annual meeting of the North Dakota Retail 
Lumbermen’s Association, to be held March 
10-11 in the City Auditorium here, have 
been completed. Following the welcoming 
addresses, the speakers, and their topics, 
for the first day will be: “Increased Agri- 
cultural Production in North Dakota as a 
Necessary Step in Winning the War,” Hon. 
John Moses, Governor of North Dakota; 
“Remarks Concerning the Coal Industry,” 
B. E. Urheim, secretary, Northwestern Coal 
Dealers Ass’n,, and “The Dealers Road 
Map of 1942,” Ormie C. Lance, secretary, 
Northwestern Lumbermen’s Association. 

Speakers for the second day will include: 
“The Price of Peace,” I. N. Tate, Weyer- 
haeuser Sales Co., St. Paul, and greeting 
from the Northwestern Lumbermen’s Asso- 
ciation, Glen Newton, president. 

In addition, there will be a program of 
entertainment. 





Slate of Officers Elected by 
Panhandle Group 


AMARILLO, TEX., March 4—Discussions by 
the speakers at the meeting here of the 
Panhandle Lumbermen’s Association cen- 
tered chiefly around the role which the 
lumber industry is being called upon to 
play in the war. An explanation of the 
new government regulations relating to 
building operations also held an important 
place on the program. 

The meeting was attended by approxi- 
mately 125 members of the association. 
Lynn Boyd of Pampa was reelected presi- 
dent. Raymond Allen of Amarillo was re- 
elected vice president of the association and 
R. A. Wood of Amarillo was reelected sec- 
retary. 

C. R. Burrows of Canyon, president of 
the Lumbermen’s Association of Texas, was 
the principal speaker on the dinner pro- 
gram. He also presided over the meeting. 

The next meeting of the Panhandle asso- 
ciation will be held at Lake McClelland in 
Pampa some time during the summer, it was 
announced. 





Savings and Loan League 
Plans Tenth Annual 


The tenth annual North Central Confer- 
ence of the United States Savings and Loan 
League will be held in Chicago, March 20- 
21, bringing together several hundred sav- 
ings and loan executives from Illinois, In- 
diana, Iowa, Michigan, Minnesota, Nebraska, 
the Dakotas and Wisconsin to discuss prob- 
lems arising from war. Halsey R. Hanger, 
Dubuque, Iowa, presiding officer, points out 
that in many respects the problems imposed 
by the present emergency are directly oppo- 
site from those which gave rise to the first 
conference of this type in 1933. 

As anticipated national income for this 
year is nearly triple what it was nine years 
ago; people being urged to save their money 
instead of to spend it all; prospects of sav- 
ings and loan institutions in many instances 
having more money than the home loan 
demand will use up, rather than too little. 
as in 1933; a real estate market which has 
gone above normal activity for the first time 
in twelve years, where the primary prob- 
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lem nine years ago was to get the country’s 
productive machinery off dead center, the 
problem today is to find enough raw mate- 
rials to feed the busiest productive machinery 
in America’s history, were listed as a few 
of the right about faces of economic condi- 
tions in nine years. 





Coming Conventions 


March 10-11—North Dakota Retail Lum- 
bermen’s Association, City Auditorium, 
Fargo, N. D. Annual. 

March 13-15—Louisiana Building Material 
Dealers’ Association, Roosevelt Hotel, 
New Orleans, La. Annual. 

March 18-20—Mississippi Retail Lumber 
Dealers’ Association, Heidelberg Hotel, 
Jackson, Miss. Annual. 

March 25-27—Southern Pine Association, 
March 25-26; Southern Pine Emergency 
Defense Committee, AM, March 27; South- 
ern Pine Inspection Bureau, PM, Mar. 27, 
Roosevelt Hotel, New Orleans, La. An- 
nual. 

Apr. 6-8— Lumbermen’s’ Association of 
Texas, Rice Hotel, Houston, Tex. An- 
nual. 

Apr. 16-17—Florida Lumber and Millwork 
Association, Orange Court Hotel, Or- 
lando, Fla. Annual. 





Mills Using Appalachian Logs 
Exempt from Southern Ceiling 


Wasuincton, D. C., March 4—Certain 
mills processing lumber primarily from logs 
originating in the Appalachian hardwoods 
area, although located in the South, are 
reclassified to exempt them from maximum 
prices established in revised Price Schedule 
No. 97 (Southern Hardwood Lumber) un- 
der amendment No. 1, effective today, it was 
announced by Leon Henderson, price ad- 
ministrator. 

The amendment, stipulating that such ex- 
emptions require OPA approval, was ac- 
companied by order No. 1, classifying in the 
\ppalachian area the Louisville (Ky.) mill 
and the Russell Springs (Ky.) mill of the 
Wood Mosaic Co. (Inc.). The order de- 
clares these mills are classified within the 
Appalachian area until such time as they 
cease processing lumber primarily from 
logs originating in that area. 

The Office of Price Administration has 
had the Appalachian area industry under 
study for a considerable period, but no 
maximum price schedule has been set up 
covering that territory. Such action is ex- 
pected shortly. 





Lumbermen’s Clubs 


Cincinnati Lumbermen's Club 
Hears Guest Speaker 


CINCINNATI, OunI0, March 3—If the trade 
needs inspiration, it got a lot of it at the 
meeting of the Cincinnati Lumbermen’s Club 
in the Hotel Metropole on March 2. An 
unusually good turnout was addressed by 
Mayor James Garfield Stewart, who has 
a national reputation as a dinner speaker. 
He said that America’s unmatched great- 
ness lay in its ability to bring together in 
one united nation the descendants of over 
fifty different peoples. He called for all- 
out war cooperation in a time when all 
other considerations must be forgotten. 

He was followed by Fred Larkins, who 
explained in detail Price Schedule No. 97, 
Southern Hardwood Lumber. Ex-president 
John Bade urged greater cooperation with 
the railroads in the release and loading of 
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cars, remarking that a railway car can no 
longer be used as a storage warehouse when 
transportation has become an integral part 
of winning the war. 

President Amor S. Kapp named the com- 
mittee on nominations for the forthcoming 
annual election. 





Washington Hoo-Hoo Hears 
Talk on Defense 

WasHINGTON, D. C., Feb. 28.— The 
monthly session of Hoo Hoo-Club No. 99 
of Washington attracted some forty of the 
members, who followed closely discussions 
on defense, with special reference to the 
protection of lumber yards from damage. 
Russell Lamar, Lamar & Wallace, the presi- 
dent, occupied the chair, and an excellent 
dinner was served. 
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Get Enough Tires to Complete 


Logging 

St. Paut, Minn., March 5—E. L. Ol- 
rich, State defense co-ordinator, announces 
that the Minnesota lumber industry has 
been assured of enough tires to complete its 
winter logging. Lumbermen complained 
that tire quotas for eighteen northern Min- 
nesota counties were alloted on the assump- 
tion that every vehicle has four wheels, 
whereas units used in timber hauling aver- 
age ten wheels each. They added that the 
timber now being cut will be used in the 
manufacture of articles vital to conduct of 
the war. The situation was investigated by 
T. G. Driscoll, State rationing director, with 
the result that the eighteen counties have 
been pledged enough large-size tires to con- 
tinue work. 





IS TO LUMBER 


® Created by skilled craftsmen, many things we 
use and enjoy today have a background of cen- 
turies of satisfactory service. 





But furnishing the foundation for man's ingenuity 
and craftsmanship are the great basic contribu- 
tions of nature. Among the most important of 
these is Tidewater Red Cypress. Home builders 
employ Tidewater Red Cypress to build durable 
structures with attractive interiors; industry finds 
it indispensable for many specific uses; railroads 
depend on it as a means to reduce maintenance 
costs. 


Recommend trade-marked and grade-marked 
Arrow Brand Tidewater Red Cypress to builders 
in your community. Suggest it not only for wood- 
work exposed to the NN 

weather, but for in- 
terior trim and pan- 
elling as well, 







FLORIDA LOUISIANA 
RED CYPRESS COMPANY 


BARNETT NATIONAL BANK BLDG. 
JACKSONVILLE, FLORIDA 
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PINE LUMBER, 
MOULDINGS 


SHOP 
Cut Stock 5 4 and 6/4 


LADDER STOCK 


FIR 
HEMLOCK 
SITKA SPRUCE 


es 
We specialize in industrial 
lumber. Try us out on your 
next inquiry. 
Fir 
Hemlock 


Sitka Spruce 
PORT ORFORD CEDAR 


We operate our own pine mill 
--at Canby, Calif. . . . and cut 
stock factory -- at Alturas, Calif. 


WRITE, WIRE or "PHONE 


Ralph L.Smith 


Lumber Co. 


1635 Dierks Bldg., Kansas City, Mo. 
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THE LUMBERMAN POET 





It Can Be Done 


Somebody said that it couldn’t be done, 

But he with a chuckle replied, 

That “maybe it couldn’t” but he would be 
one 

Who wouldn't say so till he’d tried. 

So he buckled right in with a trace of a grin 

On his face. If he worried, he hid it. 

He started to sing as he tackled the thing 

That couldn't be done, and he did it. 


Somebody scoffed: “Oh, you'll never do that, 

At least no one has ever done it,” 

But he took off his coat and he took off his 
hat, 

And the first thing he knew he’d begun it. 

With the lift of his chin and a bit of a grin, 

If any doubt rose he forbid it; 

He started to sing as he tackled the thing 

That couldn’t be done, and he did it. 


There are thousands to tell you it cannot be 


The dangers that wait to assail you, 

But just buckle right in with a bit of a grin, 
Then take off your coat and go to it. 

Just start in to sing as you tackle the thing 
That cannot be done and you'll do it! 





THE EXILE FROM ERIN 
From Issue of March 17, 1906 


Oh, Erin, dear Erin, for thee I am yearning, 
My heart turns to thee like the rose to the 
rain. 
To thy pleasant, green islet my feet would 
be turning 
To bathe in thy river and rest in thy 
plain. 
But the exile from home, though so far from 
thee faring, 
May re-visit in day dreams each long- 
cherished scene; 
So the shamrock so bright on my heart I 








done, am wearing 
There are thousands to point out to you, one And keeping, loved Erin, thy memory 
by one, green. 
NEWS AND 
VIEWS OF 





From the AMERICAN LUMBERMAN 








It is a good time at the 
beginning of the year to 
set matters right, and, 
while revolutions are not 
brought about in a day nor 
in a year, there is a good 
chance for the “regulator” 
to get in his work in con- 
nection with some of the 
methods employed at the 
various markets in regard 
to measuring piece stuff. 
Chicago, Menominee, and 
a few northern points give 
and take in measurement 
of piece stuff. For in- 
stance, 2x4, 16’s measure 
1024 feet. The markets 
above mentioned call this 
piece 11 feet, and 2x4, 14’s, 
containing 91% feet, are 
figured 9 feet, probably 
for convenience sake. All 
of the Mississippi river 
firms, and a majority of 
the northern concerns, 
figure board measure the 
actual quantity in each 
piece. A buyer, unless he 
is conversant with the 
rules of all markets, don’t 
know what he is buying 
until he gets his invoice, 
and then there is a kick. 
Take another’ instance, 
2x4, 10’s, containing 624 
feet of lumber; Chicago 
rules call it 7 feet, and 





that amounts to consider- 
able on a carload of lum- 
ber in the eyes of the 
buyer, who may or may 
not have understood this 
matter before placing his 
orders. 
ea * * 

A Yellow Pine Organiza- 
tion—A meeting of the 
wholesale yellow pine 
dealers of Chicago was 
held at the Tremont 
House in this city with a 
view of organizing an as- 
sociation for the purpose 
of bettering the condition 
of the yellow pine market 
of this section. A tem- 
porary organization was 
effected by the election of 
A. J. Murphy, chairman, 
and Wm. B. Farriss, Sec- 
retary. 

5 * 


Muncig, INpD., Jan. 15— 
J. E. Defebaugh, Editor. 
Dear Sir: I notice your lib- 
eral offer in Jan. 9 issue to 
furnish your Ready Reck- 
oner to subscribers. Please 
send me one. The Timber- 
man is a welcome weekly 
visitor, and its pages are 
thoroughly gleaned of all 
the good things contained 
therein: the northern, 





southern, eastern, and 
western interests, as well 
as center; the general 
news of interest—trouble, 
association and banquets. 
The pictures, too, are ex- 
cellent. What is a paper 
without pictures. The mar- 
ket reports. I don’t sup- 
pose it’s very much trouble 
for you to gather up and 
arrange this matter. Most 
any of us could do it our- 
selves (?) but then you 
know lumbermen are not 
in the habit of doing much 
work, and its very conveni- 
ent to have everything 
come in cut, trimmed, as- 
sorted, dressed and tied up. 
Good luck for ’92.—Albert 
Greeley. 
* * * 


Articles of incorporation 
were filed by the Wiscon- 
sin Land & Lumber Co. 
The company is the out- 
growth of the old C. J. L. 
Meyer concern of Fond du 
Lac, Wis., and has a Cap- 
ital stock of $800,000. Its 
objects are buying, selling, 
exchanging and dealing in 
all kinds of property. C. J 
L. Meyer is president, and 
George H. Francis, secre- 
tary. 
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The six Douglas Fir timbers which constituted this 
load were cut by Pacific National Lumber Company 
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in its mill at National, Washington. The timbers, each 
110 feet long and 10x16 inches, had a combined weight 
of 14 tons. They are for use as keels of United States 
Navy minesweepers. 





Pacific National Lumber Co. Supplies Timbers for U. S. Navy 


Pacific National Lumber Company, Ta- 
coma, Washington, with large mills at 
National, Washington, is the only 
operation in the country that has the 
equipment for cutting timbers up to 
136 feet long. The timbers, cut from 
the centers of old-growth trees of 
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“stiff-leg’’ derricks and general con- 
struction uses. Pacific National also 
supplies soft-textured Douglas Fir 
Yard and Shed Stock; fine-grained Fir 
for sash, doors, trim, furniture, etc.; 
Western Red Cedar Lumber and 
Shingles; Items in West Coast Hem- 
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Pacific National 
LUMBER COMPANY 
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Douglas Fir, are for ship building, lock. 














Four Money-Making Lines 


for Lumber Dealers 
Each Represents Top Value in 
its Field. Write for Catalog. 


@ ROWE BULL’S-EYE LADDERS 


Single, Extension, Step, Painters’ and Decorators’, 
Fruit Pickers’. Extra strong. Safe. 500 pound tested 
pape Rungs. Side rails clear, straight-grained fir 
€ spruce. 


@ ROWE TRELLISES 


Best-selling designs, all priced surprisingly low. Also 
Arches and Pergolas. Will attract new customers to 
your yard. 


@ ROWE WHITE STAGGERED 
PICKET FENCING 


“The Friendly Fence,’’ as advertised in Better Humes 
& Gardens Magazine. Popular, attractive fence for 
home yards, filling stations, etc. Sturdily built. Painted 
pure snow white. Easily, quickly erected. Highest 
quality. Low priced. 


e ROWE GatSaz GATES 


3 million used. Famous world over. Good year ‘round 
seller. Wood and steel angles make ‘‘Can’t-Sag”’ 
strongest, lightest, safest. Easy to repair. Low priced. 
Good profits. 








Save freight by combining your 
Rowe orders on all four lines. 


Write for Catalog. 


ROWE MANUFACTURING CO. 


120 Adams St. Galesburg, Ill., U.S.A. 





























This is the year to sell 
REMODELING with WESTERN PINES® 


No defense restrictions on production 








With unprecedented living problems in 1942, there’s new 
business in remodeling homes. Big houses will be converted 
into apartments. Small houses will need extra rooms. 
Western Pines are ideal for all jobs of this sort—including 
recreation rooms, basement rooms, and attic rooms. 


Plan paneled walls—they are quick and inexpensive to 
apply. Western Pines take paint, varnish, and other finishes 
with beautiful and lasting effects. 


It pays to stock the Western Pines 
WESTERN PINE ASSOCIATION, Yeon Building, Portland, Ore. 
*Idaho White Pine ‘*Ponderosa Pine *Sugar Pine 
*THESE ARE THE WESTERN PINES 
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Newsy Notes of Persons and Places 


and OFFICE 








Raymond Lewis, Willapa Harbor Lumber 
Mills, Raymond, Wash., was a recent visitor 
to Los Angeles, Calif. 


Oliver J. Veling, president of the Buffalo 
Lumber Exchange, is making a_ visit to 
lumber mills on the Pacific Coast. 

A. J. Hager, president of the Hager & 
Cove Lumber Co., Lansing, Mich., has been 
reelected president of the Lansing Safety 
Council. 

D. W. Thompson, secretary-treasurer of 
the Angelina County Lumber Co., of Kel- 
tys, Texas, has been elected and _ installed 
as president of the Lufkin (Texas) Cham- 
ber of Commerce. 


Schermerhorn & Son, Ridgefarm, IIl., has 
sold its yard to Ridgefarm Lumber Co., of 
which Arthur Schendel of Danville is owner 
and Carl Eardmann, manager. E. M. Scher- 
merhorn, who has been the manager 34 years, 
will now give more of his attention to other 
interests, one of which is 60 acres of bearing 
peach orchard in the peach belt near Alma, 


Ill. 

Howard Turrentine of Tarr McComb & 
Ware Commercial Co., Kingman, Ariz., 
made a combined business and pleasure trip 


to San Diego and Los Angeles, Calif., dur- 
ing the last week of February. 


George Palmer, son of O. K. Palmer, 
prominent Chehalis, Wash., lumberman, has 
been assigned to active duty with the 
United States Army Air Corps at Santa 
Ana, Calif. 


One of the enrollees at the Harvard 
School of Business Administration in Cam- 
bridge, Mass., is Paul Stanley Collier, Jr., 
of Rochester, N. Y., son of the secretary 
of the Northeastern Retail Lumbermen’s As- 
sociation. 


George Lagerquist, of the Oregon-Wash- 
ington Plywood Co., and Ray Robbins, of 
the Northwest Door Co. (Inc.), have been 
nominated to the board of trustees of the 
Transportation Club of Tacoma, Wash. 


The Meriden (Conn.) Lumber Co. (Inc.), 
has contributed one of its staff to the U. S. 
fighting forces in the person of Clifford W. 
Piper, its yard manager. He has joined the 
Army Air Corps and is stationed at Max- 
well Field. 


Coleman J. Ehrmann, president of West 
Seneca Lumber Co. (Inc.) at Lackawanna, 
N. Y., with Mrs. Ehrmann recently marked 








tiie 





Approximately seven years ago, E. R. Compton and H. H. Janss built a new plant in 
the north section of Springfield, Mo. Since then, lines of home furnishings have been 
added to such an extent that it was found necessary to build additional space to 
properly display and sell these lines. Janss Lumber Co. sheds and warehouse are 


situated on a main business street, so the company constructed a 15 by 150-foot 


display room along the warehouse facing the street. In this room oil and gas heaters, 


furnaces, stokers, hot water heaters, plumbing, bathroom fixtures, a complete line of 


General Electric kitchen equipment, (see illustration) stoves, radios, irons, washing 
machines, mangels, mixers, light fixtures, bulbs and electric ice boxes are displayed 


March 7, 1942 


their golden wedding anniversary by a din- 
ner for the family and a few close friends. 
Mr. and Mrs. Ehrmann are now at their 
winter home in Florida. 


The furniture industry is finding substi- 
tutes for materials which it can no longer 
use because of the war. A talk on the sub- 
ject was given to the Furniture Men’s Club 
of Buffalo by Edwin B. Spangenthal, presi- 
dent of the Household Outfitting Co. of that 
city. He said: “Wood is being substituted 
for metal hardware, and one bed manufac- 
turer told me that his company is dropping 
all designs which use over 28 pounds of 
metal in one bed.” 


The Baltimore Lumber Co., Baltimore, 
Md., observed its thirty-fifth anniversary on 
Feb. 21 with an informal celebration in the 
office on East Baltimore street, where Toney 
Schloss, president, and Dan Schloss, vice 
president, welcomed a number of guests and 
responded to the compliments bestowed upon 
the management. 


The R. O. Wilson Lumber Co., wholesale 
lumber products, 4900 Proctor Ave., Oak- 
land, Calif., has compiled a new telephone 
directory of lumber firms in San Francisco 
and the East Bay district, which it is mak- 
ing available to local firms. One hundred 
thirty-two concerns are listed on a card 
with space for additional listings. 


R. J. Evans, New England representative 
for shippers on the West Coast including 
3ritish Columbia, left Boston recently for 
a two weeks’ tour of the mills on the 
Pacific Coast in an effort to get a close 
view of the outlook for the all-rail move- 
ment of. stock to the eastern seaboard 
through the Spring months. 


J. F. Cresly, J. F. Cresly Co., Omaha, 
Neb., wholesale lumberman, was a recent 
visitor to Chicago, seeing old friends. Mr. 
Cresly looks for good crops from his terri- 
tory, with ‘consequent good business. He is 
an old timer in the business, having passed 
some fifty years as a lumberman, and is on 


the Honor Roll of Hoo-Hoo. 


South Carolina Forest Supervisor R. J. 
Riebold recently announced that about five 
and a quarter million seedlings had been 
planted on South Carolina National Forest 
lands in 1941. He pointed out that this was 
a five fold increase over previous planting 
schedules. The planting covered some 5,000 
acres of land, mostly in the Piedmont. sec- 
tion, the greater part of which was eroded 
or abandoned land. 





Retail Yard Changes 


LANARK, Itt.—Calvin Cheek has been 
named the new manager of the Wilbur Luni- 
ber Co. yard in Lanark. 

Metvix, Itt.—Roscoe Buchholz has beeu 
appointed manager of the Melvin Lumber 
Co. 

Turee Oaks, Micn.—J. S. Wolfe has 
taken over the duties of manager of th 
Three Oaks Lumber & Coal Co. 

Merna, Nes.—Herman Carland, former!y 
assistant manager at Broken Bow, has been 
appointed manager of the Dierk’s Lumber 
& Co. of Nebraska, in Merna, replacing 
Harold Britton, who has left to enter an 
aircraft school at Omaha. 

REPUBLICAN City, Nes.—Roy L. Hess 
has been. appointed manager of the local 
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Foster Lumber Co. yard. Mr. Rasmussen, 
former manager, has left to be inducted into 
the army. 

IRAAN, Tex.—C. I. Ashcraft has been 
transferred to Iraan as manager of the local 
\Wm. Cameron & Co. (Inc.), replacing Jack 
Pfiester, who has been transferred to man- 
age a yard in Hobbs, N. M. 

PLANO, Tex.—Monte Pollan of Paris has 
heen transferred to be manager of the 
Lyon-Gray Lumber Co. in Plano. 





President Addresses Students on 
American Crisis 

PHILADELPHIA, Pa., March 2—Declaring 
that, while this is not the first crisis Amer- 
ica has faced, it is the greatest, Lewis H. 
Brown, president of Johns-Manville, in an 
address at the mid-year commencement ex- 
ercises of Temple University, Philadelphia, 
Pa., said that we shall surely win the war, 
hut then will face the questions: “Where is 
\merica’s future? Where are we to find 
happiness, order and contentment when 
peace once more returns?” 

Mr. Brown said, “My generation must, 
in the next few years, write on the final 
pages in the history of this era—‘Victory 
with Honor. We failed to finish the job 
in 1918, we turned away from our mani- 
fest responsibilities after the armistice. May 
we have strength, intelligence, character 
and the faith to see it through this time 
until the job is really finished.” 

Speaking to the students he said, in part: 
“You—the representatives of tomorrow—will 
he accorded the privilege and honor of help- 
ing to write the opening pages in a new 
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volume of World History. You will have 
an opportunity to organize the world for 
peace—to correct the errors we made— 
to start a new pattern of civilization. 

“But above all we must re-educate every 
man, woman and child in a belief in our 
destiny. The American Way must be some- 
thing citizens are willing to fight for—die 
for if necessary. We must realize that 
work, unselfishness and sacrifice in the com- 
mon cause are as necessary in peace as in 
war. 

“We must rebuild America. We must not 
destroy the system that has made America 
great. Instead we must-use incentives to 
stimulate private enterprise into channels 
beneficial to the good of all. Honor and 
pride, properly appealed to, will put service 
in the common cause first and the desire 
for profit second. From this new spirit and 
cooperation can come a New America that 
will be the Eldorado of the New World.” 





Extends Priorities on Non-Housing 
Projects to Supplier 


Wasuincton, D. C., March 4—A new 
order designed to facilitate the extension of 
priority ratings to contractors and suppliers 
on Defense construction other than Defense 
housing, was issued today by War Produc- 
tion Board. P-19-H will be used to assign 
ratings to construction projects in response 
to applications on forms PD-200 and 
PD-200A. The action parallels, for Defense 
construction, the regulations covering De- 
fense housing in the revised order P-55 
issued March 3 
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WHITE PINE Ponderosa 


Al California White 
so and Sugar Pine 


Fir Wallboar d Ts. Products 
William Schuette Company 


New 
Often ait East 42d St. PITTSBURGH, PA. 











MFMA 








MICHIGAN DIMENSION CO. 








(Formerly Brown Dimension Co. 


MANISTIQUE, MICHIGAN 


Aa | 








SULLIVAN LUMBER CO. 


PORTLAND, OREGON 
TIMBERS FACTORY 
YARD STOCK - i CLEARS 


SPRUCE, HEMLOCK, CEDAR, PINE 
Reliable Shippers 30 Years 
WRITE US! AIR MAIL ONE DAY EACH WAY! 











Cc. V. CLARKE 


TIMBER ESTIMATES 


PRIORITY GIVEN DEFENSE PROJECTS 


605 First Federal Savings & Loan Bidg. 
P. 0. Box 1385 Jackson, Mississippi 











SELLING THE PRODUCTS OF 


*THE McCLOUD RIVER LUMBER 
COMPANY 
McCloud, Calif. 
SHEVLIN-CLARKE COMPANY, LIMITED 


Fort Frances, Ontario 


*THE SHEVLIN-HIXON COMPANY 
Bend, Oregon 


tion, Portland, Oregon. 





*Membcr of the Western Pine Associa- 


Shevlin Pine Sales Company 


DISTRIBUTORS OF 


SHEVLIN PINE 


Reg. U. S. Pat. 


EXECUTIVE OFFICE 
900 First National Soo Line Building 


MINNEAPOLIS, MINNESOTA 
DISTRICT SALES OFFICES: 
NEW YORK 
1604 Graybar Bldg. 
Mohawk 4-9117 Telephone Central 9182 
SAN FRANCISCO 











1030 Monadnock Bldg. 
Exbrook 7041 





CHICAGO 
1863 LaSalle-Wacker Bldg. 





SPECIES 


NORTHERN (Genuine) WHITE PINE 
(PINUS STROBUS) 


NORWAY OR RED PINE 
(PINUS RESINOSA) 


PONDEROSA PINE 
(PINUS PONDEROSA) 


SUGAR (Genuine White) PINE 
(PINUS LAMBERTIANA) 














remont 
toe FLOORING - 


Tremont PECAN is THE Flooring for buildings where floors 
are subjected to hard, constant usage. Tremont Oak and 
Beech Floorings are master products which you'll be 
proud to handle. Tremont can supply your lumber needs. 
Soft-textured Short Leaf Finish and Trim. 
Cypress, 


Leaf Timbers and Dimension. 


Hickory, Tupelo, Magnolia, Elm, Ash. 


TREMONT LUMBER COMPANY 


HERBERT MOSS, 
General Sales Manager 





Rochelle, La. 


Dense Short 
Oak, Gum, 


Member of 
Southern Pine 
Association 
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Here’s What's New 


Blackout Materials 


Through the experience of its English 
subsidiary with air-raid tested blackout and 
camouflage materials, The Flintkote Co., 30 
Rockefeller Plaza, New York, N. Y., has 
developed for American use several ma- 
terials that it believes to be highly effective 
for these purposes. For permanent light ob- 
scuration it suggests “Blackout Static Coat- 
ing,” which is waterproof, inexpensive, and 
may be easily removed when applied over a 
slurry. “Membrane Treatment” uses special 
cotton fabric embedded in the “Static Coat- 
ing,” to blackout glass and make it shatter- 
proof. Flintkote has also developed blackout 
panels of rigid fiber stock impregnated with 
a special asphalt. They are weatherproof 
and % inch thick. Flintkote blackout paper 
or felt is for temporary, emergency black- 
out. For protection against incendiary 
bombs “Flintkote Fire Retardant Mastic” 
has been used effectively in England as a 
coating for roofs. Complete information 
about these products and Flintkote camou- 
flage paints is contained in a folder and 
several printed bulletins which are available 
without cost from the company. 


Book of Color Ideas 


A book of decorating ideas has been pre- 
pared by the Boston Varnish Co., Everett 
Station, Boston, Mass. and entitled Bring 
Your Bright Ideas to Life with Color. The 
book contains suggestions for the revitaliz- 
ing of living rooms, dining rooms, bedrooms, 
recreation rooms etc, 
each of which is illus- 
trated in full color. It 
tells how to picka key 
color for the room 
and blend the other 
furnishings around 
the key. Exterior 
home treatments are 
also pictured. The 
book promotes the use of “Kyanize” paints 
manufactured by the Boston company. A 
copy is available upon request to that firm. 











License Dealers to Fabricate 
Wall Panels 


Lumber and building material dealers are 
being licensed to fabricate in their own yards 
standard 2x8 foot “Weatherseal Shingle 
Panels” ready for nailing to house framing 
members. The process combines the applica- 
tion of sheathing, building paper and shingles 
into one operation. No critical materials are 
required. 

Many of the panels are being fabricated 
with “Bildrite” sheathing manufactured by 
Insulite, Minneapolis, Minn., as a_ basis. 
They are suited to either new construction 
or remodeling work. 

Specially designed benches, which are easy 
-to build are used for fabricating the panels. 
These provide for accuracy and precision in 
applying the shingles to the insulating 
sheathing panel. Specified nailing is engi- 
neered to provide tight butt adherence to 
the wall without danger of shingle curl. 
Nails are automatically clinched as they are 
driven. End and top joints of the panels are 


designed for simple finishing, presenting an 
unbroken wall surface. 

Allocation of local franchises is being done 
by Central Division Co., 221 N. LaSalle St., 
Chicago, Ill., under the direction of A. R. 
Exiner, former sales manager for Insulite’s 
central division. 





Dustless Edger 
Newcomer to the edger and sanding ma- 
chine market is the “Dreadnaught V-Speed 
Edger” with a five-inch sanding disc. It 
was recently introduced by the Clarke Sand- 





ing Machine Co., Muskegon, Mich. The 
machine is built to reach difficult or other- 
wise inaccessible places and is suited to use 
on stair landings, closets, etc. It is equipped 
with a 3% horsepower motor. Sandpaper is 
attached through pad nut clamp while the 
machine rests on the handles. Its special 
vacuum system is said to afford dustless 
operation. A pilot light reduces eye strain 
in dark places. Gears are lubricated by a 
“lifetime” supply of non-fluid oil. Net 
weight is 20 pounds. Complete details may 
be had from the manufacturer. 





New Plastic Moulding and Trim 


After two years of test and development, 
Macklanburg-Duncan Co., Oklahoma City, 
Okla., announces a new line of extruded 
plastics called “Maduco” plastic mouldings 
and trim. Now produced in quantity, and 
recently awarded the blue ribbon and high- 
est honors at the New York Plastics Com- 




















petition, the new moulding, while designed 
to take the place of metal mouldings now 
unavailable, is not being presented as a war- 
time expediency substitute. It is looked upon 


March 7, 1942 


by the manufacturer as a distinct advance 
of beauty and utility to household equipment, 
and in other places where bars, counters and 
tables are used. Coming in neutral ivory, 
harmonizing and contrasting color schemes 
can be obtained with the use of colored in- 
serts. There are 20 shapes including pack- 
aged, factory-fit sink frames. Catalog with 
complete information will be sent upon re- 
quest to the company. 





Color Selection Guide Book 


One of the distinctly helpful features of 
the “Vita-Var Dealer Cooperative Plan” 
designed to aid dealers to boost their sales 
of paints manufactured by the Vita-Var 
Corp., Newark, N. J., is a large, spirally 
bound “Home Color-Styling Guide’ which 
contains large color pictures of attractively 
designed and painted homes. The book con- 
tains 150 pages and presents an_ infinite 
number of color blending suggestions for 
the home. The Vita-Var Corp. will supply 
complete information about the book and 
its “Dealer Cooperative Plan.” 





Remodeling Ad and Poster 
A full page advertisement appearing in six 
major consumer magazines speaks to the 
public for the local lumber dealer. It is 
sponsored by The Celotex Corp., Chicago, 
Ill. The advertising copy explains that many 












“Ini a‘Small Business Man’ 
in a Mighty Big Business!” 








Home Investments 
yee That Pay 
Rich Dividends 





power Cem mterests— and fo rome owe prapht—onresi om home amprovrmcn, 


CELOTEX 


BUILDING PRODUCTS 
THE CELOTEX CORPORATION - CHICAGO 


types of home repairs and improvement ca 
be made with materials which the dealers 
have available, and urges homeowners to 
invest the extra money they are now earn 
ing in such improvements. 
advertisement, enlarged to poster size, will 
be furnished to “Celotex” dealers for win 
dow or showroom display. 





Wood Highway Structures 


A recent publication of the West Coast 
Lumbermen’s Association, entitled Highway 
Structures of Douglas Fir, gives complete 
designs and details for constructing guard 
rails, culverts, cattle passes, trestles and 
bridges. The book is considered especially 
timely in view of the war time importance 
of maintaining highways for troop and com- 
mercial movements. A copy will be sent on 
request by the West Coast Lumbermen’s 
Association, 364 Stuart Bldg. Seattle. 








Copies of the 
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REVIEW OF THE CURRENT MARKETS 


New softwood bookings in the two 
weeks ended Feb. 21, though they were 
heavy, ran one percent below the total 
jor corresponding period last year. 
Bookings were 12 percent ahead of the 
current production, and a little behind 
current shipments, for the mills are 
making strenuous efforts to deliver 
material needed for new war construc- 
tion. Gross stocks at mills Feb. 21 
were considerably below last year’s 
level, and were about 50 percent cov- 
ered by unfilled orders. And _ the 
Government and its contractors are 
steadily in the market for further large 
quantities. So ordinary distributors 
have a hard time placing any business 
for prompt shipment; some items are 
so scarce that footages that will be 
loaded in mixed cars have been limited. 
Inch stuff is in especially low supply, 
but dimension, because it brings a little 
hetter return to mills, is slightly easier 
to secure. Uppers are moving in big 
volume to Defense housing projects. 
Heavy timbers are eagerly sought, and 
there continues a pressing call for rail- 
road items, and for low grades for 
grain doors and container uses. Rural 
retailers are rather optimistic about 


larm trade, but city dealer’s because 
of their uncertainty as to possible fur- 
ther restrictions on building, are in- 
clined to go slow. They should, 
however, feel more encouraged by the 
hint, in connection with the sweeping 
reorganization of Federal housing 
agencies, that they may be given a 
larger opportunity to supply materials 
for Defense housing in their localities. 





We think keeping your name 
and the quality of your products 
constantly before the buyers of 
lumber is the best possible means 
of market extension and future 
market protection. 

R. E, BRODERICK, Executive 

Secretary, Northeastern Lumber 

Manufacturers’ Association. 





Truck logging in some producing sec- 
tions has been curtailed by wet weather 
and shortage of tires, but loggers on 
Defense contracts are obtaining some 
relief through tire rationing. Prices, 
with unimportant exceptions, are at 
ceiling levels, though an_ occasional 
order that fits a mill's surplus stock 
may be accepted at a little under. Re- 


ports indicate that there is to be an 
early revision of the western pine 
schedule. More of the mills, because 
of their heavy obligations on Govern- 
ment orders, are finding it necessary to 
refuse all other business. With cargo 
services discontinued and truck move- 
ment limited by tire rationing, the 
crowding of rail facilities is making 
difficulties for many lumber shippers. 

The putting into effect of ceiling 
prices on hardwoods brought some 
cancelations of orders and re-booking 
at new levels. Demand, from war in- 
dustries especially, has been active, but 
furniture plants are not so eager. 
Practically all items in shipping-dry 
condition are in abnormally low sup- 
ply, with total mill stocks small and 
heavily covered by unfilled orders. 
Quotations are almost uniformly at 
ceiling levels. A re-definition of terri- 
tory to which projected Appalachian 
schedule will apply is being urged. 
Hardwood bookings in the two weeks 
ended Feb. 21 were 23 percent above 
last year’s for like period; they ex- 
ceeded current output but lagged cur- 
rent shipments. 





MARKET NEWS 
LUMBER 


Kansas City, Mo. 


SOUTHWESTERN MARKET—Price lists 
generally are at ceilings and little, if any, 
concessions are available. Mills are turn- 
ing down business every day, because of 
inability to fill orders promptly. Those 
operators who will accept future business 
are quoting prices on a ‘‘when delivered” 
basis. Heavy rains and cold have ham- 
Pered logging and milling operations in 
the southern parts of the district. Govern- 
ment buying still dominates the market. A 
great deal of lumber held by the Govern- 
ment in its stock pile is now being with- 
drawn, and mills which have stored the 
lumber, purchased last year, are being 
asked to replenish the supply as soon as 
possible, 

SOUTHERN PINE — Heavy Government 
demand has resulted in badly broken in- 
Ventories at the mills. It is very hard to 
Obtain mixed cars, and mills are limiting 
their shipments. Nos. 2 and 8 pine boards, 
t- to 12-inch, are difficult to locate; some 
Operators have limited shipments to 1,500 
to 2,000 feet in a ear. 

WESTERN PINE—Stocks of Ponderosa 
are low, and mills are refusing to accept 


large orders for future shipment. The 
hack-log is large. Prices are at ceilings. 
HARDWOOD — Some cancellations of 


manufacturing consumers’ orders placed 
at above-ceiling prices took place last 
Week, after the price ceilings went into 
effect. There was a rush to re-enter orders 
at ceiling levels. 

OAK FLOORING—Prices are firm, and 
factory stocks are in fair shape. Prompt 


FROM NATION’S 
CENTERS 


shipment can be made on all items, with 
the possible exception of some shorts. 


SHINGLES—A slight firming took place 
last week. Demand continues good. No. 1 
stocks are in fair shape, but Nos. 2 and 3 
items are not plentiful. There has beena 
big demand for No. 3, 5x, selling at 10 to 
25 cents above No. 3 perfections. 





Vancouver, B. C. 


BRITISH COLUMBIA MARKETS — De- 
mand for lumber in the United States con- 
tinues strong, and British Columbia mills 
have been sharing in this to some extent. 
Both in Canada and the United States, 
there is a tendency to replace structural 
steel with timber wherever possible. This 
has imposed increased pressure on produc- 
tion of the larger type of timber, although 
the market is absorbing almost everything 
turned out by the mills these days. 


San Francisco, Calif. 


LUMBER CHARTERS—By the middle 
of February, the local freight and charter 
market was about all washed up. All 
charters were being fixed by the Govern- 
ment for its own account. Freight space 
on the berth service was being devoted 
entirely to movement of war materials. 
Berth services were about gone, the only 
ones operating being those to west coast 
of South America, Central America and 
Australia. The intercoastal service is 
gone, as is the coastwise. In the offshore 
westbound, only the Hawaii remained, and 
that is devoted mainly to Defense ship- 
ments. 





COASTWISE MOVEMENT — The Pacific 
Lumber Carriers Association reports the 
movement of 14,807,900 feet of lumber dur- 
ing January, 1942, compared with 32,724,- 
100 feet in December, 1941, and 96,182,000 
feet in January, 1941. The January, 1942, 
distribution was as follows: 


Feet 
EGG BMRCIES 5 ..esiccsiscicisacos 14,469,900 
PEI ois Soo Os ee cinw ems 338,000 
WOES oh Soe ewan 14,807,900 


The January, 1942, movement to Los An- 
geles was down 9,569,400 feet from De- 
cember, 1941. Due to current lower rail 
rates to San Francisco, no shipments were 
made by water during January. During 
the year 1941, an all-time record total of 
129,365,196 feet of lumber was delivered 
to San Diego by water, compared with 
120,026,214 feet during 1940. 


Seattle, Wash. 


WEST COAST WOODS—RAIL—Domes- 
tic business has slowed up. Middlewestern 
retail yards are not stocking up for spring, 
owing to uncertainties as to Government 
restriction of home building. Huge Gov- 
ernment orders continue to be placed. Mills 
are catching up to some extent on orders 
for such items as flooring, ceiling, and 
other yard stock. Prices are mostly at 
ceiling, but some mills are willing to con- 
cede a little if the right order comes 
along. Structural timbers remain very 
firm. Purchases of railroad maintenance 
and car material lumber are increasing 
week by week and some specialty and in- 
dustrial orders are coming in. Green di- 
mension is probably the weakest rail item, 
selling for $1 under ceiling in some in- 
stances. Straight cars of uppers move for 
$1 under the mixed-car price. D vertical 
grain 1x4-inch flooring is the weakest 
item in uppers. 

SHINGLES—Production is increasing a 
little each week, but log shortages still 
hinder full operation. All grades of 




















GUARANTEE 


the Quality of 
Booth - Kelly 


Lumber 


| When you handle Booth-Kelly 
| Certified Douglas Fir you can be 
| SURE of superior quality and 
| value. For years and years this 
Booth-Kelly lumber has been sat- 
isfying buyers and builders who 
demand the BEST. 


The Douglas Fir log yields lum- 
ber of various properties. The 
center is hard and tough, suit- 
able for structural timbers. Far- 
ther from the center the wood is 
fine-grained and soft-textured, 
ideal for finest grades of sash, 
doors, finish, interior trim, for 
other exacting uses. The Booth- 
Kelly name on every piece is a 
pledge of top quality in the 
| wood and watchful care in every 
| process of manufacture. Depend 


| on us for 

- DOUGLAS FIR 

| Dimension Casing Ceiling 
Drop Siding Finish Stepping 
Mouldings Flooring Base, etc. 


We are headquarters for Trade-Marked 
and Grade-Marked Douglas Fir Lumber. 


| af, 

BectliAtel? 

“LUMBER CO 
SUGENE ORE: 


TWO MILLS—SPRINGFIELD & WENDLING. ORE. 
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shingles continue oversold, though mills 
are gradually catching up on orders. All 
No. 1 shingles are weak, but Nos. 2 and 3 
are strong. XXXXX shingles bring $3.90, 
$3.35 and $2.50, sold direct to the trade, 
with No. 2’s the scarcest. Perfections sell 
for $4.30, $3.35 and $2.30. No. l’s are 
plentiful. Royals bring $5.40, $3.70 and 
$2.30; they are scarce. Some mills will 
sell only 50 squares of 2’s and 3’s to the 
car. 

LOGS—Prices are unchanged. Inven- 
tories of high grade fir logs are low, due 
to bad weather and embargo on export of 
logs from Canada. A new grade of peeler 
log known as “core,” a sort of No. 3, is 
being selected. This grade brings $26-27. 


INTERCOASTAL—Some space out of 
San Francisco may be available in March, 
but all shipping from this area is by rail. 
East coast demand is rather quiet, and 
prices are practically unchanged. 


CALIFORNIA —This area has stopped 
buying shingles, but lumber continues to 
move in by rail in good volume. There is 
practically no coastwise cargo movement, 
except for an occasional steamer from 
Grays Harbor or Portland. Prices show 
little change. 

EXPORT —Some new inquiries have 
come from the East Coast of South 
America and from this end for South 
African hardwoods but steamer space is 
practically non-existent to the United 
States. There is some space for the East 
Coast of South America from San Fran- 
cisco, 





Memphis, Tenn. 


SOUTHERN HARDWOODS — Demand 
has been heavy for nearly all woods. Buy- 
ing of gum has slackened somewhat, but 
orders for oak, especially thick stock, 
have’ increased. Manufacturers were 
mildly astonished when a recent report 
showed that orders were 126 percent of 
normal production—the highest figure in 
many months. Adverse weather has re- 
duced the quantity of logs available to 
mills, but the supply on the whole has 
been adequate. Fear is held that produc- 
tion will be seriously hampered unless 
automobile tires are made available, so 
trucks can supply mills with logs. Orders 
for low grade hardwoods adaptable for 
boxes and crates have zoomed. Some of 
the better grades have found their way 
into Defense housing, being acceptable as 
alternates to pine boards. 


OAK FLOORING plants have continued 
to sell a large quantity of their product. 
Prices are firm and changed but little. 
The industry expects a ceiling shortly. 
Government buying for Defense housing 
is expected to take all but a small per- 
centage of this year’s output. 


Houston, Tex. 


For emergency Government housing, 
several million feet was bought during 
the past two weeks. Practically all of 
southern Texas has been designated as 
emergency housing area, and a large 
number of Government-sponsored projects 
are being started, and a large number of 
small houses are being built for rent. 
Purchases for the Army continue in very 
heavy volume, and many contractors on 
Government jobs are also buying direct. 


SOUTHERN PINE—The Government is 
buying heavily. Retailers are finding it 
very difficult to buy certain items, par- 
ticularly siding in all grades. Boards are 
very scarce, and many yards are finding 
it difficult to buy shiplap and flooring, but 
dimension seems rather plentiful, ap- 
parently because long lengths of No. 2 
list at higher prices than shiplap and 
boards bring. Railroads continue heavy 
buyers of car and maintenance materials, 
and recent purchases of grain doors have 
absorbed a lot of No. 3 lumber, making 
this scarce. The Government also contin- 
ues to be large buyer of timbers, both 
for lease-lend to England and for emer- 
gency projects. There is some export busi- 
ness by independent exporters, but the 
larger part of the exporting is done by 
the Government. 


HARDWOODS—The market continues 
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strong, with ceiling prices prevailing. All 
species, except possibly oak, are scarce. 
Flooring mills are buying oak in consid- 
erable quantity, with flooring in fair de- 
mand at firm prices. Stocks of all species 
are low, but mills hope to replenish them 
when the weather improves. 


SHINGLES AND LATH—The shingle 
market continues firm, with demand fair. 
Lath are rather strong, due to large re- 
cent purchases by the Government. 


Tacoma, Wash. 


WEST COAST WOODS—Although plants 
are operating steadily, threatening log 
shortage and labor trouble disturb lumber- 
men here. Unusually heavy demand for 
logs, because of Defense orders and ad- 
verse weather that curtailed operations in 
many camps, has reduced log’ supply. 
Mills affected are chiefly those depending 
on truck deliveries which have been 
thrown off schedule by mountain roads 
becoming impassable. The threat of labor 
trouble comes from action by members of 
the AFL-Lumber and Sawmill Workers’ 
union in voting to refer a wage dispute 
to the War Labor Board. The lumber 
workers are asking a 15 cent per hour 
wage increase retroactive to Sept. 1, 1941. 
The present base pay is 75 cents an hour. 


Cincinnati, Ohio 


SOUTHERN PINE—Many are looking 
for No. 2 common 1x6-inch center matched, 
but Government has cleaned up all stock. 
Even mixed cars are difficult to buy. 
Orders must be adjusted largely to what 
mill stock is available. There is not a 
great deal of buying by retail dealers. 
Many mills are unable to ship because 
heavy rains have made trucking impos- 
sible. 

HARDWOODS — Dry stock continues 
scarce since the Government has bought 
up everything in sight. Some Appalachian 
items are up and others are down a bit, 
though prices are fairly steady. Southern 
items are firm at ceiling levels. Rains and 
too low temperatures have curtailed out- 
put, though mills have plenty of logs on 
skids which can not be hauled. j 


Minneapolis, Minn. 


NORTHERN PINE—Orders are far ex- 
ceeding last year’s, but many mills find 
it difficult to meet demand, since a num- 
ber of items are in short supply. Manu- 
facturers believe, however, that they will 
be able to supply the market fairly well 
when stocks now being piled are seasoned. 
Some retailers are shading their orders 
because they are doubtful about future de- 
——w Prices are unchanged and 
irm. 


NORTHERN WHITE CEDAR—Posts 
and poles in most sizes are still off the 
market, owing to the inability of manu- 
facturers to get newly cut material into 
merchantable condition, and this situation 
is likely to obtain for at least a month 
and a half. High labor costs and an ac- 
tual shortage of woods workers have put 
a brake on production all winter. 

MILLWORK—Volume of estimate work 
is expanding. Defense housing will re- 
quire an increasing amount of material, 
but volume of private demand is difficult 
to estimate. Most sash and door mills are 
in operation, but are working far below 
capacity. Prices hold firm. 


Norfolk, Va. 


NORTH CAROLINA PINE—Demand for 
small house building, and for warehouses, 
piers, docks ete. is still tremendous. Thou- 
sands of demountables are planned for 
this particular territory, and officials say 
many more are needed for Defense work- 
ers. Millmen in shortleaf pine territory 
just can not furnish lumber as fast as it 
is wanted. Many mills and wholesalers 
are now refusing to quote further until old 
orders are out of the way, much trouble 
being experienced in filling these. All 
mills ask “ceiling” prices, and trucking 
or freight hauling charges are advancing. 
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Retail yards are having difficulty secur- 
ing supplies as fast as needed. For rough 
framing they depend on “coffee pot” mills, 
selling at low prices. Air dried B&better 
boards are higher, with demand brisk and 
supply very limited. Kiln dried stock is 
moving better in mixed cars and prices 
are firm. Box manufacturers are scouring 
the countryside for stocks of good air 


dried box boards, also dressed and resawn 
stock. Large roofer mills and planing 
mills also seek all the rough green boards 
they can get. Supply of lumber in this 
territory today is very small. Small 
dressed framing, air dried roofers, sheath- 
ing and sub-flooring can be sold as fast 
as orders can be booked. 


Housing Agencies Consolidated, 
to Step Up Efficiency 


Wasuineron, D. C., March 2.—President 
Roosevelt has issued a series of executive 
orders effecting sweeping reorganization of 
Federal Agencies concerned with housing, 
to eliminate overlapping. “This order,” said 
Mr. Roosevelt, “should not cause a day’s 
delay. Almost immediately it is expected 
to speed up the production of war housing 
tremendously.” The President’s housing re- 
organization was designed to put an abrupt 
end to a controversy in the Government 
over functions and policies of the sixteen 
housing Agencies. “All Government em- 
ployees doing work relating to war housing 
will be in one pool under one supervision,” 
said the President. 

The reorganization eliminates the neces- 
sity for going from Agency to Agency to 
ascertain under what regulations, standards, 
and requirements a given work must be 
done. In the newly-created National Hous- 
ing Agency all war housing and other hous- 
ing activities of the Government are con- 
solidated. Its head, new National Housing 
Administrator John B. Blandford, Jr. (who 
has been assistant director of the Bureau of 
the Budget), has full power to control a 
unified program. 

Effect of executive orders was to con- 
solidate sixteen separate Agencies dealing 
with housing into a new single National 
Housing Agency. The new Agency will 
consist of three branches: 

The existing Federal Housing Adminis- 
tration will continue with its present func- 
tion of insuring home mortgages placed by 
banks and lending institutions. Its head, now 
entitled commissioner, continues to be Abner 
Ferguson. 

A Federal Home Loan Bank Administra- 
tion will have all the functions of the Home 
Loan Bank System, including the HOLC. 
Its head, now entitled commissioner, con- 
tinues to be John Fahey. 

A Federal Public Housing Administration 
amalgamates all the functions of all Agen- 
cies engaged in direct Government construc- 
tion of housing. Acting Commissioner is 
Leon Keysorling, who has been acting ad- 
ministrator of USHA. 

Drawn under the new Federal Public 
Housing Administration are: All functions 
of the USHA, the Defense Homes Corp., 
the non-farm section of the Farm Security 
Administration, the housing branches now 
under the Federal Works Agency, housing 
work of Public Buildings Administration, 
and War and Navy housing except on Army 
and Navy reservations. 

* Xolished are: Federal Loan Agency 
(whose non-housing functions are trans- 
ferred to the Commerce Department), the 
Central Housing Committee, the Federal 
Home Loan Bank Board, the board of di- 
rectors of the Home Owners Loan Corpora- 
tion, the board of trustees of the Federal 
Savings & Loan Insurance Corp., the board 


of directors of the Defense Homes Corp. 
and Office of Defense Housing Co-ordinator. 

Following lending Agencies became sub- 
ject to Commerce Department jurisdiction: 
Reconstruction Finance Corp., Electric 
Home and Farm Authority, RFC Mortgage 
Co., Federal National Mortgage Association, 
Disaster Loan Corp., Export-Import Bank 
of Washington, Defense Plant Corp., Rub- 
ber Reserve Co., Metals Reserve Co., 
Defense Supplies Corp., and the War Insur- 
ance Corp. 

No change is made in the purpose of any 
Agency affected. The order does not affect 
any requirements or limitation put on any 
such Agency by law. Nothing in the order 
is to impair or affect any outstanding obli- 
gations or contracts of any Agency consoli- 
dated; this includes insurance funds of 
FHA. All orders, rules, regulations, per- 
mits, or other privileges, issued or granted 
by any Agency affected will continue in ef- 
fect until modified, superseded, or repealed, 
except that the regulations of Jan. 11, 1941, 
relating to Defense housing co-ordination 
are revoked. Any Agency now engaged in 
the construction or management of any 
project is directed to continue such activities 
until such time as the National Housing 
Administrator shall direct otherwise. Re- 
search in housing construction materials 
and methods and general planning of urban 
redevelopment are among the functions the 
President has given the new National 
Housing Administrator. 





Commerce Lumber Set-up Con- 
verted Into War Aid 


WasuIncTon, D. C., March 2.—The con- 
version of the Bureau of Foreign and Do- 
mestic Commerce from a peacetime to a 
wartime basis has streamlined the adminis- 
trative set-up and the functions of the For- 
est Products Staff, the Department of Com- 
merce announced. 

Phillips A. Hayward, widely known for 
his former activity in the forest products 
field, is now administrative chief of the Dur- 
able Goods and Materials Unit. Joseph L. 
Muller was selected as chief of the Forest 
Products Staff, and, as a part of the Dur- 
able Goods and Materials Unit, is primarily 
concerned in obtaining practical information 
on the status and problem of the lumber and 
lumber products industries. 

The war program is demanding billions of 
feet of lumber for Army camp construction, 
ship and boat building, housing for war 
workers, railroad expansion, Lend-Lease, 
and numerous other important purposes. To 
supply this material, it is essential that the 
lumber industry be kept in full-scale opera- 


(Continued on Page 84) 
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.. Used in TECO-built 


Defense Structures During 1941 


Over 1,000,000,000 board feet of 
timber went into structures built by 
the TECO System of Construction 
during 1941. An increasing volume 
of prefabricated roof trusses and 
other structural members is accel- 
erating Defense Construction—and 
promoting a widespread use of 
timber as an engineering material. 


Fill in and mail the coupon for a 
complete picture of the part being 
played by the lumber industry and 
the TECO System in the Nation’s 
Victory program. 


Timber Engineering 
Company 
Dept. KK-3 
1337 Connecticut Ave. 
WASHINGTON, D. C, 
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Big Money 
for Dealers 





ABESTO, with its exclusive visco- 
roid base, is for new and old 
roofs. Without equal for built-up 
roofing, damp proofing. roof coat- 
ing. Applied COLD. Send for 
circular. 


Ready for 
IMMEDIATE DELIVERY | 


at NO INCREASE | 
in Cost 


Abesto Liquid 
Abesto Fibrated 


Abesto Quick-Setting 
Plastic 


Staintox 
Abesto Sealer 


Abesto Aluminum 
Vehicle 


| Abesto Termite Control 


Cleartox 


(Subject to change 
without notice.) 


ABESTO MFG. CO. 


MICHIGAN CITY, INDIANA 








Everyone notices Red Joint 
ladders. The ends of every 
rung are dipped in heavy 
red paint, making a dis- 
tinguishing mark that sets 
them apart from all other 
ladders. 


Put a Red Joint on display 
alongside of any other lad- 
der and watch the custo- 
mer buy Red Joint. The 
neat, trim, sturdy appear- 
ance attracts. The quality 
materials and construction 
clinch the sale. Red Joint 
Ladders are manufactured 
in both single and exten- 
sion types. 


ke 


RED JOINT 
LADDERS 


FREE CATALOG 


Without obligation, send 
a postcard for the Red 
Joint catalog. See for your- 
self the quality construc- 
tion features. Boost your 
ladder sales with Red 
Joints. 


Manufactured by 


BREYER BROS., WHITING SG Co. 


WAUPUN, WISCONSIN 
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EASTERN TRADE NEWS 


[F. J. Caulkins | 

Boston, Mass., March 2—New England 
is settling right down to the grim business 
of war, with city and regional “blackouts” 
and the sinking of commodity supply ships 
an almost daily occurrence along this coast. 
Productive and transportation facilities are 
being tied almost exclusively to the war 
program. Mounting pressure to move essen- 
tial commodities is rapidy choking the rail 
movement. Production and delivery of na- 
tive lumber is limited only by ability of 
operators to secure woods workers, mill help 
and transportation. War orders and require- 
ments for industrial expansion have cleared 
most mill yards of desirable stocks, of hard- 
woods for the shipyards, and of pine and 
spruce for housing, Army camps and plant 
extensions. A development of prime impor- 
tance to the producers and distributors of 
pine, both native and western, is the tardy, 
but now general, acceptance of the dry, 
rough and square edge “hurricane” stock. 
Fully a billion feet was salvaged. An official 
of the selling company states that, if cur- 
rent demand continues, every foot will be 
sold and delivered by late fall of this year. 

Fully four months ago this column noted 
a report to the effect that a large convoy of 


placed directly with the mills. There have 
been no arrivals by water since early 
December, and none are listed for the 
future. Waterborne lots at the terminals 
have melted to well below a million feet. 
The latest survey of stocks on hand Feb. 1 
at public docks and wholesale yards in 
the North Atlantic area totals 157,922,841 
feet, a drop from the Jan. 1 total of 
177,571,702 feet, or 19,648,861 feet within 
the month. Industrial and Defense buy- 
ing accounts for a very large percentage 
of the mill bookings. An order, that can 
be accepted, for No. 1 common dimension 
fir in the smaller sizes is priced at $48@50. 
There is no deviation from ceiling prices 
for larger timbers, and this applies to all 
sizes of dressed uppers, as production at 
all larger mills is covered sixty to ninety 
days ahead by orders. 


EASTERN SPRUCE—By reason of the 
enemy submarine menace to shipping along 
this coast, few boats are available for 
moving small cargoes from Maine or the 
Provinces. The insurance rate is quite 
firmly fixed at 1 percent. Cargoes of 
2-inch and wider dimension or plank are 
held within the range of $42@45, delivered 
at docks between Bay of Fundy and the 
Vineyard, when available. All of the 
larger operations on both sides of the 
border have full order files and are cut- 
ting every log possible with the scant sup- 
ply of workers available. Local orders for 
spruce are coming chiefly from the Gov- 
ernment and from industrials in connection 
with Defense. Delivered prices for dimen- 
esion, 16-foot and under, at Boston rail 








Dual purpose Frue- i 
hauf trailer operated 

by The R. T. Jones 
Lumber Co., Inc., 
North Tonawanda, 

N. Y. In one capac- = 
ity with the stakes re- 
moved, it hauls 12 ton 

loads of lumber. How- 

ever with extensions 

as shown here in 
place, it can move 

six to eight ton loads “= 
of boxes as well. 
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ships from Russia laden with spruce lumber 
and timber had arrived in Scotland. This 
led to the suggestion that the large accu- 
mulation of British Columbia fir, 100,000,000 
feet, stored at New York, Boston and New 
London, owned by the British war office and 
awaiting ships for its movement overseas, 
might never reach that destination. This 
stock was railed across the country, and 
much of it has been in storage fully a year. 
As ships for this service are very scarce, a 
logical economic move might call for its 
distribution to local Defense or even civilian 
buyers, and, with the present relationship of 
supply to demand it might prove to be a 
welcome addition to spot stocks for prompt 
delivery, particularly to Defense housing 
projects. As a current trade problem, ulti- 
mate disposition of this lumber is of real 
interest. 

WEST COAST WOODS—With the excep- 
tion of low grade dimension and boards, 
all items in fir and hemlock are definitely 
frozen at ceiling prices, and, unless sched- 
uled lots are closely connected with De- 
fense projects, backed by priority orders, 
it is difficult to place them with the mills 
with any assurance of prompt shipment. 
The huge volume booked at the Govern- 
ment lettings is said to be more than 
duplicated in the form of Defense orders 


points: 2x38- and 4-inch, $44@46; 2x6- and 
7-inch, $46@47; S8-inch, $47@49; 9%-inch, 
$50@51; 10-inch, $53@54, and 12-inch, 
$55@56. Random sizes, $1@2 less. Dry 
boards are sold well ahead of production 
at $41.50@43 for 1x4- and 5-inch, and up 
to $49@51 for 10- and 12-inch. Most sales 
of 1x2-inch and 38-inch bundled furring are 
at $42@43. 


LATH AND SHINGLES—Production of 
standard 1%-inch slab lath is limited and 
most shippers have moved the price up 
to $6.50 per thousand delivered at Boston 
rate points. There is scant production and 
few calls for the wider 15-inch size, ordi- 
narily used at interior points. Eastern 
white cedar shingles are again heavily 
oversold, and full car orders for any of 
the grades are not solicited. They show 
a uniform advance of 25 cents for all 
grades, to bring today’s quotations to: 
Extras, $4.75; clears, $4.25; 2nd _ clears, 
$3.75; clear walls, $3.50, and extra No. 1, 
$2.50. Production of West Coast red cedars 
has been stepped up, but most shippers are 
much oversold. There is little selling 
pressure, with the British Columbia mills 
quoting delivered prices per square; 18- 
inch No. 1 Perfections, $5.91; 16-inch, 





XXXXX No. 1, $5.46; No. 2, $4.62, and No. 3, 
$3.77. As a rule, quotations from the 


Washington mills range 5 to 10 cents 
higher. 

EASTERN HARDWOODS There is a 
pressing demand for dimension oak and 
plank for use at the boat and ship yards 
along shore. The supply of native stock 
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is practically exhausted, and the builders 
are scouring the country for required ma- 
terial. Sales are at top figures. The larger 
eastern mills cutting maple and birch are 
hard pressed to supply the better grades 
as called for. FAS inch birch, kiln dried, 
sells at $115@125, and inch maple holds at 
the same figure. For top grades of thick 
stock and squares there is a wide outlet, 
but call for 8/ and 9/4 common and bet- 
ter maple by the wood heel shops has 
faded, as the larger shops are well sup- 
plied, with green lots selling at $80@8s2 
for 8/4, and $83@86 for 9/4, with the usual 
charges for kiln drying, if called for. 

PINE BOXBOARDS—With an order file 
approximating 90 million feet at the 
moment covering mostly No. 3 and 4 com- 
mon, and nearly 100 percent classifiable as 
Defense business, the huge stock of “hur- 
ricane” pine is rapidly disappearing. By 
reason of this emergency outlet, distribu- 
tors hope to clear up this stock by late 
fall. Price list No. 8 continues in force. 
At the regular mills, stocks are shown to 
be under perfect control in a vigorous 
sellers’ market. The supply of round edge 
inch box is limited, and for the various 
widths the price range is $18@20 f.o.b. 
mill yards. 


New York, N. Y. 

Dealers reported a very noticeable falling 
off in sales during the past ten days. The 
smaller yards are especially affected, due to 
restrictions, priorities etc. and any of their 
customers who have not been able, either 
directly or indirectly, to secure Government 
contracts, have naturally been buying very 
little material. The larger yards, as well as 
the hardwood dealers, are very busy filling 
requirements for Government work. 

SOUTHERN PINE—Certain items con- 
tinue very hard to procure. Dealers are 
placing orders far ahead of their present 
requirements, in order to replenish their 
already badly broken stocks. 

WESTERN PINES—Wholesalers are of 
the opinion that some changes in ceiling 
prices will shortly be made. Some mills 
meantime are accepting very few orders. 
Idaho is very difficult to obtain now, and 
the same is true of low grade Ponderosa. 
As a result, dealers’ stocks are becoming 
depleted considerably. Orders for Idaho 
and Ponderosa are very hard to place. 

WEST COAST—There has been quite a 
demand for heavy, clear items in Sitka 
spruce, and some difficulty is experienced 
in getting orders placed. Long Douglas fir 
timbers seem difficult to buy for prompt 
shipment. There are no water shipments, 
but railroads have so far done a good job. 

SPRUCE—tThere continues a heavy de- 
mand for all items, and dealers are now 
unable to place new business with mills. 
Prices may be expected to advance further. 

HARDWOOD—Yards continue very busy 
Many items are difficult to’ secure. 


Buffalo, N. Y. 


The lumber trade has been curtailed to 
a large extent by the lack of supplies from 
mills. Wholesalers say that on most kinds 
of lumber they are unable to obtain prompt 
deliveries. Southern pine is particularly 
short, owing to the huge purchases made 
by the Government. It is feared that pri- 
vate building will be much reduced this 
spring, although there are numerous proj- 
ects lined up for Defense housing, mostly 
outside the city limits. Some of these will 
be carried out through the aid of Govern- 
ment funds. 

HARDWOODS Demand continues 
rather active, with prices firm. Some items 
in leading woods, including maple, birch 
and ash, are not easily obtained, and buy- 
ers are doing a good deal of shopping. Oak 
prices are low as compared with those of 
some other woods. Prices of gum are being 
strongly maintained. 

WESTERN PINES— Because of stock 
depletion, some mills have withdrawn 
from the market on leading items. Much 
delay is experienced where orders are ac- 
cepted for Idaho and Ponderosa pines. 
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Sugar pine is in small supply, as mill out- 
put has been checked by winter weather. 

NORTHERN PINE is strong, with only 
small stocks being offered by mills. A 
larger demand has arisen lately for box 
and crating lumber. Canadian mills have 


little to offer, as their production is being 


needed by plants at home which are filling 
orders for export. Eastern mills report 
stocks are depleted. 


Baltimore, Md. 


NORTH CAROLINA PINE Some dis- 
tributors here have about all the business 
they can manage, while neighborhood 
yards report a falling off. Box factories 
are active. Heavy Government buying has 
caused scarcity of some items. Quotations 
are mostly at ceiling. 

LONGLEAF PINE — Demand, especially 
for larger sizes, continues active. The 
market is strong. 





CYPRESS — Buying absorbs all stocks 
ready for market. Prices trend upward 
but no large advances are being made. 


WEST COAST WOODS—Quotations here 
are higher because of increased dependence 
upon railroads. Some western items are 
scarce, with others in large supply. 


HARDWOODS—Some yards report plenty 
of business but others are unable to se- 
cure shipments and book business. The 
domestic movement is large. Some fairly 
good grade lumber is being shipped 
abroad as dunnage. 


Philadelphia, Pa. 


SOUTHERN PINE— Demand for com- 
mons continues heavy, and most mills are 
reported to be “reluctant” to accept orders, 
as dry stocks are limited. Dimension prices 
range near ceiling level. Roofers in most 
cases remain scarce, while prices stay 
fairly well pegged at ceiling. Uppers con- 
tinue in demand, but shipments are slow. 


HARDWOODS Higher prices are 
quoted on maple and birch. Strong opposi- 
tion has arisen here against the estab- 
lished ceiling in southern woods. Dry stocks 
continue scarce. 


WEST COAST—There is some demand 
for random length hemlock at _ prices 
slightly below ceiling. There is continued 
strong demand for fir, but most mills are 
well oversold. 


WESTERN PINES—Continued Govern- 
ment needs are causing a drastic shortage 
of Ponderosa. Few cars of odd-lots are re- 
ported coming into this area. “Priority” 
seems essential to getting any considera- 
tion for Idaho white orders. There appears 
to be some rumblings concerning “inequali- 
ties” in ceiling prices for this species. 
Prices are reported firm in pine millwork. 














Intensive Canvass Being Made of 


Northeast Sawmills 

New Haven, Conn., March 2—Because 
of the importance of having more reliable 
information on the amount and value of lum- 
ber, cross-ties, shingles and lath manufac- 
tured in 1941, on stocks on hand, and on 
prices paid for logs and stumpage, the Bu- 
reau of the Census has enlisted the co- 
operation of the U. S. Forest Service to 
make complete field coverage of sawmills in 
New Hampshire, Massachusetts, Connecticut 
and Rhode Island. This year a more inten- 
sive canvass is needed in order to determine 
what contribution the local lumber industry 
is making toward wartime needs for wood. 

Representatives of the U. S. Forest Serv- 
ice, from the Northeastern Forest Experi- 
ment Station at New Haven, will visit saw- 
mill operators who have not yet returned 
the questionnaires which were sent out by 
mail. All information furnished the census 
takers will be kept confidential and will not 
be used for other purposes. 
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Cuapman & Dewey 
LUMBER CO. 


Memphis, Tenn. 


Manufacturers of “C & D” Brand 


OAK FLOORING 


and . 


HARDWOOD LUMBER 


\ 


ii 


From 


RAMOUS ST. FRANCIS BASIN 
| x 


Wire for quotations 





Soft Old-Growth UPPERS and 
Vertical-Grained CLEARS. K-D, 
Smooth-end-trimmed COMMON. 


OREGON - AMERICAN 


LUMBER CORPORATION 
VERNONIA, OREGON 


The Low Cost 


“ TOXIC-WATER REPELLENT 
PRESERVATIVE 


Positive protection against Rot, Fungi, 
Termites, Excess Moisture, Ete. 


CLEAN - STAINLESS - PAINTABLE 
Thoroughly tested and proved effective. Used 
by many of the Industry's leaders. 


Write for technical data, tests, samples, etc. 


CRE-0-TOX CHEMICAL PRODUCTS Co. 


MEMPHIS, TENN. 
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THIS WEEK’S LUMBER PRICES 


SOUTHERN HARDWOODS 


East and west side mills have reported the following average f.o.b. 
on southern pine to the Southern Pine Lumber Exchange, New Orleans, 
23-28, but where 


made in the 


period of 











SOUTHERN PINE 


Feb. 





prices for 


this period were 


La., 
not 








mill sales prices 
for 
available, 


sales 


prices for the month to date have been inserted and starred (*): 
West East West East West East West East 
Side Side Side Side Side Side Side Side 
Flooring Standard Ceiling Standard No. 2 Shiplap and No. 2 Dimension 
Lengths Lengths Boards, Std. Leth. 2x4 
ae 8X4 eee 50.56 29.73/12 & 14.. 31.51 31.30 
B&better 70.69 *69.00 \ Repetter 41.33 41.00)1x10 .... 33.93 29.86]16 ...... 30.91 32.03 
D .eeee, *43.05 tad *40.26 39.00]1x12 .... 38.49 35.28|18 & 20.. 34.22 33.03 
1x3 flat eee 33.00 *30.32 x6 
grain— s cata Minish No. 3 Shiplap and 3 : 
s&better 53.03 54.00 a Mtoe Boards, Standard 12 & 14 29.13 29.25 
CC sewnces 53.00 51.00| penbetter Lengths i ee 31.06 30.05 
EP aid cocacake 36.90 36.00 Ine h thick— Pre 32.69 32.00 
4 wie = yj 1x6 Rgh.& BO asian 35.00 33.00 
see eee oe eee aele °°" "*** 65.00 °69.75) sis 5.73 25.25]22 & 34): 41100 *38100 
B&better 67.00 *67.40 ; secceee 19.00 *T7.00l,08 ons ease ——" = . »d. 
CS dnedwe *58.93 59.00]6 ....... 69.31 67.501;%—9 ~~" 35°67 36.01] 2x8 
*41.22 *41.0018 70.00 72.0 eae ee a eo 
D aera $1.22 *41.0( 8 ig 70.00 72 00 1x10 5°56 26.33/12 & 14 78 21.11 
1x4 flat ; hg Ae hnd BERD 26.69 26.38116 1.25 e 
grain— BI cncatas 95.00 *94.88 ae “39 : 
‘ ; 8 & 2 5.63 
B&better 54.67 53.91]5x6/4 thick— No. 1 Dimension 22 & 2 #29 99 
a AP 51.37 50.0044, 6, 8... 80.68 *86.00 
SP Sinica pan 36.16 S4.80}5&10. 97.00 *94.40]2x4 2x10 
| 110.00*107.33[12 & 14 35.58 *34.22112 @& 14 36.00 31.64 
End Matched c— » PR ae | 35.43 33.00 
Flooring, 2 to S8-foot}| Inch thick— aa « 34° #70 00 of.OUT1LS & 20 39.13 33.64 
1x3 rift— DY ss asauew an’ 59.89 62.00}72 & 24 ae ae 
B&better 61.00 OG wee eee 59.57 64.00) 2x6 , 12 x 14 54.66 29 69 
CC 54.00 BD realbiicaiy 61.75 63.00)12 & 14 35.43 23.30 16 < e708 28 32 
ic beekes 200 auS & 10 66.39 CO7.S8016 «2.2. 88.07 34.89 i8 ee he bays 
ee : 1 ...... 80.50 79.4618 ...... 39.98 37.0015 ------ So-2e Se.98 
1x3 flat : eee 10.18 *38.00 20 teenies 44.65 38.10 
; grain- ee Rough Finish, 92 & 24 950 *43.50 22 & 24 *50.50 *44.29 
zen ter oe ae #49 00 Standard Lengths |oxs 
ea oe 00 || B&better— — : [aaa 37.01 36.00 ]Timbers 20 & Under, 
he ms 1x4/8 ...*67.00 *63.00l1¢ ©) .... 40.77 38.00 No. 
1x4 rift— r 1x12 .*92.00 ae 39.65 *38.321., 
‘erees a 2 Pre a. iL , -}2x10 ee ee 43.27 ga 
aes *oi.89 5&1 #29 67 ce - on 4x6—S8x8. 39.23 31.18 
5&10 - *82.67 -112 46.00 *39.42 3&4x10 44.00 35.00 
1x4 flat Bate 42.00 38.5015<10/ ” ni 
erain— Casing and Base Oe Woo eeis $5.44 39.50]°° “ rn 27 97 
B&better 45.00 *44.00 Standard Lengths 18 & 20.. 48.60 *44.26}9 “140. “" . "oo 
Cees eee 42.00 B&better— 92 & 24..*58.00 *50.50 |=-19/19419 ~ 6 
. a 97 99 * -_ 7 —" = : . 5x12/12x12 59.60 44.00 
eo ee e2'9 = 0.60 i! ie 76.00 71.80 2x12 
1xG&8_ .. 16.11 TE.25l12 & 14.. 46.82 *41.50 
— Lee ——" 1x5&10.. 80.50 78.00};¢ 7: 46.06 42.50 No. 3 Dimension, 
ure szOneTHaS, IX aR aNe 46.50 *45.30 s a 
No. 117— No. 1 Fencing rr 50.17 Standard Lengths 
B&better 46.33 *44.75 Standard Lengths 22 & 24..%56.25 *%5 250 ae 25.37 23.18 
ees *45.69 *44.00ltx4 2.0 .. 37.90. ee6 . os. 32.67 32.22 
| Serre 38.50 ge No. 2 Fencing Plaster Lath ee 24.67 23.33 
No. 116— Standard Lengths Kiln Dried 2x10 28.07 *22.83 
B&better*52.00 51.00)1x4 ..... 29.42 28.32 %x1%%2",4 
Cesc eres 50.30 50.01 No. 1.... 6.05 *5.82] © — 3” 
D wwe e eee *39.70 40.00| No. 1 Boards&Shiplap|No. 2.___ 5.00 Cue S6Ging, 33/20 
No. 3 *27.60 26.00 Standard Lengths B&btr.&Sel.— 
Assorted patterns SG ccacs 36.96 eae Jambs 1x4, 9...%62.81 
B&better *50.25 Sk LCS: Sere 37.59 *38. 50! B&better— 1x4, 10. .*58.51 
ee *48°69 1x5&10 .il. 17 *40.00, 11 1% 11x4, 18..*75.00 
i waenn *41.05 *40.35 11x12 47.84 oS Oe ees acne *91.60 1x6, 18.. 72.00 





RED CEDAR SHINGLES 


Perfections: 


Following are 
prices on rough, 


ranges 
air dried southern hard- 


of f.o.b. mill 


woods, from reports of sales made during 
the week ended March 2: 


Sees Red Gum 


AS— 
4/4 etna 96.50 
SS ae 100.50 
No. 1 & Sel.— 
7, 60.50 
6/4 63.50 
BFE ccces 65.50 
ee Sap Gum 
t/a 60.50 
arr 1é& : Sel.— 

/4. 46.50 
6/4: 54.50 


8/4. 
Plain Sap Gum 
FAS— 


4/4. 56.50 
No. 1 & Sel.— 
4/4. -42.00@ 42.50 
6/4. 50. 3 
ria ‘Black Gum 
ae 53.00 
No. 1 & Sel.— 
4/4. 43.00 
Plain. Black Gum 
No. 2 Com.— 
6/4. 28.00 
Quartered Tupelo 
ee 53.50 
re exes 62.50 
tn 1 ie a 
a): 43.50 
8/4 52.50 


Qrtd. White Oak 
No. 1 & Sel.— 

4/4. 49.50 
rr 3 Com.— 

4/ 32.00 


Pisin’ Red Oak 
FAS— 


ee 52.00 
JS, ee 66.00 
No. 1 & Sel 

Pe acess 45.00 





Plain Poplar 
Saps & Selects— 
4/4. 53.50 
No. 1& Sel. 





5/4 .. 46.25 
OFe kicks 49.25 
Ash 

No. 1 & Sel.— 

i Sone 55.50 
No. 2 Com.— 

i See 31.50 
No. 3 Com.— 

3 ee 17.50 
OTe «sexe 17.50 
Elm 

FAS— 

sh Bee 43.50 

5/4. 45.50 

No. 1 & Sel.— 

4/4. 33.50 

5/4. 35. 50 

No. 2 Com.— 

le ree 27.50 
Willow 

No. 1 & Sel.— 

Ree sacae< 40.75 

No. 2 Com.— 

4/4 27.75 
Cypress 

Selects— 

es 72.50 

e7¢ ..... 75.00 

Shop— 

| ae 47.25 

Me Siaaieie 51.00 

No. 2 Com.— 

ee 34.25 

Mixed Hardwoods 
Dunnage— 
i. ee 10.00 





WISCONSIN HEMLOCK 


Following are 


Chicago territory: 
No. 


; prices f. o. b. 
points in Wisconsin, Upper 


1 Hemlock Boards, 


delivery 
Michigan and 


Rough, SiS or 


SIS1E Standard and Extra Standard: 


8 10, 12 &14 16 6 to 16 

ix 4 .....:.936e $39.00 $41.00 $39.00 
eer 40.50 41.50 43.00 41.50 
a 40.50 41.50 43.00 41.50 
i.) eee 42.00 43.00 44.50 43.00 
ci: een 43.00 44.00 45.00 44.00 
For drop siding, ceiling, fancy shiplap 


grooved roofing or partition, add $3 


1-18" 5/2% $4.30 No. 1 Hemlock Dimension, Rough, S1S1E 
: , . I SS: aia a tent a nies 9°95 or S48 —e,, -— Extra Standard: 
Seattle, Wash., Mar. 2.—Average prices 4 18” 7 /9'v Sor De eae S See Lee AES Snare > agi 8’ 0,12 &14’ 16’ 18 & 20’ 

on red cedar shingles, f.o.b. mills, are: De, 2.30 ox 4....., $42. 50 et So $42.50 $45.50 
Royals XXXXX: ee cioces 40.50 40.50 40.50 45.50 

NE MN cis dh oS can Hed Neel oc naar lala, ep bgerarl | a) ee ee ee eee eo.00 2% 8 ...... 41.50 41.50 41.50 45.50 

OS oe Aree Wi ese 3.70 a, oR Se eee er ee ent Sa | 44.50 44.50 44.50 47.50 

| iE Se ea ene ee ee eeeeny 2.30 RMI CRC Nie a Sek gia ea gtk aa heat rae eal ae 2 oe!) 45.50 45.50 45.50 47.50 





Following delivered prices, based on past sales, 


inclusive. 

of Illinois, 
PONDEROSA PINE 
Selects S2 or 4S— 


to 21, 
State 





ete 5/4RW 6/4RW 1x8 
jf ere 79.00 $86.25 $86.00 $80.65 
D RL é 19 29 66.25 69.50 67.00 
Shop S2S— 
No.1 No. 2 
5/4 $57.10 $50.28 
Jy ere ee ee co 56.50 49.50 
Commons, S2 or 4S— No. 2 No. 3 
he eee $45.89 
oe ge: are 50.70 44.19 
No. 4, 4/4 RW RL , 
LARCH—DOUGLAS FIR 
No. 1 Dimension— 
eae er $46.20 
Ne aah bas Ga Wiech Rote beh OS Se aa 45.75 





WESTERN PINES 


Pennsylvania———, 
5/4 RW 6/4 RW 
$87.20 $86.83 

73.67 73.00 
Yo. 1 No.2 
No. 2 No. 3 
$51.30 $46.59 
52.84 47.33 
$40.08 


$49.00 
49.00 


were reported to the Western Pine 
Both direct and wholesale sales are included and arebased on specified 
outside of the Chicago metropolitan district and the other the State 
—Illinois—————_,._ -—— 


IDAHO WHITE PINE 








Choice (C) RL.... 

Quality (D) RL... 
olo- 
nial 
No. 1 


Commons S2 or 4S— 








eS Bie... 
po) ae | ae 


SUGAR PINE 


Selects S2 or 


B&Btr. 


RL... 


4S— 
4/ 


C Select RL 





Shop S2S 


items only. 
of Pennsylvania. 


4RW 


Association by members during the period Feb. 16 
Two districts are given, one being the 
Quotations follow: 





5/4RW 6/4RW 4/4RW 5/ 
rare peace $94.50 $ 


No. 2 No. 3 


No. 1 No. 
$63.50 $54.50 


Tllinois i Pennsylvania——\, 
1x8 6/4 RW 1x8 6/4 RW 
. -$83.75 ee $86.21 $98.00 
.» 67.58 ecenesa 69.15 cane 
Ster- Stand- Colo- Ster- Stand- 
ling ard nial ling ard 
No. 2 No. 3 No.1 No. 2 No. 3 
$55.12 $47.25 $57.01 $49.00 
60.17 47.19 62.44 49.00 


4RW 6/4 RW 
96.50 $95.50 
92.50 92.50 

o. 2 No. 3 








Ma 


Bas 
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NORTHERN HARDWOODS 


Following are prevailing quotations 
f. o. b. Wausau, Wis., on northern hard- 
woods, as reported by Chicago wholesalers: 
Brown Ash— 

FAS Sel. Com. Com. Com. 
No.1 No.2 No.3 


J eer $75.00 $65.00 $52.00 $42.00 $29.00 
5/4 .ccves 78.00 68.00 55.00 45.00 30.00 
6/4 ...... 83.00 73.00 58.00 45.00 30.00 
SF® ceases 88.00 78.00 61.00 48.00 30.00 


FAS Sel. Com. Com. Com. 
ares $87.00 $77.00 $56.00 $41.00 $31.00 
Biicwiavekars 92.00 82.00 59.00 44.00 31.00 
, Sere 95.00 85.00 61.00 45.00 33.00 

Bea Pianere 101.00 91.00 70.00 46.00 33.00 
Ue eer 106.00 96.00 77.00 54.00 .... 
i: eee 111.60 101.00 84.00 59.00 


FAS Sel. Com. Com. Com. 


tf ar $94.00 $79.00 $58.00 $44.00 $26.00 
LL eee 99.00 84.00 63.00 46.00 27.00 
CLS scesintens 102.00 87.00 68.00 48.00 28.00 
Vg Semen 110.00 95.00 75.00 50.00 28.00 
BOSS ce Saes 126.00 111.00 91.00 58.00 .... 
Bg geen 146.00 131.00 102.00 61.00 

ROLE sicinieee 180.00 165.00 137.00 


No. 1 No. 2 No. 3 
— Elm— FAS Com. & Sel. Com. Com. 
Danae $65.00 $54.00 $42.00 $31.00 


5 rere 70.00 59.00 43.00 31.00 
i 70.00 59.00 44.00 32.00 
3 are 71.00 60.00 45.00 32.00 
ob ae 74.00 63.00 47.00 ara 
Rare sieve 79.00 68.00 52.00 mer 
No.1 No.2 No.3 

Birch— FAS Sel. Com. Com. Com. 
4/4 ....$115.00 $100.00 $67.00 $46.00 $29.00 
5/4. 120.00 105.00 75.00 52.00 30.00 
6/4 . 122.00 107.00 81.00 58.00 30.00 
8/4 . 124.00 114.00 91.00 62.00 30.00 
10/4 . 126.00 116.00 94.00 63.00 any 
w2/4 . 130.00 120.00 98.00 68.00 
16/4... 168.00 158.00 132.00 

g 

3/4 


-- 305.09 86.00 65.00 41.00 


No. 1 No. 2 No. 3 


FAS Com. Com. Com. 

S¢ Sees $61.00 $41.00 $36.00 $26.00 

eee 68.00 48.00 38.00 28.00 

Se ieee 78.00 56.00 41.00 28.00 

Jf eRe 81.00 64.00 43.00 31.00 

Ct ee 91.00 74.00 51.00 34.00 
Bare swig 101.00 84.00 56.00 36.00 


Soft Maple— 
FAS Com. & Sel. Com. Com. 
No. 1 No. 2 No. 3 


i $78.00 $58.00 $41.00 $30.00 
Per srnteelote 83.00 63.00 45.00 31.00 
he ee 91.00 68.00 50.00 31.00 
OYe sneer 98.00 73.00 51.00 31.00 





WEST COAST LOGS 


Seattle, Wash., Mar. 2.—Average prices 
of logs are as follows: 

_ Fir No. 1, $30-32; No. 2, $22-24; No. 3, 
$16-17; Peelers, No. 1, $40; No. 2, $32-35; 
core logs, $27. 

is ( — Shingle logs, $21-23; lumber logs, 


y- OC 





Amemcanfiumberman 
DOUGLAS FIR 


Seattle, Wash., Mar. 2.—Current quota- 
tions f.o.b. mill on Douglas fir items in 
mixed cars for rail shipments direct to 
the trade appear below: 


Vertical Grain Flooring 
Cc 


tr. D 
BS “eck wwimauaioe $60.00 $55.00 $43.00 
Flat Grain Flooring 
3. rrr ee ee $45.00 $43.00 $38.00 
WN ek b-diec ecco wctece 50.00 48.00 40.00 


Drop Siding 
1x6 Pat. No. 106.$50.00 $48.00 $40.00 


1x6 Pat. No. 116. 50.00 48.00 40.00 
Ceiling 
NE. ~. Wiclasatareleraisiaes $37.00 $35.00 $28.00 
BE. aos eniuiieaeeae 45.00 43.00 38.00 
Boards and Shiplap 
1x6 1x8 1x10 1x12 
No. 83 00 $31.00 $29.00 $32.00 
No. 2. . 27.00 27.00 26.00 27.00 
No. Se .. 23.00 23.00 21.00 23.00 
No. 1 Dimension 
12 14 16 18 20 
i reer 3 00 = 00 ee 00 $33. 2 $33.00 
ce. 00 2.00 2.50 32.5 32.50 
Sf eee 31:00 31 00 31: 00 «31. 00 31.00 
2 ere 31.50 31.50 32.00 32.00 32.00 
SEES ss d0 31.50 31.50 32.00 3240 32.00 


No. 1 Rough and/or Surfaced Timbers 
4x4 to 4x12-inch planks 20 feet and 


RR, GUE oe sisea ciecidans mame cena $32.00 
12x12 20 ft. WE BMOTCOP:. <x o:0:0:0:60:0-00 29.00 
ERT Ee Ge OO SO SOc ic ce tiec esse wes un 31.00 





MAPLE FLOORING 


Northern maple flooring mills report the 
following average prices realized f.o.b. 
flooring mill basis, during the week end- 
ing Feb. 28: 

First Second Third 
Lee | Si ee $85.01 $79.33 $66.05 


OAK FLOORING 


Current prices of oak flooring are un- 
changed from list that appeared in issue 
of Jan. 24.—Editor. 


WESTERN RED CEDAR 


Seattle, Wash., Mar. 2.—Prices for red 
cedar siding in mixed cars, new bundling, 
8 to 18 foot, f.o.b. mills, remain as quoted 
in issue of Jan. 24.—Editor. 











Draft Plan to Conserve 


Wisconsin Timber 

Mapison, Wis., March 2—A special com- 
mittee of lumbermen and foresters in Wis- 
consin, headed by Robert Goodman, promi- 
nent Marinette lumberman, has started work 
preparing a legislative program to be pre- 
sented at the next session of the State legis- 
lature. Committee was appointed by Wil- 
liam J. Aberg, chairman of the Wisconsin 
Conservation Commission, to enable State 
control of merchantable timber on the re- 





Nationally Advertised 
Aromatic Red Cedar 











CLOSET- 
LINING 
LUMBER 


Packaged 
and Sealed 


GUARANTEED 
90% Red Heartor better 








PRODUCT OF 


Geo, C. Brown & Co, oF N, 6. 


GREENSBORO, N. C. 


LARGEST MANUFACTURERS OF 
AROMATIC RED CEDAR IN THE WORLD 











Hemlock: No. 2&3, pulp logs, $16.50; 


ae io. SSF ale ote. USS maining 3,500,000 acres of privately owned 
mber logs, ‘ 21.50-$22.50; oO. 24, 


¢ heck IN ATA Dewitt 
OPERATED HOTEL 











$18.50-$19.50 timber land in northern Wisconsin. 
APPALACHIAN HARDWOODS So ovale 
_Cleveland, Ohio, March 2.—Following are current prices on Appalachian hardwoods, THE HOLLENDEN 
air dried, rough, f.o.b., Cleveland: Ju Columbus 
Ash: 4/4 5/4 6/4 8/4 10/4 12/4 16/4 
, $105.00 $115.00 $120.00 $130.00 $150.00 $160.00 $180.00 THE NEIL HOUSE 
Com. & Sel. 65.00 80.00 85.00 90.00 110.00 120.00 140.00 
Plain White Oak: Yu Akron 
RAS eas: 130.00 135.00 140.00 155.00 160.00 175.00 195.00 
o V&S.. 67.50 77.50 82.50 92.50 125.00 135.00 145.00 
Plain Red Onis ‘ oe : THE MAYFLOWER 
appari 95.00 105. 110.00 130.00 180.00 185.00 200.00 
" No. 1 C.&S.. 62.50 70.00 75.00 80.00 100.00 110.00 130.00 Iu Lancaster, O. 
nre¢ aple: 
BAS eg: 125.00 185.00 140.50 150.00 170.00 190.00 205.00 THE LANCASTER 
0 &S. 90. 95. Y 5.00 5.00 5. 55 ; 
Poplar: ) ) 135.00 145.00 165.00 Iu C N. Y. 
. 97.00 107.00 107.00 112.00 147 00 162.00 177.00 
No. 1 G&S! 72.00 74:50 74.50 82:00 102. 107.00 135.00 THE BARON STEUBEN 
Saps ....... 81.50 87.00 87.00 97.00 : THED. DEWITT PRESIDENT 
No. 2-A Com. 57.00 64.50 64.50 o9.69 | Chestnuts 4/4 5/4 6/4 8/4 DewlTt 
Basswood: ct anual : No. 1 WHND 52.00 40.00 60.00 67.00 one 
2. Bee 2. 104.00 112.00 ; . 
No. 1 G.&S! 67.00 72.00 74.00 87.00 | No.1 C&Btr. 
No.2-AGom. 52.00 57.00 57.00 59.00 Sd. Wmy... 50.00 57.00 57.00 62.00 
Bireh, Unselected: No. 2 C&sd 
WMP cues 125.00 130.00 130.00 mae See 
No. 1 C.&8.. 80.00 85.00 90.00 95.00) Wmy. ..... 42.00 44.00 44.00 48.00 
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NATIONALPRODUCTION, SHIPMENTS, ORDERS 


Wasuincion, D. C., Mar. 2.—lollowing is the National Lumber Manufacturers’ Asso 
ciation’s report for the two weeks ended Feb. 21, and for seven weeks ended that date, cover- 
ing mills whose statistics for both 1942 and 1941 are available, and percentage comparison 
with statistics of identical mills for the corresponding period of 1941: 





Av. No. Per- Per- Per- 

Mills Production cent Shipments cent Orders cent 
TWO WEEKS: Rpteg. 1942 of 1941 1942....o0f 1941 1942 of 1941 
Total Softwoods.. 387 $29,235,000 96 485,993,000 105 $80,800,000 99 
Total Hardwoods. 92 22,720,000 11S 24, 816, O00 115 23,505,000 123% 
Total Lumber.... 164 $51,955,000 07 510,809,000 105 504,305,000 100 
Total Flooring .. 79 20,913,000 So 20,775,000 iit 25,431,000 9S 
SEVEN WEERS: 
Total Softwoods.. 303 1,467,401,000 5 1,665,242,000 100 1,847,221,000 106 
Total Hardwoods. a5 80,710,000 112 83,250,000 106 90,508,000 121 
Total Lumber.... $71 1,548,111,000 Mm 1,748,492,000 101 1,937,729,000 107 
Total Flooring .. 7s 74,569,000 5 69,646,000 105 $1,760,000 118 





RELATION OF UNFILLED ORDERS TO STOCKS 


Wasutnoton, D. ¢ 
of unfilled orders 


Mar. 2.—Following is statement of seven groups of identical mills 
and gross stock footage on eb. 21: 

No. of 
Mills Re- 


Unfilled Orders Gross Stocks 





porting 1942 1941 1942 1941 
Total Softwoods* ..... 382 1,325,909,000 1,056,943,000 2,726,996,000 2,966,25 2,000 
Total Hardwoods*® ........ So 79,227,000 67,396,000 279,012,000 315,177,000 
TOCGl TAMWMOP ..cc.dccecceces $57 1,405,136,000 1,124,539,000 3,006,008,000 — 3, 28 1,429,000 
Oak and Maple Flooring.. SS 57,458,000 61,741,000 71,636,000 74, 206. 000 


‘Of Northern mills, 14 reported on softwood,, 
on stocks, The 
softwood and 


15 of hardwood unfilled orders; 
total number of mills (471) includes 14 northern plants that are 
hardwood subtotals. 


16 mills 
in both 





2, and is the sixth president in the 89 


Machinery Company Appoints _ |). 
Y 0d PP vear history of the concern. 


New President Mr. 


Benedict is also general manager of 
Benedict has 


Frick Co. and has been associated with 
Irrick Co., Waynesboro, Pa. 1902. The firm has turned its facili- 
sawmill machinery manufacturer. ties almost entirely to government work and 
He succeeds the late Frick who died its present schedules are record-breaking. 


D. Norris 
president of 
farm and 


been appointed — the 
it since 


Ezra 
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Western Pine Summary 


PortTLAND, Orr., Mar. 2.-—The Western 
Pine Association reports as follows on 
operation of identical Inland Empire and 
California mills during the two weeks ended 
Feb. 21: 

Report of an Average of 95 Mills: 
Feb. 21, 1942 Feb. 22, 1941 

110,155,000 105,923,000 

142,328,000 1427909000 

117,191,000 145,956,000 

Report of 96 Identical Mills: 
Feb. 21, 1942 Keb. 22, 1941 
Unfilled orders 386,688,000 307,621,000 
Gross stocks. .1,081,887,000 1,190,052,000 
Report of 96 Identical Mills: 
--Total for Year to Date— 


1942 1941 
368,670,000 358,674,000 
523,025,000 508,644,000 
583,899,000 520,673,000 


Production 
Shipments .... 
Orders receive 1d 


Production 
Shipments 
og 





Southern Pine Statistics 


[Special telegram to AMERICAN LUMBERMAN] 

New Orveans, La., March 4—Following 
is a summary of reports from southern pine 
mills for two weeks ended Feb. 28: 

Average weekly number of mills, 103; 


Units, 91 
Two-Weeks 


Three-year average production* 57,451,000 
Actual pro@uction .........cees 54,269,000 
RR eer errr ary era Pore ac 64,615,000 
OPES TOCOEVOE oo. cicc vciceicsc ees 66,434,000 


Number of mills, 98; Units}, 8S 

On Feb. 28, 1942 
Besa Miata diana . 160,874,000 
IMME. DUOC 6c sicssiccnecs cases 134,511,000 


*Nov. 1, 1937, to Oct. 26, 1940. 


7Unit tis 299,000 feet of “3-year average” 
production. 


Unfilled orders 





Direct from our forests 

















Sitha SPRUCE m Douglas FIR 


RAIL AND WATER SHIPMENTS 


POLSON LUMBER & SHINGLE MILLS 


Division of Polson Logging Company 


HOQUIAM, WASHINGTON 




















CALIFORNIA 
} SUGAR PINE 


QUINCY 
for Quality 


and Ponderosa 


Selects, Shop Lumber, Pat- 
tern Lumber, Mouldings, 
Common Boards, Dimension 


Planing Mill . . . Box Factory 
Moulding Factory 





California Sierras 
High Elevation 
: Quality Timber 





MILLS AT 
QUINCY, CALIFORNIA 
SLOAT, CALIFORNIA 


IVINCY 


SALES OFFICE 
QUINCY, CALIFORNIA 
©. C. MORRIS, SALES MGR. 


LyMBER CoM 














MPANY,™=. Sirti 

















~~ 


a 
() 


© JF 





| Tt, MS RE 
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NATIONAL STATISTICS FOR JANUARY BY REGIONS 


Wasuincton, D. C., March 2.—Following is the National Lumber Manufacturers’ Asso- 
ciation’s report for the four weeks ended Jan. 31, covering mills whose statistics for both 
1942 and 1941 are available and percentage comparisons with statistics of identical mills 
for the corresponding period of 1941: 

Av. No. Per- Per- Per- 





FOUR WEEKS: Mills Production eent Shipments cent = cent 
Softwoods: tpte. 1942 of 1941 1942 of 1941 1942 of 1941 
Southern Pine...... 114 120,442,000 90 137,449,000 100 179,513,000 118 
West Coast... .... 6.00% 137 455,047,000 93 $44,851,000 5 511,870,000 108 
Western Pine...... 8 190,124,000 oY 287,337, 000 9S 372,073,000 122 
California Redwood 14 33,743,000 1038 37,843,000 112 43,929,000 1338 
Southern Cypress... 9 4, 999°000 bd | 8,334,000 71 9,001,000 S4 
Northern Pine...... 6 5.767.000 IS5 9,485,000 108 11,806,000 148 
Northern Hemlock. 17 9,896,000 SD 6,155,000 97 8,452,000 123 
Total Softwoods.. 394 814,224,000 94 9 26,208,000 97 1, 162,931 s1, 000 114 
Hardwoods: 
Southern Hardw’'ds. 778 30,059,000 109 33,401,000 oS 34,478,000 107 
Northern Hardw’ds. 17 15,240,000 9S 128° 54,000 109 20,062,000 175 
Total Hardwoods. 95 45,299,000 105 46,255,000 101 54,540,000 125 
Total Lumber.... 472 859,523,000 94 972, 16: 3,000 o7 1,217,471,000 114 
Oak Flooring....... 65 37,946,000 as 34,417,000 = 40,785,000 
Maple, Beech and 
Birch Flooring... 13 4,959,000 oe 4,560,000 ne 4,935,000 





NATIONAL SURVEY OF RETAIL LUMBER STOCKS AND SALES 


Wasuincton, D. C., March 2.—Retail lumber stocks during December made a slight gain 
in total, of 0.9 percent, with increases and decreases reported in individual regions, this gain 
comparing to one of 3.7 percent in December of 1940, says H. R. Northup, secretary-manager 
National Retail Lumber Dealers Association, in presenting its monthly report No. 16. Com- 
putation of retail stocks for the country as a whole has been revised, in accordance with 
additional data obtained from year-end inventories, and stocks og shown as 8.5 percent 
larger, in board feet, than those of Dec. 31, 1940. Value of Dec. 1941, stocks, as reported 
by the Bureau of the Census in co-operation with Dun & Br vty Mr. Northup notes, 
showed an increase of 13 percent below those of Dec. 31, 1940. December footage sales, the 
association report indicates. were 3.8 percent lower than the November. The report follows: 

Summary of Dec. 31 Stocks in Thousand Feet, for Reporting Yards 
Summary for All Yards Reporting 








Stocks—®M ft. % Change Sales—M ft. % Change 
No. of Dec. 31, Nov. 30, from Dec. Nov. from 
Region Yards 1941 194] Nov. 1941 1941 Nov. 
tae re 26 19,621 19,460 +0.8 3,020 3,390 —— ae 
MlGG@lc Btiantic .. 2. .0.-2. 62 33,571 35,001 —4.1 7,703 1,t94 —1.1 
Mast Me. Cemiral.......5<. 123 68,660 69,939 —1.8 20,528 21,492 is 
West We. Central... ........ 513 90,813 86,216 +5.3 11,247 13,776 —18.4 
South Atlantic .......¢ce. 29 14,585 13,301 + 9.6 3,876 4,048 —4.2 
mast Be. Ceonmtrnl.....-....«. 20 5,744 5,412 +6.1 1,052 1,084 —3.0 
West Bo. Central.......... 49 11,785 11,728 +0.5 2,792 3,158 —11.6 
re ere 100 29,624 29,894 —0.9 11,256 11,020 + 2.1 
PS ee cess coe ew es 168 50,666 49,529 + 2.3 17,280 17,801 —2.9 
Total Independent Yards. 398 202,006 198,364 +1.8 59,154 61,399 a) 
Total tine Yards........ 692 123,063 122,116 +0.8 19,903 22,161 —10.2 
po ee 1,090 325,069 320,480 +1.4 79,057 83,560 —3.8 


Revised Computed Total Retail Lumber Stocks of Whole Country—Million Feet 
Dec. Jan. Feb. Mar. as. May June “— - Sep. Oct. Nov. Dec. 

















31, $1, 28, 31, 31, 30 3 30, 31, 30, 31, 
1940 —— 1941 1941 1941 1941 1941 1941 1941 1941 1941 1941 1941 
New England... 264 287 313 311 295 286 309 314 303 299 295 297 
Middle Atlantic.1,120 1,091 1,123 1,239 1,244 1,250 1,285 1,279 1,251 1,275 1,249 1,262 1,210 
East No. Cent...1,461 1,538 1,637 1,679 1,690 1,638 1,611 1,571 1,555 1,551 1,540 1,521 1,493 
West No. Cent.. 993 1,076 1,146 1,185 1,187 1,144 1,102 1,072 1,091 1,146 1,107 1,053 1,098 
South Atlantic. 408 73 575 561 448 527 521 499 487 459 441 444 487 
East So. Cent... 219 220 221 239 248 249 248 247 243 242 249 246 262 
West So. Cent... 564 558 574 555 559 564 iy i § 590 604 602 93 582 5&4 
Mountain ...... 224 224 223 227 230 245 239 245 253 254 263 259 256 
PQCMNC <6 cece 842 8s79 846 867 887 951 1,027 1,001 1,022 987 9972 07 928 
TOURE .cicvccws 6,095 6,3 346 6, 5 632 2 6.8 865 >» 6,904 6,861 6.896 6, S13 3 6,820 6, 819 6. 713 6,569 6,615 
Pet. change from 
previous mo..+3.7 +4.1 +4.5 +3.5 +0.6 —0.6 +0.5 —1.2 +0.1 +1.5 —4.6 —2.2 +0.9 
Pct. change from 
previous year. +11.5 +12.8 +11.6 +8.5 


STATES IN EACH REGION: 

New England: Maine, New Hampshire, Vermont, Massachusetts, Rhode Island, Con- 
necticut. 

Middle Atlantic: New York, Pennsylvania, New Jersey. 

East North Central: Ohio, Indiana, Illinois, Michigan, Wisconsin. 

West North Central: Minnesota, Iowa, Missouri, North Dakota, South Dakota, 
Nebraska, Kansas. : 

South Atlantic: Delaware, Maryland, District of Columbia, Virginia, West Virginia, 
North Carolina, South Carolina, Georgia, Florida. 

East South Central: Kentucky, Tennessee, Alabama, Mississippi. 

West South Central: Arkansas, Louisiana, Oklahoma, Texas. 

Mountain: Montana, Idaho, Wyoming, Colorado, New Mexico, Arizona, Utah, Nevada. 

Pacific: Washington, Oregon, California. 





Michigan Buys Salvage White Pine dock at Escanaba. The seasoned timbers 


See War % would be used in a ferry dock at St. Ignace 
or ar Structures causeway and temporary structures on ac- 


Lawsuee, 1 . » °9—The Stat cess roads to the U. S. Army bomber plant 
ares, Se, Tae a a Willow Run. They also would be sub- 


han das ke Stes Se pte iP acl stituted for steel and other materials needed 
sion to N yay SS ‘ i ‘ide i i 
oe a ee in bridge repair and construction, and some 


purchase 1,473,000 board feet of white pine would be stored on military highway net- 
timbers salvaged from the dismantled Chi- orks for emergencies. Cost of the timbers 
cago, Milwaukee, St. Paul & Pacific ore is estimated at $49,013.95. 


administrative board has granted permis- 


Aristocrat "LONG 
ner ee * LONG LEAF 


Structural A | i LszL t 


Woods 


Yellow Pine 


Large and small Timbers, cut to 
your order, to fit your needs. Sell 
Long Leaf for ALL construction 
uses. It satisfies customers and 
builds trade for you. 





Wier Long Leaf Lumber Co. 


HOUSTON, TEXAS 
Mills: Wiergate, Texas 











Span be ~ 
PINE 


The Dense Shortleaf Lumber 
that brought fame to Mississippi 


Sallis Lumber Company, with modern mills 
and an annual capacity of 50 million feet, 
offers you the best in Dense Mississippi Yellow 
Pine. Yard and Shed items, Eased-edge 
Dimension, Flooring, Ceiling, Siding, Finish, 
Mouldings, Casing, Base. Fine Southern 
Hardwoods—White and Red Oak, Poplar and 
Gum. All Sallis lumber is double-end trimmed. 
Finished stock stored under cover. Shed stock 
kiln-dried in modern kilns. Air-dried items 
! iqnasan-treated Complete planing. mill 
service. 


SALLIS LUMBER CO. 


Brandon, Miss. 
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\ SS Unitformi zm 


3s) COLOR T 
: ae 


TEXTURE 
QUALITY 


ny (no. Loy E. Webster Lumber Co. 
Kansas City, Mo. 


Fir and Yellow Pine pick- 
ets woven with wire. 
Painted white or green. 
Very popular for yard and 
garden. Write today for 
circular and prices. 


ILLINOIS WIRE & MFG. CO. 


Joliet, Hlinois 
_ Dallas, Tex. 


Te TARPAULINS 


TO PROTECT YOUR LUMBER AGAINST WEATHER DAMAGE , 
MINIMIZE COMPLAINTS AND SATISFY YOUR TRADE 











Write today for prices and samples. 


FULTON BAG & COTTON MILLS 


Manufacturers Since 1870 


Atlanta St. Louls Dallas 
New York City New Orleans 


Minneapolis ~ 
Kansas City, Kan. 








In Boston 


HOTEL KENMORE 


Commonwealth Ave. at Kenmore Square 


@ All Rooms with Tub and Shower 
@ Rates from $3.85 @ Dinner Music 
@ Write for Historical Map of Boston 


L. E. WITNEY, Managing Director 








LEMIEUX BROS., INC. 


FORESTERS -- TIMBER ESTIMATORS 
APPRAISERS -- CIVIL ENGINEERS 
410-11 Maritime Bidg. NEW ORLEANS, LA. 








FRED C. KNAPP, Portland, Or. 


BUYS AND SELLS 


WESTERN TIMBER LANDS 














HUTHER 5R0s. 


Dado Head 


Fits any saw mandrel. 
Cuts perfect grooves, 
any width, with or 
across grain. Guaran- 
teed to do your work 
satisfactorily. 







¥ 


~t~ #SUPER- 
x QUALITY 
: SAWS 
> Favorites for over 53 
years. Today, write for 
catalog of complete 
Huther line. 


> Huther Bros. Saw Mfg.Co. 


Rochester, N. Y. 






/ 
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REGIONAL UNFILLED ORDERS AND STOCKS JAN. 31 


WasuHInGton, D. C., March 2. 





statement by regions of eight 


groups of identical mills and two groups of hardwood flooring plants of unfilled orders and 


gross stock footage on Jan. 31: 














No. of Unfilled Orders Gross Stocks 

Softtwoods— Mills 942 1941 1942 1941 
MOUtnern PME 2... 6s secede 113 . ,000 103,281,000 333,593,000 347,162,000 
ck, 137 ,000 560,357,000 896,110,000 817,533,000 
WESTER PING 26.06 ccc sces 95 ,000 300,092,000  1,134,7: 3, 000 1,257,275,000 
California Redwood ...... 14 000 55,473,000 258,247,000 275,656,000 
Southern Cypress ......... 9 ,000 8,542,000 117,892,000 169,030,000 
Mortnern Pine... cc cece. 6 ,000 8,165,000 7,535,000 106,212,000 
Northern Hemlock......... 12 ,000 7,145,000 3,847,000 56,102 2000 

Total Softwoods......... 89 1 370,093,000 1,043,277,000 2,864,199,000 3,045,682,000 
Hardwoods— wrk 
Southern Hardwoods...... ‘Si 57,813,000 50,200,000 221,926,000 246,369,000 
Northern Hardwoods...... 15 29,226,000 25,330,000 90,214,000 106,206,000 

Total Hardwoods........ 96 87, 03 9 000 75,530,000 312,140,000 352,575 5,000 

Total Lavmber.......6iss $73 0 0=1,457,1 32.000 1,118,807,000 3,176,339,000 3,398,257,000 
Flooring— 
ON 75 $8,403,000 40,890,000 59,404,000 70,027,000 
Maple Flooring........... 14 6,452,000 8,989,000 12,876,000 


7Units of production. 


15,454,000 





Retail Sales in 1941 and Dec. 
31 Inventories 


J. C. Capt, director of the census, has just 
issued report showing that for 1075 indepen- 
dent lumber-building materials dealers in 
34 States, inventories were 15 percent higher 
on Dee. 31, 1941, than a year earlier. Sales 
gains for lumber-building materials dealers 
were stronger than inventory gains between 
1940 and 1941. The former gained 22 per- 
cent, compared with the 15 percent increase 
in inventory. This increase in turnover has 
featured the trade for the last three years, 
sales increasing 9 percent in 1939 over 1938, 
compared with a 5 percent inventory gain; 
and in 1940 sales gained 10 percent, com- 
pared with an 8 percent inventory gain. 

Inventories 














at Cost Annual Sales 
— ——~——- — 
c on ts 
ae as ~ 
an ar PT a. 
el 9 os oe 2 
we Oe “eo a & 
72 2 os nom 
Are Qi “nm =EA 
1,075 +15 +22 $185,866 
> 78 +12 +20 17,900 
Eee 7 +22 +38 1,896 
7 +10 +14 898 
<3 ae 6 +8 +28 1,405 
Mass. 3D +10 +19 7,430 
Conn. ... 14 +11 920 +21 4,600 
Atlantic... 108 +15 3,866 +16 20,391 
Penna. .. 66 +17 2,614 +27 11,315 
_ = See 12 tf 140 +20 1,510 
| ae 13 +9 348 +12 2,615 
> 17 +14 765 —3 4,952 
East No. 
Central... 254 +14 9,255 +24 46,830 
OMG ....«. 54 +22 2,602 +36 14,851 
ere 93 +12 2,507 +418 10,772 
cece” Oe +7 1,903 +17 10,083 
Mich. ... 18 +17 1112 +28 5,424 
_) aes 27 +415 1,130 +22 5,700 
Ww. North 
Central. 127 +18 4,136 +18 16,594 
lowa : 21 27 1,572 +13 7,204 
| 39 +13 1,156 +23 5,530 
Neb. 32 10 650 +20 1,886 
Kan. 35 +14 758 +26 1,974 
So. Cent... 146 +-16 3,818 +25 18,022 
Ala. arora 13 ! 291 +3 2,208 
‘Ark. oe eee eece eee 
Okla. 24 +13 679 +28 3,287 
Texas ... 104 +16 2,713 +21 11,856 
Mountain. 137 16 3,308 +14 15,160 
Mont. 14 +9 294 —10 1,239 
Idaho i4 24 282 +21 1,460 
Wyo. 13 +10 417 +9 1,274 
2 eee 45 +12 948 +16 3,660 
N. Mex 14 +24 463 +13 2,005 
Ariz. 7 +30 185 +23 1,306 
Utah 25 +21 629 +20 3,668 
+Nev. aha am act eacieed Sighs 
Pacific 225 +16 6,923 +28 50,968 
Wash. 53 +22 1,096 +25 7,872 
OPO. cass 21 +414 423 +24 2,878 
Calif 151 +15 5,404 +29 40,218 


*May not be identical with percent 
changes shown in December, 1941, reports 
on “Retail Sales—Independent Stores” due 
to differences in size and composition of 
sample. 

yInsufficient data. 


JANUARY SALES OF _INDE- 
PENDENT RETAIL DEALERS 


WasuHincton, D. C., March 2.—Vollow- 
ing is a compilation of percentage changes in 
January, 1942, dollar sales of independent re- 
tail lumber and building materials dealers, 
from January of 1941, and from December 
of 1941, covering 36 States and 5 principal 
cities, these data having been prepared by 
the Bureau of the Census: 


Pe ree nt Change 


No. of Jan., "41 Dec., ’41 
States by firms to to 
Regions Rptneg. Jan., °42 Jan., °42 
Se eee 1,301 +12 —12 
New England 89 +16 —17 
Vt. and N. H... 14 +21 —24 
Massachuseits.. 43 +27 —21 
Rhode Island.. 11 —7 —7 
Connecticut ... 15 +5 —16 
Mid. Atlantic. 90 +18 23 
Pennsylvania .. 90 +18 —23 
East No. Cent. 348 +12 —21 
a 63 +18 —17 
SMNGIANA 2.206% 95 +25 —21 
OS ee 85 +8 —26 
Michigan sais 50 —2 —28 
Wisconsin .... 55 +12 —13 
West No. C ent. 126 +27 —15 
ae 20 +28 —24 
Missouri ..... 34 +24 —17 
Nebraska ..... 35 +19 +1 
eee 37 +44 a 
So. Atlantic. 48 6 —16 
So. Carolina 13 —17 —26 
Georg ...... 19 +14 —7 
yy | ee 16 —14 —19 
East So. Cent. 12 +53 +10 
Alabama ..... 12 +53 +10 
West So. Cent. 158 --1 —9I 
Arkansas ..... 10 +26 —22 
Oklahoma 24 +17 —20 
reer 124 —6 —5 
Mountain 159 +1 —1 
Montana ...... 18 —4 —13 
eee 15 +7 —19 
Wyoming ..... 16 -—1 —15 
Colorado ..... 51 —10 —z21 
New Mexico 15 —18 +5 
Par 14 —* +47 
| ee 25 +33 +6 
ty) 271 +17 —* 
Washington 55 +18 —8 
ae 29 —3 —28 
California 187 19 +4 
Principal C ities 
Chicago, jk —1 —23 
Portland, Ore.. 11 +3 —2! 
St. Louis, Mo.. 11 +27 —16 
San Francisco, | 
as 13 +14 —10 
Seattle, Wash.. 19 +25 —6 


*Less than 0.5 percent. 





Loadings of Revenue Freight 


The car service division of the Association 
of American Railroads reports that revenue 
freight for the two weeks ended Feb. 21 
totaled 1,557,294 cars, showing a decrease of 
42,333 cars below the number for the two 
weeks ended Feb. 7. Forest products load- 
ings of 92,579 cars show a decrease of 3,331 
cars below the number for the two weeks 
ended Feb. 7. 
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THE BUSINESS RECORD 


Incorporations 


MASSACHUSETTS. Somerville — Davenport- 
Brown, Inc., recently established a woodworking 
business here. 

MICHIGAN. Detroit—F. R. Steele Lumber 
Co., 15851 Wildemere. 

NEW YORK. New York—Dawn Woodwork- 
ng Co., Inc.; $20,000; woodworking business. 

CANADA. BRITISH COLUMBIA. Vancou- 
ver—J. & L. Logging Co. Ltd.; 75 East Pender 
Street; $15,000. Logging owners and operators. 


New Ventures 


CALIFORNIA. Los Angeles—Barto & Smith 
Lumber Co, opened a yard at 2301 East Nadeau 
\ve., where they will carry on a wholesale busi- 
ness in soft- and hardwoods. 

GEORGIA. Culverton—George L. Brown, 
who recently sold the George L. Brown Lum- 
ber Co. in Sparta, plans to erect a planing mill 
at Culverton. 

NEBRASKA. Gibbon—Faris & Leonard have 
opened a coal and lumber business here. 

NEW JERSEY. Neptune—Standard Fuel & 
Supply Co. has opened a lumber business here, 
and will handle a complete line of lumber, trim, 
millwork and hardware. 

WASHINGTON. Seattle—Ketchikan Spruce 
Mills, Ine., with headquarters at Ketchikan, 
\laska, has opened an office at 427 Colman 
Building, Seattle. 


Business Changes 


CALIFORNIA. Baldwin Park—Sawmill Sales 
Co. succeeded by San Fernando Valley Lumber 
Co. 

Canby—P. B. Harris Lumber Co. sold to 
Ralph L. Smith Lumber Co. 

Pasadena—Pasadena Wood & Metalcraft Co., 
Inc., succeeded by Pasadena Woodcraft Co. 

San Francisco—Klamath Lumber & Box Co. 
succeeded by Di Giorgio Fruit Corp. 

INDIANA. Walkerton—Garland Poe _ suc- 
ceeded by Saint Joe Lumber Co. 

IOWA. Des Moines—Cobbs-Hamilton Co. suc- 
ceeded by Cobbs-Hopkins Co. 

Garden Grove—O. C. Jordan succeeded by 
Seitz Lumber Co. 

Wellman—Gardner & Durian Co. succeeded 
by Durian & Gingerich Co. 

KENTUCKY. Cynthiana—J. R. Poindexter & 
Son succeeded by Poindexter Lumber & Coal Co. 

MICHIGAN. Caseville—Elvia K. Nicholl suc- 
ceeded by Caseville Lumber Co. 

MISSISSIPPI. Laurel—Gatlin Lumber Co. suc- 
ceeded by Cedar Creek Lumber Co. 

MISSOURI. Nevada—w. S. Bates & Son suc- 
ceeded by W. S. Bates. 

Oak Grove—Williams & George succeeded by 
Williams Lumber Co. 

Springfield—Lasco Sash & Door Works suc- 
ceeded by Southern Supply Co. 

NEW YORK. Highland Mills—George Crom- 
well’s Sons succeeded by Barnes & Elmer Lum- 
ber Co 


NORTH CAROLINA. Apex—Apex Lumber 


Co. partnership dissolved; business will be con- 
tinued by W. J. Booth. 

OREGON. Eugene—Danebo Mill sold to West 
Side Lumber Co. 

Fugene-—Ernest E. Hyland sold to Fairhurst 
Lumber Co. of Cregon. 

Klamath Falls—Klamath Lumber & Box Co. 
corporation dissclved; now operated as Di Gior- 
gia Fruit Corp. 

Veneta——Montgomery Lumber Co. sold to A. 
J. Davis. 

WASHINGTON. Aberdeen — Wilson Bros. 
Lumber Co. succeeded by Wilson Bros. & Co., 
Inc. 

Anacortes—Anacortes Lumber Co. succeeded 
by Siuslaw Forest Products, Inc. 

Granite Falls—O. D. Shingle Co. changed 
name to Osterman Shingle Co. and moved to 
I:verett, Wash. 


New Mills and Equipment 


CALIFORNIA. Arcata—Edwin M. Slattery, 
of the Slattery Hardwood Co., Los Angeles, has 
started construction of a hardwood mill here, 
which will cut 12,000 to 14,000 feet of alder 
daily. 

South Fork—American Box Co., of Fresno, 
Plans to erect a sawmill here, to cut timber re- 
cently acquired in the Sierra National Forest. 
The plant and equipment will represent an ex- 
penditure of about $125,000. 

ILLINOIS. Greenfield—Chess & Wymond, 
Inc., of Louisville, Ky., have established a saw- 
mill and barrel stave factory here. 

OREGON. Baker—Stoddard Lumber’ Co. 
planing mill, which recently was destroyed by 
fire, will be rebuilt. 

Sutherlin—Smith Wood-Products, Inc., plan to 
erect a Swedish gang sawmill here, with a 
capacity of 80,000 feet per eight-hour shift; a 
planing mill will also be built. 

TEXAS. Spring—Bayer Lumber Co. has be- 
gun operations of its new $25,000 sawmill here, 
which replaces an old one that has been busy 
with orders for army camps. 

WASHINGTON. Grand Coulee—Landreth 
Bros., Wenatchee mill operators, have started 
construction of a sawmill near here. 


Casualties 


CALIFORNIA. Los Angeles—Pacific Lumber 
& Supply Co., 123 North Ave. 18, damaged an 
estimated $15,000 by fire. 

Stockton—Electric Planing Mill damaged an 
estimated $60,000 by fire. 

INDIANA. Elkhart—Elkhart Lumber & 
Sawmill Co. suffered loss by fire estimated at 
$100,000, partly covered by insurance. 

NEW YORK. New York City—J. Cohen & 
Bros., 223-25 Cherry Street, had a large quan- 
tity of lumber destroyed by fire. 

TEXAS. Willis—J. S. Hunt Lumber Co. saw- 
mill destroyed by fire, with loss estimated be- 
tween $35,000 and $40,000, partly covered by in- 
surance. New Machinery and equipment will 
be installed as soon as possible. The planer and 
dry kilns were saved. 





Pre-Cut Wall Panels Speed Defense Housing 


Savings in time and material are being 
realized in the construction of defense hous- 
ing units through the use of methods devised 
by engineers of The Upson Co., Lockport, 
N. Y. Because a large number of panels of 
each of a variety of sizes are required for 
the construction work, a large supply was 
cut to exact size at the Lockport plant. Each 
“Strong-Bilt” panel is identified by a num- 
ber and upon delivery is ready to be lifted 





into place and secured to studs and joists. 

After application door and window open- 
ings are cut out with a portable electric saw. 
Each small panel salvaged from these open- 
ings has a designated use in a closet or simi- 
lar place. 

Wall panels are attached with the Upson 
“floating” fastener which clinches the panel 
from the back. Thus the face is not marred 
and if the panel is demounted 100 percent 
salvage is possible. 

It is expected by 
The Upson Co. that 
the benefits of con- 
struction methods be- 
ing perfected today 
will be reaped by 
lumber dealers after 
the war. The giant 
8x14 foot “Strong- 
Bilt” panels which 
provided full-wall dry 
“¢ construction for many 
private housing proj- 
ects prior to the war 
time construction ef- 
fort are expected to 
play a part in the 
post-war home build- 
ing program. 
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Here is a brand of flooring you can 
build business on. For satisfied cus- 
tomers, stock and sell “Diamond 
Hard” Maple and Birch flooring. 


LUNBE 
MARKY 
MENOMINEE, MICHIGAN 


MONTGOMERY, ALABAMA 








J.W. WELLS 


COMPANY 


FA TWRERS 
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MANUFACTURERS 


SOUTHERN PINE 


LUMBER 


Specializing in Shed Stock and Boards, One- 
half by Six Poplar Bevel Siding, Mouldings 





NDUSTRIA 





ELIZABETH, LOUISIANA 


Timbers, chemically treated to 


prevent stain. 
Eased Edge Dimension 


Complete line of kiln dried 
Yard and Shed Stock 
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(Continued from Page 75) 
tion and that its products be efficiently util- 
ized. 

The Forest Products Staff acts as a fact- 
finding agency which is currently informed 
of the conditions and problems within the 
industry and is co-operating with other war 
agencies in the formulation of war policies. 

Phe Forest Products Staff devotes a large 
part of its efforts to problems that arise as 
the lumber industry adjusts its production 
schedules to meet wartime needs. The pro- 
curement of equipment, as tires, trucks, cable, 
saws and knives, essential to the maintenance 
and operation of the industry, is an illustra- 
tion of problems now demanding attention. 
Constant effort is also required to facilitate 
the importation of essential forest products 
not grown in this country, such as cork, and 
conversely to determine the wood require- 
ments of friendly foreign nations and the 
extent to which the United States must aug- 
ment their supplies. 

The Forest Products Staff is similar in 
structure to the former Division, but its 
functions have been converted to meet cur- 
rent war needs. Whereas the former Forest 
Products Division was originally concerned 
largely with such activities as trade promo- 
tion, today, because of the war emergency 
and the development of shortages and other 
impediments to meeting emergency demands, 
the Forest Products Staff is concerned with 
the vital work of keeping the industry con- 
tribution to our war effort at a maximum. 
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WPB to Have Separate Lumber 
and Building Materials Branches 


WasHINGTON, D. C., March 3—To 
streamline various Government establish- 
ments in order to achieve maximum effort 
and efficiency in the war production pro- 
gram, it is proposed to break up the vari- 
ous industry branches of the War Produc- 
tion Board so that each branch will be 
directly concerned with a particular indus- 
try, rather than the system of grouping 
similar industries under one branch. The 
proposal contemplates, among other changes, 
a breakdown of the Lumber and Building 
Materials Branch of the Division of Indus- 
try Operations into a separate Lumber 
Branch and a Building Materials Branch. 


Adviser on Purchases Appointed 


WasHInGton, D. C., March 3—With the 
need for specialized advice on the procure- 
ment of commodities for the war _ effort, 
Douglas C. MackKeachie, director of the di- 
vision of purchases of the War Production 
Board, has appointed W. L. James, of Tulsa, 
Okla., as assistant director of purchases to 
be in charge of commodity procurement 
specialists. This set-up will include lumber 
and building materials. Under the plan, 
commodity procurement specialists will ad- 
vise the various Government Agencies in 


March 7%, 


the procurement of commodities in) which 
they specialize. For lumber and_ building 
materials, the commodity procurement. spe- 
cialists are John Foley and Morris C 
ory, respectively. 


. Greg- 


Defense Housing Must Be Within 
Two Miles of Plants 


WasHINGTON, D. C., March 2—Curtail- 
ment of rubber for tires and the ban on auto- 
mobile sales are expected to force many De- 
fense workers to walk to their jobs. 

With this in view, the Government has 
ordered that Defense housing projects, where 
builders get priorities on critical materials, 
must be within walking distance of the 
plants, or within reasonable riding distance 
on common carriers. 

Walking distance is defined as two miles. 

The orders came from Hugh Biddle, as- 
sistant regional co-ordinator of the Division 
of Defense Housing Co-ordination. He ex- 
plained: 

“Tn cases where private conveyances could 
make the trip in a reasonable time, the areas 
where workers lived have been considered 
within commuting distance. Such areas were 
established from the viewpoint of commuting 
in private autos. 

“Henceforth, critical areas will be estab- 
lished from the viewpoint of public transpor- 
tation, with emphasis upon steel rails.” 
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EDWARD A. ARMSTRONG, 73, partner 
in the Dyer-Armstrong Lumber Co., a 
wholesale firm at Louisville, Ky., died 
Feb. 9 after seven weeks of illness. He 
was formerly associated with lumber con- 
cerns in Indiana, Tennessee and WNen- 
tucky. 


CLYDE C. DOSER, 48, credit manager 
of the Pacific Coast Coal & Lumber Co., 
San Luis Obispo, Calif., died Feb. 9 after 
several vears of illness. He is survived by 
his widow, three sons and his mother. 

CLARENCE W. FITCH, SR., 75, for many 
vears associated with the Cleveland Build- 
ers’ Supply Co., Cleveland, Ohio, died Feb. 
24 at his home there. Before his retire- 
ment he had been purchasing agent and 
statistician for the Cleveland company. He 
Was active in several fraternal organiza- 
tions Survivors include the widow, six 
sons and a daughter. 

FRANK A. GOODMAN, 76, retail lum- 
berman at Hemlock and Saginaw, Mich., 
for many vears, died at his home in Hem- 
lock Feb. 4. 


JOHN M. HEMPHILL, a prominent Ala- 
hbama lumberman, died at his home in 
Mobile Feb. 14. For many years he was 
president of the Bassett Lumber Co., but 
retired about 1930. Survivors include the 
widow and four sons, 


J. L. HOWE, owner of the Carrington 
Lumber Co., Carrington, N. D.. died Mar. 1. 
(‘Complete details will appear in the Mar. 21 
issue of the AMERICAN LUMBERMAN, 


JOHN M. KREISLE, 84, 


Dis president of the 
Kreisle 


Manufacturing Co., Tell City, Ind., 
died recently at his home in Tell City 
of a heart attack. Surviving are his 
widow, five daughters and four sons. 


WILLIAM H. LINDSEY, 89, for many 
years a sawmill operator in Grant County, 
Ind., died at his home in Fairmount, Ind., 
Feb. 16. 


WALTER M. LOCKHART. 706, secretary 
of the Mississippi Retail Lumber Dealers 
Ass! died suddenly Feb. 17 in Jackson, 


Miss., after attending a Civilian Defense 
first aid course. He was stricken with a 
heart attack as he left the meeting hall. 
Mr. Lockhart came to Jackson five years 
ago from Indianola where he was mayor 
for several years. He was prominently 
identified with the lumber industry. Sur- 
viving are the widow and a daughter. 


WILLIAM LOWE, 72, veteran’ east 
Texas lumberman, died Feb. 3 at his resi- 
dence in Vidor, Tex. He had been woods 
superintendent of the Miller and Vidor 
Lumber Co. until that mill discontinued 
operations, and was widely Known in the 
industry throughout Texas. He was a 
factor in the development of the section. 
Surviving are three sons, two daughters, 
eight grandchildren and nine great- 
grandchildren. 


ROBERT LL. McCLELLAND, 65, presi- 
dent of the Chicago Mill & Lumber Co., 
with headquarters in Chicago, Ill., died 
Feb. 18 at a Hot Springs, Ark., hotel. His 
home was at Western Springs, Ill. a 
suburb just outside the Chicago city lim- 
its. Mr. McClelland first worked for the 
Link Belt Machinery Co. and then for the 
Burlington railroad. In 1900 he joined the 
traffic department of the Chicago Mill & 
Lumber Co. and advanced through the 
various positions of traffic manager, as- 
sistant to the vice president, treasurer, 
director, and vice president. He became 
president in 1933. Mr. McClelland was also 
vice president of the Mississippi Valley 
Timber Co., vice president and treasurer 
of the Paepcke Corp. and a director of 
Poor & Co. The widow, a daughter and 
three sons survive. 


Ek. B. REDFORD, 63. secretary-treasurer 
of Newago Timber Company, Ltd., and 
secretary and a director of the Consoli- 
dated Water Power & Paper Co., Wiscon- 
sin Rapids, Wis.. died at a Rochester, 
Minn., hospital Feb. 7, following an oper- 
ation. His widow and son survive. 


ARTHUR GUY STEVENSON, 64, whole- 
sale lumberman at Wellston. Ohio, died 
Feb. 14 at his home there. He had been 
ill since May, 1940. and had been bedrid- 


den for several months. Mr. Stevenson 
was in the lumber business for 45 years, 
coming to Wellston from Byer, Ohio, 
about 22 years ago. He was active in 
church and ceiviec organizations. The 
widow, two daughters and a son survive. 


WILLIAM FE. TILLOTSON, 73, proprietor 
of the Tillotson Lumber Co., a sawmill 
and retail lumber firm at Hartsville, S. C., 
died Feb. 23 after several months of ill- 
ness. He had been in Hartsville for 42 
years. He was a leader in religious life 
of the town. Survivors include the widow, 
four daughters and a son. 


JOHN LEE WEST, 55, for many years 
secretary-treasurer of the Jorgensen- 
Bennett Manufacturing Co., Memphis, 
Tenn., died at his home in that city Feb. 
22. He had been associated with the firm 
for 81 years. For many years Mr. West 
was prominent in the affairs of the Lum- 
bermen’s Club of Memphis. He was active 
in church work. Surviving are his widow 
and a daughter. 





May Build Hulls of Laminated 
Wood 


MontTrREAL, Que., March 2.—Thin strips 
of wood and plastic glue, pressed into forms 
stronger than steel, may some day replace 
the massive plates of ships carrying gums 
and ammunition and commerce. With long 
studies of plastics behind them, Canadian 
National Research Council scientists say 
specially laminated wood has the strength 
qualifications required for shipbuilding pur- 
poses, but many problems have to be over- 
come before plastic ships take the place of 
steelclad vessels. Among the difficulties to 
be surmounted are the moulding of the 
laminated wood plates to suit shipbuilding 
purposes, fastening them securely together, 
and having the construction completed with- 
out the use of extreme heat which the ma- 
terial could not stand. 
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